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You will also face your doubts and apprehensions related to the Oracle 120-1108-2 exam. Our Oracle 10-1108-2 practice test
software is the most distinguished source for the Oracle 120-1108-2 Exam all over the world because it facilitates your practice in
the practical form of the 120-1108-2 certification exam.

Oracle 1z0-1108-2 Exam Syllabus Topics:

Topic Details
¢ Vendor Lead to Channel Opportunity: This section evaluates the expertise of Channel Sales Managers and
) Partner Relationship Managers in handling vendor-generated leads and converting them into channel
Topic 1 opportunities. It covers configuring partner portals, tracking channel opportunities, and aligning vendor and
partner workflows.
¢ Quote to Order: This section measures the skills of Order Management Specialists and Sales
Topic 2 Administrators in converting quotes into orders. It emphasizes streamlining the order-to-cash process,

ensuring accurate order fulfillment, and managing order workflows efficiently.
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Topic 3

Acquiring Life Cycle: This section of the exam measures the skills of Sales Process Analysts and CRM
Specialists in understanding the initial stages of the sales process. It covers identifying and engaging
potential custorers, focusing on strategies for acquiring new prospects, and converting them into leads.
This includes leveraging social media and other channels to generate interest and capture leads effectively.

Topic 4

Channel Lead to Vendor Opportunity: This domain tests the knowledge of Partner Account Managers and
Sales Coordinators in converting channel leads nto vendor opportunities. It includes collaboration
workflows, partner performance tracking, and integrating channel activities with vendor sales processes.

Topic 5

Lead Management from Lead to Opportunity: This section measures the skills of Lead Administrators and
Sales Pipeline Managers in managing leads and converting them into opportunities. It includes setting up
lead scoring, assigning leads to sales teams, and ensuring seamless handoff from marketing to sales.

Topic 6

Sales Play to Key Account Opportunity: This section measures the skills of Key Account Managers and
Account Executives in executing targeted sales strategies to identify and manage key account opportunities.
It focuses on customizing sales approaches, leveraging Oracle Sales analytics for account prioritization, and
aligning sales efforts with customer needs.

Topic 7

Converting Life Cycle: This section evaluates the expertise of Lead Conversion Managers and Sales
Representatives in transitioning prospects into qualified leads and opportunities. It emphasizes techniques
for nurturing leads through personalized engagement strategies and aligning these processes with Oracle
Sales autormation features.

Topic 8

Order to Close Opportunit: This section evaluates the expertise of Sales Closers and Deal Managers in
finalizing sales opportunities and managing orders. It includes configuring approval workflows, tracking
closure metrics, and ensuring seamless handoff to fulfillment tears.

Topic 9

Sales Order to Subscription: This domain tests the knowledge of Subscription Managers and Customer
Success Specialists in transitioning sales orders into subscription models. It covers setting up recurring
billing, managing subscription lifecycles, and ensuring ongoing customer satisfaction.

Topic 10

Opportunity to Forecast: This domain tests the knowledge of Sales Forecasters and Revenue Analysts in
translating opportunities into accurate sales forecasts. It includes configuring forecasting methods, analyzing
pipeline health, and using Oracle Sales tools to predict revenue outcomes effectively.

Topic 11

Version with Bullet Points: Acquiring Life Cycle: This section of the exam measures the skills of Sales
Process Analysts and CRM Specialists in understanding the initial stages of the sales process.

Topic 12

Opportunity to Quote: This section evaluates the expertise of Sales Operations Specialists and Quotation
Specialists in generating quotes from qualified opportunities. It covers configuring quote templates, pricing
rules, and integrating quotes with Oracle CPQ tools for streamlined sales processes.

>>170-1108-2 Latest Test Experience <<

1z0-1108-2 Real Exams | 1z0-1108-2 Latest Test Simulations

There is a way to clear your 1z0-1108-2 certification exam without finding the best source of help. As an applicant for the Oracle
Sales Business Process Foundations Associate Rel 2 (120-1108-2) exam, you need actual Oracle 120-1108-2 exam questions to
know how you can score well and attempt it successfully. You can visit It-Tests to get the best quality 120-1108-2 Practice Test
material for the 120-1108-2 exam

Oracle Sales Business Process Foundations Associate Rel 2 Sample Questions

(Q15-Q20):

NEW QUESTION # 15
Which three are used for creating leads in the CX Sales application?
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A. A Sales Admnistrator can initiate a built-in lead generation process tool.

