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選擇最適合的Salesforce Sales-101題庫學習資料，并來獲得認證，它能加速您在信息技術行業里快速成長，也是加
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Salesforce Sales-101 考試大綱：

主題 簡介

主題 1
Forecasting: This section of the exam measures skills of Account Executives and assesses forecasting
accuracy, evaluating risks and opportunities, and understanding the inputs that drive forecasting. It ensures
consistency in opportunity management and reliable business predictions.

主題 2

Customer Engagement:This section of the exam measures skills of Sales Representatives and focuses on
building credibility through thought leadership, using multiple touchpoints to generate interest, and aligning
solutions with customer needs. It also highlights the importance of nurturing relationships and driving
product adoption for maximum value.

主題 3

Deal Management: This section of the exam measures skills of Account Executives and includes qualifying
prospects, understanding customer strategies and challenges, and defining solution scope. It emphasizes
presenting value propositions, addressing challenges to close deals, and securing customer commitment for
formal contracts.

主題 4
Pipeline Management: This section of the exam measures skills of Sales Representatives and involves
generating new pipeline opportunities, analyzing pipeline health, and ensuring data integrity. It also covers
monitoring progression across sales stages and improving customer relevance.

主題 5
Planning: This section of the exam measures skills of Account Executives and covers territory planning,
engaging key accounts, and calculating sales quota attainability. It also emphasizes developing strong
business relationships and partnerships with key roles and personas to drive long-term success.
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在你還在猶豫選擇我們PDFExamDumps之前，你可以先嘗試在我們PDFExamDumps免費下載我們為你提供的關於
Salesforce Sales-101認證考試的部分考題及答案。這樣，你就可以知道我們PDFExamDumps的可靠性。我們
PDFExamDumps也會是你通過Salesforce Sales-101認證考試最好的選擇，我們PDFExamDumps是你通過Salesforce
Sales-101認證考試最好的保證。你選擇了我們PDFExamDumps，就等於選擇了成功。

最新的 Sales Professional Sales-101 免費考試真題 (Q30-Q35):
問題  #30 
A sales representative delivers a proposal and checks in with the prospect on the perceived value and alignment.
At which stage are they in the sales process?

A. Collaborate
B. Confirm
C. Connect

答案：B

解題說明：
The stage in the sales process where asales representative delivers a proposal and checks in with the prospect on the perceived
value and alignment is typically known as the "Confirm" stage. During this phase, the sales rep seeks to ensure that the proposal
meets the prospect's needs and expectations, and that there is a mutual understanding of the value the solution offers. This step is
crucial for moving towards closing the sale, as it involves resolving any outstanding questions or concerns and solidifying the
prospect's commitment to proceeding. Salesforce outlines various stages in the sales process, and the confirmation stage is critical
for validating that both parties are aligned before finalizing the deal.
Reference:Salesforce Sales Cloud - Sales Process

問題  #31 
A sales representative has a customer who is indecisive about the proposed solution and hesitant to close the contract.
How should the sales rep convince the customer to find the solution invaluable and close the contract?

A. Extend a free trial.
B. Bundle additional products.
C. Offer promotional discounts.

答案：A

解題說明：
Offering promotional discounts is a way to convince an indecisive customer to find the solution invaluableand close the contract by
creating a sense of urgency, exclusivity, and reciprocity. Promotional discounts can motivate the customer to act quickly before they
miss out on a good deal, as well as make them feel special and appreciated for choosing your
solution.References:https://www.salesforce.com/resources/articles/sales- promotion/#sales-promotion-examples Extending a free
trial is a good way toconvince an indecisive customer to close the contract, as it allows them to experience the value of the solution
firsthand and overcome any doubts or objections. A free trial also creates a sense of urgency and scarcity, as the customer knows
that they have a limited time to take advantage of the offer. By extending a free trial, the sales rep can demonstrate confidence in the
solution and show the customer that they are willing to accommodate their needs and preferences. References:
* Turn Undecided Customers into Successful Sales - Upnify, section "Offer guarantees and flexible policies".
* How to Handle Indecisive Customers? - Bitrix24, section "Offer a free trial or a money-back guarantee".

