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Are you tired of the lives of ordinary light? Do you want to change yourself? Don't mention it, our RealValidExam is at your service
anytime. Salesforce Rev-Con-201 certification test is very popular in the IT field. A majority of people want to have the Salesforce
Rev-Con-201 certification. Trough Salesforce Rev-Con-201 test, you will have a better and easier life. IT talent is always
respectable. RealValidExam will give you the opportunity to pass Salesforce Rev-Con-201 Exam. RealValidExam Salesforce Rev-
Con-201 exam dumps fit in with our need. High quality certification training materials is very useful. 100% guarantee to pass
Salesforce Rev-Con-201 exam

Salesforce Rev-Con-201 Exam Syllabus Topics:

Topic Details

¢ Configure, Price, Quote: This section of the exam measures the skills of CPQ Specialists and focuses on
customizing product configurations using the Product Configurator tool. It includes applying pricing
procedures to different business cases, validating product attributes, and generating precise customer

Topic 1 quotes. The section also evaluates the ability to use Agentforce and other relevant tools to meet customer
requirements effectively.
¢ Inplementation Readiness: This section of the exam measures the abilities of Tmplementation Specialists
and focuses on preparing an organization to deploy Revenue Cloud. It covers planning for licenses,
Topic 2 permission sets, prerequisite feature toggles, and aligning stakeholders across clouds. The domain also

includes defining a scope of work, building a project plan, and guiding implementation activities from
configuration and testing through deployment and user adoption.

e Asset Management: This section of the exam assesses the skills of Asset Management Administrators,

focusing on the concepts, capabilities, and applications of Salesforce Asset Management. It evaluates the
Topic 3 ability to implement out-of-the-box solutions for managing assets throughout their lifecycle, ensuring that
changes, renewals, and updates align with organizational requirements.
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¢ (Catalog Management: This section of the exam measures the skills of Product Catalog Administrators and

covers understanding and applying the core concepts of Catalog Management. It includes selecting the
Topic 4 correct out-of-the-box tools to structure and maintain a catalog and implementing catalog solutions based
on given business scenarios to ensure accurate product organization and availability.

>> Rev-Con-201 Hot Spot Questions <<

New Rev-Con-201 Test Braindumps & Reliable Rev-Con-201 Exam Testking

Our Rev-Con-201 test torrent has been well received and have reached 99% pass rate with all our dedication. As a powerful tool
for a lot of workers to walk forward a higher self-improvement, our Rev-Con-201 certification training continued to pursue our
passion for advanced performance and human-centric technology. To get a full understanding of our Rev-Con-201 study torrent,
you can visit our web or free download the demo of our Rev-Con-201 exam questions as we provide them on the web for our
customers to try the quality of our Rev-Con-201 training guide.

Salesforce Certified Revenue Cloud Consultant Sample Questions (Q150-
Q155):

NEW QUESTION # 150

A large enterprise customer, Universal Containers (UC), has negotiated a special, long-term agreement with a software vendor for
its enterprise-wide licensing, This agreement includes custom pricing tiers, specific discounts that apply only to UC across various
product families, and unique billing frequencies tied to UC's fiscal year. The sales teamneeds to ensure that all future quotes and
orders for UC automatically reflect these pre-negotiated terms. How should the sales team consistently apply these specific pricing
and billing conditions for UC?

e A. Use Discount Schedules on relevant products, with a Price Rule that applies these custom schedules only when UC is the
designated account.

¢ B. Establish a dedicated price book for UC that is populated with UC's negotiated prices, and includes all custom rates and
specific billing rules for its products.

e (. Create a Contracted Pricing record on the contract associated with the UC Account that details product- specific prices,
tiered discounts, and special billing arrangements.

Answer: C

Explanation:

Contract Pricing in Revenue Cloud is the correct mechanism for managing long-term, negotiated customer- specific terms like those
in UC's enterprise agreement. According to Salesforce Help documentation on

"Contract Pricing in Revenue Cloud," Contract Pricing allows sales teans to negotiate and manage custom pricing agreements by
creating Contract Item Prices and Price Adjustment Schedules tied to a specific contract.

