A
Exams ewrire

Salesforce Arch-301325%50« Arch-301& #4352 %€
Salesforce

I Arch-301

Salesforce Certified B2B Solution Architect

For More Infarmation - Visit link below:
https://www.examsempire.com/
Product Version
1. Up to Date products, reliable and verified.
2.Questions and Answers in PDF Format.

RURRANTEED

https://examsempire.com/

Vislt meoat: bttpazdwww examsempire. com/arch-101

20264 JPTestKing® £ #7 Arch-301 PDFX > 7' % & (FArch-301588% = > ¥ > O ERIHEE . https//drive.google.com/open?
id=147whUK 8cCLinkw6mlOugl ta4 DbFnaK GB

JPTestKing8 ZHRENFIEX BIRT & 2 & H 0. BHEFHCHELRELEL. MiEidbsyr—e sty L%
BRERHB T E T, Arch301EM bL > ME . ERMTRBICAKL . BEBKR LIBT3 DKL LS
LTwEd. Ach3014 4 FOER BT 20086 L LA LN EtA. MOEH & HEBRL 12548, 4
HOMBOREREVFEWC EEBHRL £ 7. FBAETE. Ach3015 4 FrL Y FOFE2ERTK Y >
D—RFT& 7. Acch-30IRBAE s CHHOHEE. TOBRL A0,

£ < O&H i SalesforceRIEDH LI & > THEOBEAEN ET. Z2h1C. Acch301REBECSML -2 L8348 W
AZEST, TREVOBETT. RYDEHFINLHEEIZSOZEELBIT EL 2. % 721k Arch-301
RBErEFHEL VI L, RYIOEFOMEEZFIHAL THEBT L8 TEET.

>> Salesforce Arch-30132 Bk it <<

Salesforce Arch-301 B i E & Arch-301:A B> % &

[SOEFEHBIRBTCELL., MOHAEEP > THIL, | COEIREZBDYEFTH. Lol EOD
FIRXEVROMAEFEELTICERTEEZTh, TRFETTHh. [TEEBEL THFOEHNZMHAL LD TY
o ITERCHELILOE S, ITRERBR LB CRABB LB I LEVBCLYVET. bhlhS
LaEdhiE s sanwDid. EL{BBREN-MEND I TRERBEEZI2 T, 2IThIE. Fl-axvy
Y7 NDREZHL ZENTE 7. SalesforceDArch-301R R E I &, EobbhroTWBETLEDY. 2D
BREBMBLES. FILOAEZEITE, LA KRELANVTEBBZIENTEET. ATTH. BiEE
FoTwuauhsArch30I B 2RI 20 BETTH». ZREMETCELZVTT & H %7213 IPTestKing®


https://drive.google.com/open?id=147whUK8cCLinkw6ml0uqLta4DbFnaKGB
https://www.mogiexam.com/Arch-301-exam.html
https://www.passtest.jp/Arch-301-exam.html
https://www.jptestking.com/Arch-301-exam.html
https://www.passtest.jp/Salesforce/Arch-301-shiken.html

Arch-301EE 2 FIHT 2 B TEEF TN 5,

Salesforce Certified B2B Solution Architect 52 %€ Arch-301 5% 5% [ & (Q39-
Q44):

H #39

UniversalContainers (UC) needs to support its customers via email, phone, and chat. Service agents are only scheduled to support
one commumication channel for each shift. UC has implemented a service-focused community but only wants custommers to inquire
about service in the community through chat.

Which three options should a Solution Architect recommend to meet the requirements defined above?

Choose 3 answers

A. CTI adaptor with Onmmni-Channel integration

B. Experience Cloud, web-to-case, and a CTI integration

C. Customer Community with Live Agent

D. Omni-Channel with defined presence, routing configurations, and Service Channels
E. Customer Commumity with ability to create a new support Case

iEﬁ: B\ C\ D

R -

* Experience Cloud2. This way, you can create a service-focused community for your customers using Experience Cloud Sites. You
can also customize the look and feel of your commumity and integrate it with other Salesforce products and features.

* Omni-Channel with defined presence, routing configurations, and Service Channels3. This way, you can manage your service
agents' availability and workload across different commumication channels such as email, phone, and chat. You can also use service
channels to define which objects and records are routed to your agents using Onni-Channel.

