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B #90

Universal Containers (UC) sells product A with a tiered pricing model using a discount scheduled three discount tiers. UC signed an
agreement that gives a client a 50% discount on product A with a flat rate for the next calendar year overriding the current discount
schedule.

Which set of actions would meet these requirements?

e A Create a price book for this client with a price book entry at half the price for Product A and create Flow that assigns this
price book to all opportunities for this client.

¢ B. Create a product rule that clears the discount schedule an injects 50% into the Additional Discount field on the quote line
for product A when the account associated with the quote is this client.

e C. Create a price rule that applies the 50% discount to the List Price and inserts it into the Customers price field on the quote
line when the account associated with the quote is this client.

e D. Create a discount scheduled with the single discount tier at 0% discount and associated it with contracted Price giving 50%
discount to product A on this client's account record.

IEf@E: D
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Universal Containers (UC) has asked their admin to add a new product selection rule to thelr flagship bundle.

In their flagship bundle, there is a nested bundle "Warranty" that contains three warranty options: Gold, Platinum, and Diamond. By
default, there is no warranty option selected. If a user has not set a warranty option and selects the product option "Premium
Container" in the flagship bundle, the Diamond warranty option should automatically be selected in the child bundle.

How should the UC admiin set the configuration rule?
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¢ A Set the configuration rule Child Bundle Condition Level to 1, set the Child Bundle Action Level to 1.
¢ B. Set the configuration rule Child Bundle Condition Level to None, set the Child Bundle Action Level to
2,
e (. Set the configuration rule Child Bundle Condition Level to 1, set the Child Bundle Action Level to None.
¢ D. Set the configuration rule Child Bundle Condition Level to None, set the Child Bundle Action Level to None.

Ef: C
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Scenario:

* Automatically select the Diamond Warranty Option in the child bundle if Premium Container is selected in the parent bundle and
no warranty is selected.

Solution:

* Child Bundle Condition Level = 1: Ensures the condition applies at the child bundle level.

* Child Bundle Action Level = None: Prevents overwriting user-selected options but enables automatic defaulting when none are
selected.

Why Other Options Are Incorrect:

* B & C: Setting inappropriate levels may lead to overwriting user selections or incorrect rule execution.

* D: Setting both levels to None results in no action or condition enforcement.

Salesforce CPQ Reference:

* Configuration rules and child bundle handling are outlined in CPQ Bundle Configuration Guidelines

B #92

Universal Containers sells a nonrenewable subscription Product that is priced on a yearly basis.
‘Which Subscription field values should the admmn set to meet this requirement?

e A. * Subscription Term: 1* Subscription Type: Evergreen* Subscription Pricing: Percent of Total
e B. * Subscription Term: 12* Subscription Type: One-Time* Subscription Pricing; Fixed Price
e C. * Subscription Term: 1* Subscription Type: One-Time* Subscription Pricing: Percent of Total
e D. * Subscription Term: 12* Subscription Type: Evergreen™ Subscription Pricing; Fixed Price

IEf#: B
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Requirement Overview:

* A nonrenewable subscription Product priced annually.

Key Field Configurations:

* Subscription Term= 12: Specifies an annual subscription.

* Subscription Type = One-Time: Indicates that the Product is nonrenewable.
* Subscription Pricing = Fixed Price: Defines a flat annual price.

Steps to Configure:

* Navigate to the Product record.

* Update the fields as specified above.

* Save and test by adding the Product to a Quote.

Validation:

* Confirm the subscription term and pricing are applied correctly and the product does not renew automatically.

HH #93

Universal Containers has a new eco-friendly business line, and wants to create a subset of products that include those tagged as
eco-friendly, and those that are bundles. When quoting on Opportunities that are flagged as eco-friendly, the sales reps should see
only those products when they click Add Products.

However, UC wants the flexibility to allow the sales reps to bypass the default subset and include all bundles, even if the Opportunity
is flagged as eco-fiiendly.

Which strategy should UC apply?

A. Create a Search Filter with Filter Value set to Eco-Friendly and Hidden set to FALSE.
B. Create a Filter Product Rule and Product Action with Type set to Optional Filter.

C. Set the Default field on the Add Products Custom Action to TRUE.

D. Add the Eco-Friendly custom field to the Search Filters Fieldset on the Product object.
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To manage a subset of eco-friendly products for opportunities flagged as eco-friendly while allowing flexibility to include all bundles,
follow these steps:

Step 1: Create a Filter Product Rule

Filter Product Rules help define dynamic filtering of products displayed during the quoting process.

* Navigate to Product Rules

* o to Salesforce Setup # Product Rules and click New.

* Set the Type to Filter and define a clear Name such as "Eco-Friendly Product Filter."

* Configure the Filter Logic

* Define the conditions to identify eco-friendly and bundle products.

* Use the Conditions related list to target the relevant product fields (e.g., a custom checkbox for eco-friendly products and a type
field for bundles).

* Example condition:

* Field = Eco-Friendly Checkbox

* Operator = Equals

* Value = True

Step 2: Set up the Product Action

Product Actions define what the rule does when triggered.

* Add a Product Action

* In the Product Rule, go to the Product Actions related list and click New.

* Set the Type to Optional Filter. This allows the system to apply the filter by default but enables users to remove the filter and see
all bundles.

* Link to Add Products Button

* Make sure this action links to the Add Products custom action.

Step 3: Ensure Opportunity Integration

The Opportunity flagged as eco-friendly must drive this behavior.

* Custom Field Dependency

* Ensure the Opportunity has a field (e.g., Eco-Friendly Checkbox) that can be referenced in the Filter Product Rule or through a
related custom formula on the Quote.

* Dynamic Behavior

* When the Opportunity is flagged, the filter is applied dynamically, displaying only eco-friendly and bundle products in the Add
Products dialog,

Step 4: Test and Validate

* Test the behavior by flagging different Opportunities as eco-friendly and verifying the Add Products functionality:

* Eco-Friendly flag # Default to eco-friendly products and bundles.

* No flag # All products, including non-eco-friendly bundles, are shown.

Additional Considerations:

* Search Filter IntegrationThe Search Filter can complement this approach by providing additional options for users to refine their
selections further.

* User TramingTrain sales reps on how to toggle the filter manually if needed.

This setup allows Universal Containers to meet its business objectives while maintaining flexibility for its sales team.

E R #94

When an Order is Contracted, the sales operations team needs to store a unique license number on the Asset record for each
downloadable Product sold.

How should the Admin meet the business requirements?

A. Set Asset Conversion for each downloadable Product to One per Quote Line.
B. Set Asset Conversion for each downloadable Product to a custom value.

C. Set Asset Conversion for each downloadable Product to One per unit.

D. Set Asset Conversion for each downloadable Product to null.

Ef: C
L

Requirement:
* A unique license number needs to be stored on the Asset record for each unit of a downloadable product sold.
Solution:



* Setting the Asset Conversion field to One per Unit ensures that an individual Asset record is created for each unit of the product.
This allows each Asset to store a unique license number.

Why Other Options Are Incorrect:

* A & B: Null or custom values do not enforce one Asset per unit, making it impossible to assign unique license numbers.

* D: One per Quote Line creates only one Asset for the entire Quote Line, which is not suitable for unit- level licensing.

Salesforce CPQ Reference:

* The behavior of Asset Conversion is detailed in CPQ Asset Configuration documentation .
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