When UC signs their enterprise agreement, a Contract record is created and associated with the UC Account.

The sales team then creates Contracted Pricing records within this contract, detailing all product-specific prices, tiered volume
discounts, and special billing arrangements unique to UC. These contract-based pricing terms become "the negotiated contract
prices for the customer" that Revenue Cloud applies to future transactions.

When sales reps create future quotes or orders for UC, they can itiate them from the existing active contract using the "Start a New
Quote or Order Froma Contract" finctionality. Revenue Cloud automatically applies the contract's negotiated prices and billing
frequencies to all line itemms. Additionally, when amending or renewing UC's assets, the system maintains these contract-based pricing
terms, ensuring consistency across the entire customer lifecycle.

This approach supports UC's unique requirements: custom pricing tiers are defined in tiered volume adjustments on Contract Item
Prices; specific discounts are captured in Price Adjustment Schedules; and billing frequencies tied to UC's fiscal year are configured
at the contract level. All future transactions for UC automatically nherit these terms.

Option A (Discount Schedules with Price Rules) applies broadly to any account and doesn't support customer- specific governance.
Option B (Dedicated Price Book) lacks the flexibility for tiered billing and special terns.

Contract Pricing is specifically designed for long-term, negotiated, customer-specific commercial agreements.

References: Salesforce Help - Contract Pricing in Revenue Cloud, Manage Contract Pricing, Apply Contract Pricing When You
Amend or Renew Assets
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NEW QUESTION # 151

A Revenue Cloud Consultant is setting up the amendment process for assets in Revenue Cloud. The goal is to ensure that when a
customer wants to change their subscription, the process is streamlined from initiation to the final update of the asset.

In this automated lifecycle, what is true about the Opportunity?

e A It is an optional record used for forecasting purposes and does not directly participate in the asset update automation.

¢ B. It directly updates the Asset record as soon as the opportunity stage is changed to Closed Won, bypassing the need for a
quote.

e C. It is only required for amendments that involve a price increase; for other amendments, a quote can be created directly
from the account.

Answer: A

Explanation:

In Salesforce Revenue Cloud, during the amendment process, the Opportunity record is optional and primarily serves for forecasting
and reporting, It does not play a direct role in the automation of asset or subscription updates. The automation of amendments is
handled by the Quote, Order, and Contract records.

The amendment quote captures the requested changes, and once finalized, it creates an order that updates the contract and related
assets automatically.

Exact Extract from Salesforce Revenue Cloud Documentation:

"In an automated amendment lifecycle, an Opportunity is optional and primarily used for forecasting or pipeline tracking. The
amendment Quote is the driver of subscription changes. Once the Quote is finalized and converted into an Order, the system
automatically updates the Contract and Asset records accordingly."

- Salesforce Subscription Management Implementation Guide

This confirns that the Opportunity is not mandatory in the amendment process and does not directly perform updates. Instead, the
Quote-to-Order flow governs asset and subscription modifications. The Opportunity may be linked for visibility but is not a
dependency for autormation.

Option B is incorrect because asset updates are never triggered directly from an Opportunity stage change.

Option C is also incorrect because Opportunity requirements are not determined by pricing scenarios.

References:

Salesforce Subscription Management Implementation Guide

Salesforce Billing Implementation Guide - Amendment Lifecycle

Salesforce CPQ Implementation Guide - Contracts and Amendments

Salesforce Revenue Cloud Consultant Exam Guide

NEW QUESTION # 152
During a Revenue Cloud project, how should the team align stakeholders and roles to ensure a successful implementation?

¢ A. Choose one champion per team, engage stakeholders mainly during build and test, and map roles later.
¢ B. Assign power users only for testing, review dependencies at deployment, and limit role mapping to technical phases.
e C. Identify champions and power users early, plan cross-team dependencies, and map roles to all project phases.