* Customer Community with Live Agent23. This way, you can enable chat support for your customers in the community using Live
Agent. You can also configure chat buttons, invitations, pre-chat forms, and other settings for Live Agent.

E #40

During a B2B multi-cloud implementation, an executive sponsor from Universal Containers (UC) approaches the Solution Architect
to discuss ongoing support and new finctionality that will be rolled out tosupport UC.

The current implementation supports Experience Cloud, Service Cloud, and Sales Cloud.

Which three recommendations should a Solution Architect make to ensure features are enabled without impacting user efficiency?
Choose 3 answers

A. Fully document all customizations added to the system

B. Comnumicate and train users on new features.

C. Give usersa way to raise support tickets for new features they do not understand.
D. Give users the ability to opt-out of any new feature they dislike.

E. Ensure development, training, and production environments are in place.

IEf#: A. B. E
fi .-

* Option C seemns correct because it is important to document all the customizations added to the system, such as code,
configuration, integrations, etc., so that they can be easily understood, maintained, and updated by the support team or future
developers.

* Option D seems correct because it is essential to communicate and train users on new features that are rolled out to support UC's
business needs and goals. This can help usersadopt the new features faster and more effectively, as well as reduce confusion or
frustration.

* Option E seens correct because it is advisable to have separate environments for development, training, and production purposes.
This can help ensure that new features are developed and tested in a safe and isolated environment before being deployed to the
production environment where they can affect real users and data.

HE #41
A Solution Architect is presenting a design for the Phase 1rollout of a B2B muilti-cloud solution that includes CPQ and B2B
Commerce using the CPQ B2B Commerce Connector. During the presentation, business stakeholders push bade on some of the



key design aspects. The business is keen to have the product images and SCO data pushed back to CPQ from 828 Commerce,
which is not incorporated in the current design.

Further, the business wants the Solution Architect to find a way to map discounts and promotions in 828 Commerce to CPQ pricing
and add that to the Phase 1 deliverables.

‘Which two responses should a Solution Architect present to the stakeholder s?

Choose 2 answers

o A There are significant differences in the discounting models and options between B2B Commerce and CPQ, and for that
reason, it is better to handle them separately. without syncing to CPQ.

¢ B. Map the discounts and promotions to Additional Discounts field on the quote Int. However, we would need to ensure
thatthe price rules do not run for quotes originated from B2B Commerce unless there is a specific business need.

¢ C. Map the product images from B2B Commerce to CPQ, by passing the URL of theimage File from CC Product to
Product2 object. SEO data sync will require additional customization and it is recommended for Phase 2.

¢ D. Product Images and SCO data are B2B Commerce specific metadata. It is recommended to keep them only in 828
Commeerce, and not push to CPQ.

IE%: B\ C

A -

https:/help.salesforce.conmys/article View?id=sficx b2b cart to quote connector.

htm&language=en US&type=5

Addressing stakeholder feedback on syncing product images and SEO data from B2B Commerce to CPQ, and aligning discounts
and promotions, involves a balanced approach. Mapping product images by passing the URL from B2B Commerce to CPQ
ensures that product visual representation is consistent across platforms.

Considering the complexity of syncing SEO data, it is pragmatic to plan this for a subsequent phase, allowing for proper
customization and integration work. For discounts and promotions, mapping them to the Additional Discounts field on the quote line
in CPQ is feasible, but it's crucial to manage the execution of price rules carefully to maintain pricing integrity. This approach aligns
with best practices for mtegrating B2B Commerce and CPQ, ensuring a cohesive and functional solution that meets business
requirenments while managing technical complexities and scope.

H #42

Universal Containers (UC) sells automotive spare parts through a large network of partner retail outlets. UC's business model relies
on partners (retail outlets) reaching out toUC to get access to its product catalog, selecting the product(s) they require, and then
making bulk purchases. The partners occasionally reach out to UC sales representatives for advice or clarifications regarding
particular SKUs on an opportunity on which they are co-sellers.

UC wants to offer discounts to partners who make large purchases. Further, UC wants to provide its partners with reports detailing
therr sales, including reports that summarize sales by partner, to help UC classify its partners accordingly.

Which solution should a Solution Architect recommend to meet UC's requirements?