問題  #32 
Why is it important for a sales representative to follow their company's salesmethodology?

A. Develops a better pipeline for growth
B. Creates consistent vision across sellers
C. Understands different approaches for achieving the same goal

答案：B

解題說明：
Following the company's sales methodology is important because it creates a consistent vision across sellers.

https://www.vcesoft.com/Sales-101-exam-questions.html


A unified sales approach ensures that all sales representatives understand and adhere to the same principles, strategies, and goals.
This consistency helps in delivering a uniform customer experience, aligning sales efforts with the company's objectives, and
facilitating collaboration among team members. Salesforce highlights the significance of a structured sales methodology to streamline
sales processes, improve efficiency, and achieve better sales outcomes.
Reference:Salesforce Blog - Sales Methodology

問題  #33 
A sales representative presented a solution and overcame the objections, but the prospect is still not completely ready to commit.
The sales rep suspects the prospect is unsure about the product and will want to return it. The sales rep decides to let the prospect
try out the product for a predetermined period.
Which type of close was chosen?

A. Puppy Dog
B. Summary
C. Assumptive

答案：A

解題說明：
A puppy dog close is a sales technique that involves letting the prospect try out the product or service for a limited time, hoping that
they will fall in love with it and buy it. This type of close is often used for products thathave a high emotional appeal, such as cars,
jewelry, or pets. The sales representative in this scenario chose a puppy dog close because they suspected the prospect was unsure
about the product and wanted to give them a chance to experience its benefits firsthand. References:
* Cert Prep: Salesforce Certified Sales Representative, Unit 5: Close the Deal
* [Sales Rep Training], Unit 2:Close the Deal
* Salesforce Certified Sales Representative Exam Guide, Section 5: Closing Deals

問題  #34 
What is the desired outcome of an upsell proposal?

A. To maintain current agreement during a renewal
B. To optimize existing product offerings
C. To decrease customer churn rate

答案：B

解題說明：
The desired outcome of an upsell proposal is to optimize existing product offerings by selling more features or services to an existing
customer. Upselling helps to increase customer satisfaction, loyalty, and retention by providing them with more value and benefits
from the product. Upselling also helps toincrease revenue and profitability for the sales rep and the
company.References:https://www.salesforce.com/resources/articles
/upselling/#upselling-definition

問題  #35
......

作為IT業界的頂級公司，Salesforce 通過其認證確定了產品專家的標準，可以說 Salesforce 在業界的聲望和 Salesforce
產品的市場佔有率提升了其認證工程師的含金量，一個 Salesforce 認證工程師獲取在優秀企業工作的機會比普通工
程師大60％－80％，平均薪水高出30％-50％。世界500強企業中，有超過2/3的企業選擇了Salesforce電子商務軟體
產品作為其核心的運用。因此，獲得Sales-101 的證照，即使在強手林立的競爭環境中，你同樣能夠脫穎而出。

Sales-101下載 : https://www.pdfexamdumps.com/Sales-101_valid-braindumps.html

最新Sales-101考證 � Sales-101真題 � Sales-101最新考題 � 開啟{ www.pdfexamdumps.com }輸入➽ Sales-
101 �並獲取免費下載Sales-101測試引擎
Sales-101考試證照綜述 � Sales-101認證指南 � Sales-101資訊 � 在� www.newdumpspdf.com �網站上免費
搜索➠ Sales-101 �題庫Sales-101認證考試解析
最實用的Sales-101認證考試的學習資料 � ➤ www.newdumpspdf.com �是獲取【 Sales-101 】免費下載的最佳

https://tw.fast2test.com/Sales-101-practice-test.html
https://www.pdfexamdumps.com/Sales-101_valid-braindumps.html
https://www.pdfexamdumps.com/Sales-101_valid-braindumps.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.pdfexamdumps.com%252fSales-101_valid-braindumps.html
https://www.newdumpspdf.com/Sales-101-exam-new-dumps.html


