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Under the tremendous stress of fast pace in moderm life, sticking to learn for a 1z0-1108-2 certificate becomes a necessity to prove
yourself as a competitive man. Nowadays, people in the world gulp down knowledge with unmatched enthusiasm, they desire new
things to strength their brains. Our 120-1108-2 Practice Questions have been commonly known as the most helpful examination
support materials and are available from global internet storefront. Come and buy our 120-1108-2 exam questions. you will
succeed!

In order to serve you better, we have a complete system for 120-1108-2 exam materials. We offer you free demo to have a try
before buying, so that you can have a better understanding of what you are going to buy. If you want the 120-1108-2 exam dumps
after trying, just add to cart and pay for it. You will receive the downloading link and password within ten minutes and you can start
your learning right now. If you don’t receive, contact us, and we will check it for you. After you purchasing 120-1108-2 Exam
Materials, we also have after-sales, and if you have any questions, you can consult us.
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Oracle 1z0-1108-2 Exam Preparation Material
For most people who have no much time to prepare the Oracle real exam, latest 120-1108-2 exam questions will be your excellent

partner to help you get high passing score in the valid test. Once you receive our 120-1108-2 Dumps Torrent, it will just need one or
two days to practice test questions and answers. If you finished it well, clearing exam will be easy.
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Topic Details

e Lead Generation from Social Prospect to Lead: This domain tests the knowledge of Social Media
Managers and Sales Operations Specialists in transforming social media interactions into actionable leads.
It covers using Oracle Sales tools to track, categorize, and prioritize social leads for efficient conversion.

Topic 1

¢ Channel Lead to Vendor Opportunity: This domain tests the knowledge of Partner Account Managers and
Sales Coordinators in converting channel leads into vendor opportunities. It includes collaboration

Topic 2
Pl workflows, partner performance tracking, and integrating channel activities with vendor sales processes.

¢ Version with Bullet Points: Acquiring Life Cycle: This section of the exam measures the skills of Sales
Topic 3 Process Analysts and CRM Specialists in understanding the initial stages of'the sales process.

¢ Vendor Lead to Channel Opportunity: This section evaluates the expertise of Channel Sales Managers and
Partner Relationship Managers in handling vendor-generated leads and converting them into channel

Topic 4 opportunities. It covers configuring partner portals, tracking channel opportunities, and aligning vendor and

partner workflows.

e Converting Life Cycle: This section evaluates the expertise of Lead Conversion Managers and Sales

Representatives in transitioning prospects into qualified leads and opportunities. It emphasizes techniques
Topic 5 for nurturing leads through personalized engagement strategies and aligning these processes with Oracle
Sales automation features.

¢ Quote to Order: This section measures the skills of Order Management Specialists and Sales
Admmistrators in converting quotes into orders. It emphasizes streamlining the order-to-cash process,

Topic 6 . . .
P ensuring accurate order fulfillment, and managing order workflows efficiently.
¢ [ ead Management from Lead to Opportunity: This section measures the skills of Lead Administrators and
Topic 7 Sales Pipeline Managers in managing leads and converting them into opportunities. It includes setting up

lead scoring, assigning leads to sales teams, and ensuring seamless handoff from marketing to sales.

Oracle Sales Business Process Foundations Associate Rel 2 Sample Questions
(Q16-Q21):

NEW QUESTION # 16
Which four key factors are used for service provision?

A. Quote Close Date

B. Opportunity Close Date

C. Subscription Activation Date
D. Product Shipment Date

E. Product Installation Date

F. Subscription Cancellation Date
G. Warranty Start Date

Answer: C,D.E,G

Explanation:

Service provision in Oracle CX Sales ties to post-sale triggers. "Warranty Start Date" (B) initiates warranty services. "Subscription
Activation Date" (C) begins subscription services. "Product Installation Date" (E) marks installation service needs. "Product
Shipment Date" (F) triggers delivery-related services. "Opportunity Close Date" (A) and "Quote Close Date" (D) are sales-focused,
not service-specific. "Subscription Cancellation Date" (G) ends services, not provisions them. The answer (Acts: 2-3-5-6) aligns
with Oracle's service triggers.