A. Sales Cloud, B2B Commerce, and Customer Commumnity

B. Sales Cloud, B2B Commerce, and Partner Relationship Management
C. Sales Cloud, Service Cloud, and Partner Relationship Management
D. Sales Cloud, Partner Relationship Management, and Einstein

IEf#: B

R«

Sales Cloud provides the CRM capabilities needed to track opportunities and sales processes, B2B Commerce provides the
platform for partners to make bulk purchases, and Partner Relationship Management (PRM) enables the management of partner
relationships, including offering discounts for large purchases and providing reports to partners. This integrated solution meets all of
UC's requirements for sales, bulk purchasing, and partner management. Salesforce documentation supports the use of PRM
alongside Sales Cloud and B2B Commerce for managing complex partner relationships and sales processes.

R #43

Universal Containers (UC) is currently utilizingSalesforce Revenue Cloud, Service Cloud, and Field Service for its internal Sales
teams, call center, and field service teams. The field service team has asked for new data visibility around Sales and Service data
because customers in the field will oftenask about sales orders that typically exist within Revenue Cloud.

What is an immediate consideration a Solution Architect should provide regarding giving this kind of data access?



A. Provide the field service team with CPQ licenses to view Order data.

B. Generate a new permission set that grants access to the Order object andassign it to the field service users.
C. Provide the field service team witha Sales Cloud license to view Order data.

D. Generate a new profile that grants access to the Order object and assign it to the field service users.

EM: B
L

Creating a permission set that grants field service users access to the Order object is a granular and secure way to provide the
necessary data visibility. This allows for precise control over which users have access to order data without impacting other profiles
or requiring additional licenses. Salesforce's permission set documentation provides guidelines on how to grant specific access rights
to users, ensuring they have the information needed to perform their job functions effectively.

B #44

Arch- 301 R ERBOEF 2 MBI T 2101, EALZY—VHANHCETZ2EDhbor> TWETh. fid
HZTHT &3 &, JPTestKing® Arch-301 I EEL —FHEE L WERTT. COMEENTERD T Y — MZHF
RLEBENFLDT, ERES L VHEEBR Y. CORBEEEINTENTL T, EBENI0%ICIZETZ2DT
T. THRITEMAFZEHEORAS Y M2 O ENTET, EBRRBCHES W A2TRERA D 2T T
ORMEL*MEECED I ENTELI TN, FEBELREB-TLETHh. LAL. ChiZEAHBDZ LT

& o

Arch-3013 #% 58 5€ : https//www.jptestking.conyArch-301-exam htrml

BTANOBEFRTHBRENIERD 28EF— 40, Acch301 %3 E0EM+HMEL . BOFVWEEABRE 3L
A T F 7., Salesforce Arch-3015Z8%:5C ¢ LR o726, Y G2 TIESE L ¥ 3. Salesforce Arch-30152BR:0
COMBEEF-> TV L. EIX> THRNCRBORELZ I RNELO» 2L MBLOCED &T. Ak
BidZzhs & {Mo>THT, ZRIER B0 D b Arch- 301 EREARI B BRI 2 ik # L C & Bl
¥ . Salesforce Arch-301ZEE A3 b L LW HFRE2EROIE—FBEEL DT Y. Salesforce Arch-30152 BT 5~104)
®BT. brrErr—=r/E&HE Ly yo—FLEHAL £7.

CCWRAAMLEIPORBNES NIz, BRib O BT EBAch-301FIEBEE (L &) NMToiThiEnn
BHELIELEEDONT, B, MUPCBLIILIKEE>1DTTED., b2 VTIR EE->T. 20 £ ¥1T-
oo MTANOBEMRCHEBRSNIERD 2HEF— L5, Acch-3012B0HEB+ ML . HOFWEEIKE %
EHLATWET,

FNZE ] % Salesforce Arch-3013%Z 5850 & 64 A 4 — X Arch-301& #4525 |
RKAKArch-301:R B S £ &

YLERKE o6, MAGEBETRELET. CORBELF > Twizs. EX3X o THRNCHABROEHE %
TREZEDOLHELMBEICENET. Fhfebd Zhs L LMo TOT, ZhIEF BB D Arch-3015R
BEECAERN Mg s T L Cs-BhTT,

IEDLVWHRFEINOGE—BEELDTT.