網站Sales-101真題
Sales-101考試 � Sales-101考試備考經驗 � Sales-101測試引擎 � 免費下載▶ Sales-101 ◀只需進入{
www.newdumpspdf.com }網站Sales-101認證考試解析
Sales-101考試備考經驗 � Sales-101認證考試解析 � Sales-101認證考試解析 � 到➡ www.kaoguti.com ���
搜索「 Sales-101 」輕鬆取得免費下載Sales-101考試資訊
Sales-101資訊 � Sales-101認證考試解析 � Sales-101考試備考經驗 � 開啟「 www.newdumpspdf.com 」輸
入➥ Sales-101 �並獲取免費下載Sales-101資訊
Sales-101真實考試題庫 � 立即在➤ www.newdumpspdf.com �上搜尋[ Sales-101 ]並免費下載Sales-101考試證
照綜述
已驗證的最新Sales-101考證 |高通過率的考試材料|正確的Sales-101下載 � 免費下載� Sales-101 �只需進入
《 www.newdumpspdf.com 》網站Sales-101資訊
Sales-101考試 � Sales-101認證考試解析 � Sales-101熱門認證 � 在⇛ www.vcesoft.com ⇚網站上查找➠
Sales-101 �的最新題庫Sales-101考試證照綜述
免費下載最新Sales-101考證 |第一次嘗試輕鬆學習並通過考試並且有效的Salesforce Salesforce Certified Sales
Foundations � 立即在� www.newdumpspdf.com �上搜尋▶ Sales-101 ◀並免費下載Sales-101真題
最新Sales-101題庫 � Sales-101套裝 � Sales-101考試證照綜述 � 請在� www.vcesoft.com �網站上免費下
載☀ Sales-101 �☀�題庫最新Sales-101考證
haarisxmhc193443.blogthisbiz.com, exactlybookmarks.com, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, bookmarkeasier.com, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, thegreatbookmark.com, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, www.stes.tyc.edu.tw, sociallytraffic.com, Disposable vapes

順便提一下，可以從雲存儲中下載PDFExamDumps Sales-101考試題庫的完整版：https://drive.google.com/open?
id=107_VF60fSLNVM8_l43TYrB7xJ08jdHxa