B. Leads can be created through integration with a marketing application, such as Oracle Eloqua.
C. A Sales Administrator can use the Import Management process.

D. A salesperson can manually create new leads in the UL

Answer: B,C,D

Explanation:

Oracle CX Sales supports multiple lead creation methods. "A Sales Administrator can use the Import Management process" (B)
allows bulk lead imports. "[ntegration with a marketing application like Oracle Eloqua" (C) automates lead capture from campaigns.
"A salesperson can manually create new leads in the UI" (D) enables direct entry. "A built-in lead generation process tool" (A) is
vague and not a standard Oracle CX Sales feature; lead generation typically ties to marketing tools or manual actions. The answer
(Ans: 2-3-4) reflects Oracle's lead creation options.

NEW QUESTION # 16
Which two are lead generation objectives?

A. Convert prospects into customers.

B. Increase brand awareness on social media sites.

C. Boost sales.

D. Reduce submitted service requests from customers.

Answer: A,C

Explanation:

Lead generation in Oracle CX Sales ains to drive sales outcomes. "Convert prospects into customers" (B) is a primary objective,

turning leads into revenue. "Boost sales" (D) is the ultimate goal, tied to lead conversion. "Reduce service requests” (A) is a service
goal, not lead generation. "Increase brand awareness" (C) is a marketing byproduct, not a direct objective. The answer (Ans: 2-4)
aligns with Oracle's lead generation focus.

NEW QUESTION # 17
Based on which four factors can the quoting application apply discounts on the quote?

A. Quantity of Product (Volume Discount)
B. Total Revenue of Quote

C. Customrer Identity

D. Product Specified

E. Customer Location

Answer: A,B,C,.D

Explanation:

In Oracle CX Sales, the quoting application applies discounts based on predefined rules. "Customer Identity” (A) allows discounts
tailored to specific accounts (e.g., key accounts or loyal customers). "Total Revenue of Quote" (B) enables discounts based on the
overall value of the deal, encouraging larger purchases. "Product Specified" (D) allows product-specific promotions or discounts.
"Quantity of Product (Volume Discount)" (E) is a common factor, incentivizing bulk purchases. "Customer Location" (C) might
mfluence pricing but is less commonly a direct factor for discounts unless tied to regional promotions, which isn't standard in the
quoting process. The answer (RDS: 1-2-4-5) reflects Oracle's flexible discount configuration.

NEW QUESTION # 18
Which are the three initial factors to be considered for forecasting output?

A. Win Probability

B. Close Date

C. Estimated Commission
D. Sales Stages

Answer: A,B,D



Explanation:

Forecasting output in Oracle CX Sales relies on initial factors that predict revenue. ""Win Probability" (B) estimates success
likelihood, weighting the forecast. "Sales Stages" (C) show pipeline position, affecting timing and certainty. "Close Date" (D)
determines when revenue is expected, critical for period-based forecasts. "Estimated Commission” (A) is a sales incentive, not a
direct forecasting factor. The answer (Ans: 2, 3, 4) reflects Oracle's focus on probability, stage, and timing in forecasting.

NEW QUESTION # 19
Which two life cycles are part of the Oracle CX Sales Business Process?

A. Converting

B. Developing

C. Managing Leads
D. Creating

E. Acquiring

Answer: A,.D

Explanation:

The Oracle CX Sales Business Process includes distinct life cycles. "Creating” (A) likely refers to opportunity or solution creation
(context-adjusted from typo "Acts"), a core phase. "Converting" (E) covers lead-to-opportunity conversion, a findamental CX
Sales process. "Acquiring” (B) and "Managing Leads" (D) are subprocesses within broader cycles, while "Developing” (C) is vague
and not a standard lifecycle term. The answer (Acts: 1-5, corrected to A, E) fits Oracle's lifecycle framework.

NEW QUESTION # 20

The It-Tests acknowledges that Oracle aspirants are continuously juggling a couple of responsibilities, so 120-1108-2 questions are
ideal for short practise. Candidates can access those questions everywhere and at any time, the usage of any clever device, which
allows them to examine at their very own tempo. The 120-1108-2 Questions are portable and you can also print them.
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