o Arch-3015AB% D ¥ 751% | 5888 % Arch-301 32 BRACERER | 3R % Salesforce Certified B2B Solution Architect¥ 4%
R E [ = www. jpshikencom [111iE € Arch-301 ) # BB TCX Yo —F T30 HRELY A FTT
Arch-301 H A58 2 B b &

o 528 % Salesforce Arch-3013Z B4 - B4 A & — X Arch-301 BB E | N1 /S A L — b D Arch-301 3B S % E [
"] = www.goshiken.com [ 17> 5 € Arch-301 ) 2#EL T, ABEH£ENTL Y o—FL T EL
Arch-30150 8%

o Arch-30152 B % #F [ Arch-301585% [ Arch-3015ABRMEE (1 -o¢ www.passtestjp [-[14 A b T L Arch-

301 DD BFEEHME L % Arch-3014 >~ 5 4 ¥ RBR

o 5EEE % Salesforce Arch-30132BR50 - &4 A & — X Arch-301 B RBRE | N4 /S A L — b+ D Arch-301: B S %E [
[0 > www.goshiken.com <42 (& ¥ D[ Arch-301 |BBER H 9 £ ¥ Arch-301 5 #7C

o Arch-30152 Bt 5K & [ Arch-301528xf 56 #E [ Arch-301&54&50 [ € www.xhs1991.com) T Arch-301 <
EBRERL. BHTKX > m—FL TLEE0Ach301 HARESE A%

o IEFER 4 Arch-301 2 BR5T - &4 A 4 — X Arch-301 8 ¥ 385€ | R 4 Arch-3013458 5% & Salesforce Certified
B2B Solution Architect 1] { www.goshiken.com) (& . = Arch-301 Iz &R TX Y>> o —FT 30 HE


https://www.shikenpass.com/Arch-301-shiken.html
https://www.jptestking.com/Arch-301-exam.html
https://www.japancert.com/Arch-301.html
https://www.jpshiken.com/Arch-301_shiken.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.jptestking.com%252fArch-301-exam.html
https://www.passtest.jp/Salesforce/Arch-301-shiken.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.jptestking.com%252fArch-301-exam.html
https://www.xhs1991.com/Arch-301.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.jptestking.com%252fArch-301-exam.html

YA bTT Arch-301 & FE R B RC

o Arch-3015405% [ Arch-30154&5C [ Arch-301 H AGE# B A% [ > www.xhs1991.com [ TfE 2 3 w4 >~
74 YR € Arch-301 ) OB Arch-301 H AR A B 5

o Arch-301R1E% [ Arch-301F % @[ Arch-3015% & #1158 (1 » www.goshiken.com <> & fifj # (2 = Arch-
301 U2 M TK vy o— R T & & 7 Arch-301 3B RE

o Arch-301 HAGERABT R * Arch-301 58 EHE ) Arch-301 HAFE B WA [ [ jp.fast2test.com (112 TR
SE Rl D - Arch-301 RS % X 7 > o — F# & Arch-30118 E i@ %[

o Arch-30178 8@ %R [ Arch-301 %2 Bkl i@ 1 [ Arch-301:A B E 1 [ www.goshiken.com | # A b2
THFi= Arch-301 URIEE % X 7 > 1 — F Arch-301 5054 &4 BU8g

o Arch-301 55T [ Arch-301 5 EE 5 ¥ Arch-3013258 M 11 € Arch-301 ) D FRBRRIRE 1L v
www.jpshiken.com [ C #BHELE H Arch-301 H A 5B A B 3R

¢ myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal utt.edu.tt, dz pinchepingtai.cn, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, myportal. utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal utt.edu.tt, myportal.utt.edu.tt, giphy.com, hker2uk.com,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportalutt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, thecodingtracker.com, portfolium.com,
Disposable vapes

20264 JPTestKing® £ Arch-301 PDFX > 7° 8 & U Arch-30150 B8 = > ¥ > O B LA : hitpsy/drive.google.com/open?
id=147whUK 8cCLinkw6mlOugl ta4DbFnaK GB