Answer: C

Explanation:

Comprehensive and Detailed Explanation From Exact Extract:

Revenue Cloud implementation best practices emphasize:

* Identifying business champions and power users early in the project.

* Mapping stakeholder roles across all phases: discovery, design, build, test, deploy, and adoption.

* Planning cross-team dependencies (Sales, Finance, IT, Operations).

Option A and C limit stakeholder engagement mainly to later phases, which contradicts Salesforce's guidance to nvolve key
business users throughout the project.

References:

Revenue Cloud Inplementation Guide - Stakeholder Alignment and Role Mapping Salesforce Implementation Methodology -
Champions and Power User Involvement Across Phases

NEW QUESTION # 153
A high-tech company offers cloud storage services and wants to define different rates for API calls based on customers' usage
patterns.



How should a consultant set up this requirement?

e A Use tier rate entries
e B. Use base card entries
o (. Use attribute rate entries

Answer: C

Explanation:

Comprehensive and Detailed Explanation From Exact Extract:

Salesforce Billing and Subscription Management support multiple usage-based pricing (UBP) models.

From the Subscription Management and Billing Implementation Guides:

* "Attribute rate entries enable pricing based on characteristics of usage events, including call type, region, or customer usage
behavior."

* "Use attribute rate entries when pricing varies based on usage attributes and patterns, not volume alone." This fits the requirement
of applying different rates to API calls depending on how customers use the service.

Why other options are incorrect:

* Base card entries: Apply a flat rate.

* Tier rate entries: Apply rates based on volune tiers, not usage attributes.

References:Salesforce Billing Implementation Guide - Usage-Based Pricing Models; Attribute Rate Pricing,

NEW QUESTION # 154
A sales rep notices that while creating a quote, the Browse Products button isn't visible on the Quote Page Layout.
What is the cause of the problem?

¢ A The Revenue Cloud Consultant did not assign the Product Configurator permission set to the sales rep.
¢ B. The Revenue Cloud Consultant did not assign the Product Configuration Rules Designer permission set to the sales rep.
¢ C. The Revenue Cloud Consultant did not assign the Product Discovery User permissions to the sales rep.

Answer: C

Explanation:

The Browse Products fimctionality is part of the Product Discovery experience in Salesforce Revenue Cloud. For a user to access
and utilize this interface during quote creation, they must be assigned the Product Discovery User permission set. This permission set
includes the necessary access to Product Discovery components, Ul elements, and underlying Apex classes that support the Browse
Products button on the quote page.

According to the Salesforce Revenue Cloud Product Discovery documentation, failure to assign this permission set will result in the
Browse Products button being hidden or inaccessible, even if the rest of the CPQ package is functional.

Option A refers to the Product Configurator, which enables configuration of bundles and rules, but doesn't control the Browse
Products experience.

Option B is related to users who design product configuration rules - not end users like sales reps.

Exact Extracts from Salesforce Revenue Cloud Documents:

* CPQ Implementation Guide - "Enabling Product Discovery™:"Users must be assigned the Product Discovery User permission set
to access the Browse Products button and use the Product Discovery experience on the quote page."

* Admin Guide - "Setting up Product Discovery for Sales Users""Add the Product Discovery permission set to ensure visibility of
Browse Products and category-based browsing," References:

Salesforce CPQ Implementation Guide

Revenue Cloud Product Discovery Setup Guide

Salesforce Revenue Cloud Admin Permissions Reference

NEW QUESTION # 155

Immediately after you have made a purchase for our Rev-Con-201 practice dumps, you can download our Rev-Con-201 study
materials to make preparations. It is universally acknowledged that time is a key factor in terms of the success. The more time you
spend in the preparation for Rev-Con-201 Training Materials, the higher possibility you will pass the exam. And with our Rev-Con-
201 study torrent, you can get preparations and get success as early as possible.
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