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NJ LIFE PRODUCER PRACTICE EXAM 2025/2026

QUESTIONS WITH SOLUTIONS RATED A+

S Comparative interest Rate Method - o the rate of retum tha! must be eamed on a
“sice fund” in a buy term invast the dilerence plan so that the vislue of the side fund will
b equal o the surrender value of the higher premium policy al a designated paint i
lime

' Guaranty Associations (What ks the unfair Trade peacticn) - o State lite and health
guaranty associations provide a salety nel for all member fife, health and annuities
insurers in a paricular state. Guaranly associations profect insurads in the avent of
insurer insalvency. or inability lo pay claims up to a certain limit.

- Unfair Trade Practice- Can't state that Guaranty Associations guasantee the insurer's
policias

o Dascribe Underwriting - '+ Tha risk selection and classification process to
diterming the accaptability of applicants for insurance, Is the indiidual insurance, and il
50, whal premium to charge,

+ Whal |3 the primary criteria an ungerwriter will use in assessing the desirabdty of a
particular candidale? - o Tha applicant’s health (current and past), accupation,
litestyle, and hobbles or habits

o Application (2 paris) (1 of 5 for Field Underwriting) - o+ Starting point and basic
source of info used by the company in the risk selection process.

1) General Info

2) Modical Info

+ fProducer Repart - - Provides the agents personal observations concerning the
proposed insured. Mol par of the enlire contract, bul is part of the application process.

o Signatures Requined (2 of 5 for Fleld Underwriting) - ++Both the insured and gent
sign the application

< Changes on the Application’/Amandments (3 of § for Fletd Undananting) - «JAn
agent should never arase or white oul an applcation for insurance. Agents should strike
throwgh and have the candidate initial nexd to the changs.

o Premiums with the Application (Conditional Vs. Unconditional) (4 of 5) -

+ ' Conditional - Inital collection of pramium, and will starl when initiad payment
cccurred if the candidale s accepled

Unconditional - Begins Immadiale and s not life insurance - property and casually
Insurance
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Insurance Licensing NJ-Life-Producer Exam Syllabus Topics:

Section Weight Objectives
- Do Not Call & Privacy Regulations
Application, Underwriting & Policy Delivery 10-15% |~ Conmpleting the Application & Disclosure Requirements

- Policy Delivery & Legal Responsibilities
- Underwriting Process & Risk Classification

- Licensing Requirements & Procedures
- Policy Replacement & Disclosure Rules

New Jersey Insurance Laws, Rules & Regulations 20-25% |- State Regulatory Framework & Jurisdiction

- Trade Practices & Unfair Trade Laws
- Ethics, Fiduciary Duty & Consumer Protection
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- Annuities & Retirement Products
- Interest-Sensitive & Universal Life Products

Types of Life Insurance Policies 20-25% |- Term Life Insurance
- Combination Plans & Policy Variations
- Traditional Whole Life Products
- Social Security & Government Benefits
Taxes, Retirement & Advanced Concepts 15-20% | Group Life Insurance

- Retirement Plans & Tax Treatment

- Business Insurance & Third-Party Ownership
- Policy Exclusions & Limitations

- Required & Optional Policy Provisions

- Beneficiary Designations & Settlement Options
- Common Policy Riders

Policy Riders, Provisions, Options & Exclusions 20-25%
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& #91
Continuing education credits may be earned for completing which of the following courses?

A. Personal motivation courses.

B. Salesmanship courses.

C. CLU designation courses.

D. Prelicensing examination courses.

ER:. C
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Continuing education credits may be earned through approved insurance education courses, and CLU designation coursework is the
only option listed that fits that standard. New Jersey's continuing education rule requires resident individual producers to complete 24
credit hours of approved continuing education during the previous licensing term, including ethics-related credit. The regulation also
states that prelicensing education courses may not be used to fulfill continuing education credits, which directly eliminates option D.
Salesmanship and personal motivation courses do not satisfy the insurance-content purpose of CE unless separately approved as
qualifying insurance education, and they are not the recognized answer here. CLU, or Chartered Life Underwriter, coursework is
insurance and financial-planning education tied to life insurance, estate planning, risk management, and related producer competence.
Therefore, it is the course type most likely to qualify when approved for CE credit. For the exam, remember the clean rule:
approved professional insurance-designation courses may count; prelicensing, motivation, and general sales courses do not.
Reference topics: Continuing Education, Approved CE Courses, CLU Designation, Prelicensing Exclusion.