https://www.xhs1991.com/Arch-301.html
https://69-article.xyz/?s=Arch-301%25e5%2595%258f%25e9%25a1%258c%25e6%2595%25b0%20%25f0%259f%2598%2585%20Arch-301%25e5%2595%258f%25e9%25a1%258c%25e6%2595%25b0%20%25e2%259d%25a4%25ef%25b8%258f%20Arch-301%25e5%258f%2582%25e8%2580%2583%25e6%259b%25b8%25e5%258b%2589%25e5%25bc%25b7%20%25f0%259f%25a7%2593%20%25e2%2596%25b6%20www.goshiken.com%20%25e2%2597%2580%25e3%2581%258b%25e3%2582%2589%25e7%25b0%25a1%25e5%258d%2598%25e3%2581%25ab%25e2%259e%25a1%20Arch-301%20%25ef%25b8%258f%25e2%25ac%2585%25ef%25b8%258f%25e3%2582%2592%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e3%2581%25a7%25e3%2581%258d%25e3%2581%25be%25e3%2581%2599Arch-301%25e8%25a9%25a6%25e9%25a8%2593%25e8%25a7%25a3%25e7%25ad%2594
https://jp.fast2test.com/Arch-301-premium-file.html
https://www.fiib.edu.in/?s=Arch-301%25e5%25be%25a9%25e7%25bf%2592%25e9%2581%258e%25e5%258e%25bb%25e5%2595%258f%20%25f0%259f%25a6%2587%20Arch-301%25e5%258f%2597%25e9%25a8%2593%25e6%2596%2599%25e9%2581%258e%25e5%258e%25bb%25e5%2595%258f%20%25f0%259f%258c%25b8%20Arch-301%25e8%25a9%25a6%25e9%25a8%2593%25e6%25a6%2582%25e8%25a6%2581%20%25f0%259f%258f%25ba%20%25e3%2580%258c%20www.goshiken.com%20%25e3%2580%258d%25e3%2582%25b5%25e3%2582%25a4%25e3%2583%2588%25e3%2581%25ab%25e3%2581%25a6%25e6%259c%2580%25e6%2596%25b0%25e2%259e%25a5%20Arch-301%20%25f0%259f%25a1%2584%25e5%2595%258f%25e9%25a1%258c%25e9%259b%2586%25e3%2582%2592%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589Arch-301%25e8%25a9%25a6%25e9%25a8%2593%25e5%2590%2588%25e6%25a0%25bc%25e6%2594%25bb%25e7%2595%25a5
https://www.jpshiken.com/Arch-301_shiken.html
https://myportal.utt.edu.tt/ICS/icsfs/10901e56-d90e-4fdf-954e-a73ec46fe9e6.pdf?target=3beee681-e876-4d65-b344-f03653942a05
https://myportal.utt.edu.tt/ICS/icsfs/23422fac-8ecc-4bca-aa04-fb13f84eb5d9.pdf?target=fe9f55f3-e19f-4bfa-b156-87e843abf0c5
https://myportal.utt.edu.tt/ICS/icsfs/2c02356b-7fae-410d-ab2f-b30f159bf0c2.pdf?target=6b0c6aaa-0279-4832-ab05-5285c6f63340
https://myportal.utt.edu.tt/ICS/icsfs/679cea6d-de52-4db8-829e-244fc923244d.pdf?target=92821fa2-e092-4a08-bdf0-abd405fa488c
https://myportal.utt.edu.tt/ICS/icsfs/6acbd74b-ac8a-4ad8-bb15-b5314598c596.pdf?target=e160d4f9-5d79-42bf-8748-488beb162229
https://myportal.utt.edu.tt/ICS/icsfs/7780e758-a24e-42c8-9d9c-d443eaaf3fdc.pdf?target=b3a8cb0e-5f3f-4924-a74e-a7327d96fa36
https://myportal.utt.edu.tt/ICS/icsfs/9a75ca9b-9104-4405-86b3-c39473c91520.pdf?target=128a9a9e-3b51-4687-b38f-d85907dbbd82
https://myportal.utt.edu.tt/ICS/icsfs/a9604b8b-f4c6-438b-9909-d76806e3c854.pdf?target=bafab445-5b86-4918-baf5-f6820cddfafa
https://myportal.utt.edu.tt/ICS/icsfs/e5e28d77-af0d-4b40-b81e-4abe05b2a03b.pdf?target=c0e27781-c2ba-4156-8741-4c485289169f