NEW QUESTION # 17
Which two life cycles are part of the Oracle CX Sales Business Process?

¢ A Developing



B. Acquiring
C. Converting

D. Creating
E. Managing Leads

Answer: C,D

Explanation:

The Oracle CX Sales Business Process includes distinct life cycles. "Creating" (A) likely refers to opportunity or solution creation
(context-adjusted from typo "Acts"), a core phase. "Converting" (E) covers lead-to-opportunity conversion, a fundamental CX
Sales process. "Acquiring” (B) and "Managing Leads" (D) are subprocesses within broader cycles, while "Developing” (C) is vague
and not a standard lifecycle term. The answer (Acts: 1-5, corrected to A, E) fits Oracle's lifecycle framework.

NEW QUESTION # 18
In the Channel Lead to Vendor Opportunity process, in your organization, Sam s a Partner Sales Representative, Tina is a Partner
Sales Manager, Victoria is a Channel Account Manager, and Walter is the Channel Vice President. Who has the responsibility of

assigning an opportunity to Sam?

A. Walter

B. Sam himself
C. Tina

D. Victoria

Answer: D

Explanation:

In the Channel Lead to Vendor Opportunity process, the "Channel Account Manager" (A), Victoria, assigns opportunities to
partners like Sam, the Partner Sales Representative, ensuring alignment with vendor goals. "Walter" (B), Channel VP, is too senior.
"Tina" (C), Partner Sales Manager, oversees Sam but doesn't assign from the vendor side. "Sam himself” (D) doesn't self-assign.
The answer (Ans: 1, corrected from4) reflects Oracle's channel assignment role.

NEW QUESTION # 19

In an organization, Anita is the Channel Account Manager, Bob is the Partner Sales Manager, Chris is the Service Representative,
Danielle is the Partner Sales Representative, and Edward is the Channel Sales Manager. Once a lead is converted into an
opportunity, who will become the owner of the opportunity?

A. Anita
B. Danielle
C. Edward
D. Bob

E. Chris

Answer: B

Explanation:

In Oracle CX Sales, the "Partner Sales Representative" (E), Danielle, becomes the opportunity owner after converting a lead, as
they manage the sales cycle post-conversion in the channel process. "Edward" (A), Channel Sales Manager, and "Anita" (B),
Channel Account Manager, oversee strategy and assignments, not ownership. "Chris" (C), Service Representative, is unrelated.
"Bob" (D), Partner Sales Manager, supervises but doesn't own opportunities. The answer (Ans: 5) reflects Oracle's ownership rules.

NEW QUESTION # 20
Which three data points can be used to evaluate lead ranking rules?

A. Lead Data

B. Opportunity Revenue Data
C. Contact Profile Data

D. Customer Profile Data



Answer: A,C,D

Explanation:

In Oracle CX Sales, lead ranking rules prioritize leads based on relevant data. "Contact Profile Data" (A) includes individual details
(e.g, role, engagement), critical for ranking. "Lead Data" (B) encompasses lead-specific attributes (e.g., score, source), the
foundation of ranking, "Customer Profile Data" (D) provides account-level insights (e.g., size, industry), enhancing prioritization.
"Opportunity Revenue Data" (C) applies post-conversion, not to lead ranking, The answer (Ads: 1, 2, 4) aligns with Oracle's lead
management framework.

NEW QUESTION # 21

Oracle Sales Business Process Foundations Associate Rel 2 120-1108-2 study guide are high quality, since we have a professional
team to collect the information for the exam, and we can ensure you that 120-1108-2 study guide you receive are the latest
information we have. In order to strengthen your confidence for Oracle 1z0-1108-2 Exam Dumps, we are pass guarantee and

money back guarantee.
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