R #92
An insurance producer sends an invitation for a seminar on college finding. According to New Jersey law, what must be contained
n the mailer if the producer intends to solicit insurance at the seminar?

e A The address of the producer.
¢ B. A personal biography.
e C. The producer's license number.
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e D. The producer's name as it appears on the license.
EZR: D
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The mailer must contain the producer's nane as it appears on the producer's insurance license. New Jersey requires an insurance
producer who solicits insurance to identify specific information to the person being solicited before commencing solicitation. The
required identification includes the producer's nae as it appears on the license, the name of the insurer or producer being
represented if known, the fact that the producer will receive compensation if insurance is purchased, and the fact that the sale may
affect benefits, values, or dividends of an existing policy if replacement is involved. A college-funding seminar becomes insurance
solicitation when the producer intends to use the seminar to sell, solicit, or recommend insurance products such as life insurance or
annuities. Option B is wrong because the license number is not the required mailer item tested here. Option C is irrelevant. Option D
may be useful contact information, but the regulatory identification requirement centers on the producer’s licensed name. Reference
topics: Producer Identification, Solicitation, Seminar Advertising, New Jersey Producer Standards.

P& #93
What is the purpose of the Accelerated Death Benefit Rider?

A. To increase the death benefit by a stated percentage.

B. To adjust the death benefit to keep up with inflation.

C. To decrease the tax liability of the insured's estate.

D. To provide for the early payment of the death benefit for a terminally ill insured.
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The purpose of an Accelerated Death Benefit Rider is to allow early payment of part of the policy's death benefit when the insured
meets the rider's qualifying condition, commonly terminal illness. The rider gives the insured access to policy proceeds while alive,
when finds may be needed for medical care, hospice care, long-term care, family support, or end-of-life expenses. The amount paid
early reduces the remaining death benefit payable to beneficiaries after death. Option A is wrong because the rider does not increase
the death benefit; it advances part of it. Option C is not the rider's primary purpose, although estate and tax effects may be
considered in planning, Option D describes a cost-of-living or inflation rider, not accelerated benefits. The exam trigger is "early
payment of the death benefit" because accelerated benefits convert part of the death benefit into a living benefit under defined policy
conditions. Reference topics: Accelerated Death Benefit, Living Benefits, Terminal Iliness Rider, Death Benefit Reduction.

FIRE #94
The 1944 U.S. v. South-Eastern Underwriters Association case determined that

¢ A Individuals who transact insurance business are subject to the same regulations as investment brokers.

¢ B. Insurance companies that transact insurance business are subject to the same regulations as banks and savings and loan
associations.

e C. Insurance is commerce and should be subject to state regulation.

e D. Insurance is commerce and should be subject to federal regulation.

ZE: D
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The 1944 United States v. South-Eastern Underwriters Association decision held that insurance transactions crossing state lines
constituted interstate commerce and could therefore be subject to federal regulation under the Commerce Clause. This case
reversed the earlier assumption from Paul v. Virginia that insurance was not commerce and was primarily a matter of state regulation.
The decision created significant concern that federal law could displace state insurance regulation. Congress responded in 1945 with
the McCarran-Ferguson Act, which preserved state regulation of insurance unless federal law specifically provides otherwise.
Option A is therefore correct because the case itself determined that insurance is commerce and subject to federal regulation. Option
B describes the post-McCarran-Ferguson regulatory policy more than the holding of South- Eastern Underwriters. Options C and
D are unrelated regulatory comparisons and are not the holding of the case. Reference topics: U.S. v. South-Eastern Underwriters,
Interstate Commerce, Federal Regulation, McCarran-Ferguson Act.

& #95



A Policy Summary must include all of the following information EXCEPT the

¢ A Full name and home office address of the insurance company writing the policy.
¢ B. Generic names of the basic policy and each rider.

e C. Dividend history of the msurance company writing the policy.

¢ D. Effective policy loan annual percentage interest rate, where applicable.

ER: C
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A Policy Summary is required to provide key policy-specific information, not a historical record of the msurer's dividend
performance. New Jersey materials describing policy summary content include items such as the effective policy loan annual
percentage interest rate when applicable, whether the rate is applied in advance or arrears, the maximum annual percentage rate if
variable, and cost indexes for the basic policy and riders. Policy summary rules also require identification of the insurer and the
policy/rider structure. Those requirements support comparison and disclosure at the pomnt of sale. A complete dividend history of the
company, however, is not a required Policy Summary item Dividends may be discussed in participating policy illustrations, and
policy summaries may address dividend options or illustrated values where applicable, but the insurer's broad dividend history is not
a required element. Therefore option D is the exception. Reference topics: Policy Summary, Life Insurance Disclosure, Policy Loan
Interest, Basic Policy and Rider Identification.
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