https://myportal.utt.edu.tt/ICS/icsfs/fe01a66d-2d5c-403b-b4b8-fa80bc71c1d5.pdf?target=fed9f416-229a-4567-b68e-690acd2af5ba
https://dz.pinchepingtai.cn/home.php?mod=space&uid=549189
https://myportal.utt.edu.tt/ICS/icsfs/1efc77ea-7c23-447b-8654-8c70a0925cba.pdf?target=ae6127ed-1a9b-4322-b99a-bf25104d6128
https://myportal.utt.edu.tt/ICS/icsfs/2c4d6354-0a3c-4fd8-9e80-472967ca83cd.pdf?target=1373e413-c244-4718-a651-5ab81eb1c1d8
https://myportal.utt.edu.tt/ICS/icsfs/382cb68c-e702-4a80-a2d6-0a4ce19a95ba.pdf?target=cde5d4ef-e863-4492-8ee5-7408d573bb07
https://myportal.utt.edu.tt/ICS/icsfs/3daabcf9-2974-4d48-b81b-c0eadadf8f5d.pdf?target=271a2055-571f-451b-bd0f-efa9444aa99d
https://myportal.utt.edu.tt/ICS/icsfs/3ff6d655-1240-4d8b-98d8-e71c0a66fa4c.pdf?target=29d76a90-513f-4a83-9bd9-f66d623498fd
https://myportal.utt.edu.tt/ICS/icsfs/591bae43-86b6-42c1-8320-7a7ea74351f3.pdf?target=15d7eacb-ef95-49d9-8713-da546a00c784
https://myportal.utt.edu.tt/ICS/icsfs/74b1631a-d645-4bf8-be59-3f827b7cf733.pdf?target=8a8b11dc-860f-41da-b679-98c5fba1074c
https://myportal.utt.edu.tt/ICS/icsfs/98def474-8d99-4519-a53c-210230957674.pdf?target=84925f2a-c005-451b-9ac7-05c7ec5360c2
https://myportal.utt.edu.tt/ICS/icsfs/a73fbac7-4170-4e97-be3b-2b541493f696.pdf?target=4151710f-3b15-4543-9371-c79834801972
https://myportal.utt.edu.tt/ICS/icsfs/b24796d2-917b-466d-bd6c-50029e8d71b0.pdf?target=884eda49-6236-4731-b88b-a882ed5e73b9
https://myportal.utt.edu.tt/ICS/icsfs/433d1c74-d100-4ed1-98e1-0040b0af4152.pdf?target=9b191987-adaf-4b18-9d86-3533631ad69d
https://myportal.utt.edu.tt/ICS/icsfs/4e56fff1-7262-4c29-b537-c293c6feb965.pdf?target=defade7c-44ec-4d63-a3e8-59d6c12d3bd2
https://myportal.utt.edu.tt/ICS/icsfs/563bbdeb-9ea9-4927-89e3-12de54df7c25.pdf?target=42d40696-41ee-4fcc-a94e-39246edc15ec
https://myportal.utt.edu.tt/ICS/icsfs/64b4e7bd-d293-40bb-bff6-d8026fee3f83.pdf?target=aeee4a02-d18d-4943-9874-fb7414003967
https://myportal.utt.edu.tt/ICS/icsfs/6f827b92-80bb-43c6-968f-5664d1dfa112.pdf?target=c26974f8-f2f1-4c87-8e82-dbef88164e97
https://myportal.utt.edu.tt/ICS/icsfs/93a3910d-0b5b-4045-9cb2-d7ae5a213fe8.pdf?target=276bb543-2dd8-40ac-9ed2-aaf1e3583a32
https://myportal.utt.edu.tt/ICS/icsfs/b8a63b22-2050-4bb2-9ea4-3a16cd11adca.pdf?target=5eb4e351-ad54-4697-8cd0-b3b7033dd95d
https://myportal.utt.edu.tt/ICS/icsfs/cd0a7e63-210c-4e8e-9a48-83c487d7f6f3.pdf?target=1a6e6a17-f141-4c44-8866-97b7055bf1c4
https://myportal.utt.edu.tt/ICS/icsfs/fb8c7ff7-c95a-4c01-99ee-15c6bfee3f19.pdf?target=443eecbd-10b2-4ca7-a0b0-bf9a0188f089
https://myportal.utt.edu.tt/ICS/icsfs/fd8bcc1d-cfa1-4ea2-ba26-28d0171abfc2.pdf?target=9bc39bbb-fe5f-4bcd-acef-46eba7166aa5
https://myportal.utt.edu.tt/ICS/icsfs/002296a9-a818-40e1-9fdc-7f97712e5019.pdf?target=abc9fe1f-a7d7-4cad-9fa5-86abde54e33a
https://myportal.utt.edu.tt/ICS/icsfs/016a5190-87c9-4c2e-a252-abb0122ef035.pdf?target=e8b4938c-5d71-433c-a731-325a19095991
https://myportal.utt.edu.tt/ICS/icsfs/103cb8c9-c95e-467c-ad98-899899748c09.pdf?target=c537e87d-ba9d-4d46-b0c0-aadaa601e9b1
https://myportal.utt.edu.tt/ICS/icsfs/17283d1f-1e81-44a5-8f9a-4d8e55e86b8c.pdf?target=f92e0e2b-e64d-42bd-9b1e-918c036a186e
https://myportal.utt.edu.tt/ICS/icsfs/a171b46d-f91a-45be-9688-a423bbde1ed5.pdf?target=6b9313e8-6b73-4414-9205-c74818aa60ba
https://myportal.utt.edu.tt/ICS/icsfs/c6490e88-4f85-4ac1-bca2-d24544dbbf51.pdf?target=f8d1650a-c45b-4cfe-827c-4770a79710a8
https://myportal.utt.edu.tt/ICS/icsfs/dd0d634f-dc05-427e-a124-af390c2b433c.pdf?target=541560f2-ccdf-415e-9d20-929cb086de23
https://myportal.utt.edu.tt/ICS/icsfs/eddc55d4-f428-4a37-a698-ac8e0e578a5e.pdf?target=49e128ba-9faf-4bab-a2a7-a1e0ae734259
https://myportal.utt.edu.tt/ICS/icsfs/f47fce9d-78ac-437d-ad05-8e35db3c340e.pdf?target=af9e79d4-a7bb-4235-997d-2608a4ddc5f8
https://myportal.utt.edu.tt/ICS/icsfs/ff698f32-5604-4115-b6a2-e3b735ea4249.pdf?target=6e77ee8a-576f-48e1-9f7c-42fe2ddf26f2
https://giphy.com/channel/sxfrjsz
http://hker2uk.com/home.php?mod=space&uid=5485363
https://myportal.utt.edu.tt/ICS/icsfs/4018d9b3-0700-49ea-8f8f-10a258c97103.pdf?target=ca0f4626-f6c9-46fc-b76b-f55aee24f60d
https://myportal.utt.edu.tt/ICS/icsfs/5d66300a-b588-4dc7-85e8-f8ac18b5b4fc.pdf?target=5a9564f9-b132-49ad-982f-84290c602db5
https://myportal.utt.edu.tt/ICS/icsfs/8315aa47-9b13-4ce0-9719-64f9dd37bdcf.pdf?target=7c8c1796-23dd-4613-b22d-172715c380e6
https://myportal.utt.edu.tt/ICS/icsfs/84efff37-3e76-4e1f-9934-0319f6936548.pdf?target=7141e221-2fa5-4551-a523-aaf1fae6fd14
https://myportal.utt.edu.tt/ICS/icsfs/89b3f377-1214-4330-8803-e762e52577fd.pdf?target=925100c1-5443-4501-af8f-806e24816274
https://myportal.utt.edu.tt/ICS/icsfs/d4ea6db9-ba20-43d2-b407-aae8f150546b.pdf?target=3294686a-7b5f-4ca1-ad0f-ed95c626a0a2
https://myportal.utt.edu.tt/ICS/icsfs/e48a68ac-b6ed-4c07-8f98-185522f29664.pdf?target=1910af4b-a6b9-4c9b-a4b2-28ec495a15c0
https://myportal.utt.edu.tt/ICS/icsfs/e7f3528e-0be1-44af-9aa2-ed4f25fc945c.pdf?target=5f42ce13-108d-470a-b3ee-c919c81caa84
https://myportal.utt.edu.tt/ICS/icsfs/fb2f31bc-66e1-424e-8a03-34292cfad1cb.pdf?target=1406dcd6-3f0e-4b99-a45e-0cf20d71ed70
https://myportal.utt.edu.tt/ICS/icsfs/fd290765-0f6a-454f-8e26-3ed86b143c9a.pdf?target=7560c00a-b8cc-4749-ab0c-834b5d3cde42
https://thecodingtracker.com/profile/jackrob276
https://portfolium.com/heromatt
https://frvape.com
https://drive.google.com/open?id=147whUK8cCLinkw6ml0uqLta4DbFnaKGB