https://www.northwestu.edu/?URL=https%253a%252f%252fwww.pdfexamdumps.com%252fSales-101_valid-braindumps.html
https://www.kaoguti.com/Sales-101_exam-pdf.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.pdfexamdumps.com%252fSales-101_valid-braindumps.html
https://www.newdumpspdf.com/Sales-101-practice-test.html
https://www.ndsccenter.org/?s=%25e5%25b7%25b2%25e9%25a9%2597%25e8%25ad%2589%25e7%259a%2584%25e6%259c%2580%25e6%2596%25b0Sales-101%25e8%2580%2583%25e8%25ad%2589%20%7C%25e9%25ab%2598%25e9%2580%259a%25e9%2581%258e%25e7%258e%2587%25e7%259a%2584%25e8%2580%2583%25e8%25a9%25a6%25e6%259d%2590%25e6%2596%2599%7C%25e6%25ad%25a3%25e7%25a2%25ba%25e7%259a%2584Sales-101%25e4%25b8%258b%25e8%25bc%2589%20%25f0%259f%258c%25bf%20%25e5%2585%258d%25e8%25b2%25bb%25e4%25b8%258b%25e8%25bc%2589%25e2%258f%25a9%20Sales-101%20%25e2%258f%25aa%25e5%258f%25aa%25e9%259c%2580%25e9%2580%25b2%25e5%2585%25a5%25e3%2580%258a%20www.newdumpspdf.com%20%25e3%2580%258b%25e7%25b6%25b2%25e7%25ab%2599Sales-101%25e8%25b3%2587%25e8%25a8%258a
https://www.vcesoft.com/Sales-101-exam-questions.html
https://www.seminariasogninterra.it/?s=%25e5%2585%258d%25e8%25b2%25bb%25e4%25b8%258b%25e8%25bc%2589%25e6%259c%2580%25e6%2596%25b0Sales-101%25e8%2580%2583%25e8%25ad%2589%20%7C%25e7%25ac%25ac%25e4%25b8%2580%25e6%25ac%25a1%25e5%2598%2597%25e8%25a9%25a6%25e8%25bc%2595%25e9%25ac%2586%25e5%25ad%25b8%25e7%25bf%2592%25e4%25b8%25a6%25e9%2580%259a%25e9%2581%258e%25e8%2580%2583%25e8%25a9%25a6%25e4%25b8%25a6%25e4%25b8%2594%25e6%259c%2589%25e6%2595%2588%25e7%259a%2584Salesforce%20Salesforce%20Certified%20Sales%20Foundations%20%25f0%259f%2593%25a4%20%25e7%25ab%258b%25e5%258d%25b3%25e5%259c%25a8%25e2%25ae%2586%20www.newdumpspdf.com%20%25e2%25ae%2584%25e4%25b8%258a%25e6%2590%259c%25e5%25b0%258b%25e2%2596%25b6%20Sales-101%20%25e2%2597%2580%25e4%25b8%25a6%25e5%2585%258d%25e8%25b2%25bb%25e4%25b8%258b%25e8%25bc%2589Sales-101%25e7%259c%259f%25e9%25a1%258c
https://www.vcesoft.com/Sales-101-exam-questions.html
https://haarisxmhc193443.blogthisbiz.com/48693167/pass-guaranteed-quiz-2026-the-best-comptia-pk0-005-reliable-comptia-project-certification-exam-test-duration
https://exactlybookmarks.com/story21333376/test-salesforce-ap-217-topics-pdf
https://myportal.utt.edu.tt/ICS/icsfs/3a95e19d-4685-40ff-8505-c91a8d7eb806.pdf?target=3f129aec-8ebb-432b-a10a-68fb9338c97d
https://myportal.utt.edu.tt/ICS/icsfs/53656c79-9b3d-4908-ac31-6fdd9445d8a5.pdf?target=4ca29c4f-365b-4e5c-8a95-6528a2a55081
https://myportal.utt.edu.tt/ICS/icsfs/59b2b128-5435-4e2a-aded-acd6b77a1e5e.pdf?target=13458497-e508-4194-acfa-a3c5c77b9b30
https://myportal.utt.edu.tt/ICS/icsfs/7d567ac7-7a67-4150-8d60-26e02049d33a.pdf?target=6eb30d53-626e-416c-b0a5-44ece0754046
https://myportal.utt.edu.tt/ICS/icsfs/8aa9065f-dfc1-4911-8505-9392cc4448b0.pdf?target=ea636778-a131-4385-8b94-ec78b6ff12bd
https://myportal.utt.edu.tt/ICS/icsfs/a65b25b5-7ea1-440d-97fb-a8dd0df39699.pdf?target=d907ba93-5bf8-4c8c-9553-681abeedbad3
https://myportal.utt.edu.tt/ICS/icsfs/aaf253db-f978-469c-9c95-70f9e4f53ec1.pdf?target=18e05d73-04ea-49c6-8940-67e2f35fa7e2
https://myportal.utt.edu.tt/ICS/icsfs/c2c4535b-70bb-427a-b74e-226f38448784.pdf?target=2b906c58-d303-41d9-b725-0a36bebfc3ba
https://myportal.utt.edu.tt/ICS/icsfs/f55681ed-e329-4bad-a8de-e152220cc48a.pdf?target=3eb2f177-c1e2-4d13-9386-d6a412d1da62
https://myportal.utt.edu.tt/ICS/icsfs/fce14460-77a2-45a1-8e35-ac748f38cda2.pdf?target=10a2af84-5dd0-4e81-b1b2-a345dd6e8b65
https://bookmarkeasier.com/story21238988/valid-exam-nursing-pmhn-bc-questions-and-answers
https://myportal.utt.edu.tt/ICS/icsfs/18f963ac-db20-4a2a-a7eb-2f50e67a5f36.pdf?target=008b6202-d200-4521-b7bb-ed70de2b955b
https://myportal.utt.edu.tt/ICS/icsfs/2367e20d-15d1-4a62-a680-c93cb9e9c350.pdf?target=fd9d99c5-1cd8-4a8f-864f-a347f579997a
https://myportal.utt.edu.tt/ICS/icsfs/58235d5b-c9fb-43dd-9d9d-43f7a7fc781e.pdf?target=aa9ff138-c633-466e-b945-20ce66a2651d
https://myportal.utt.edu.tt/ICS/icsfs/607c13d4-bd6c-4403-8bf2-075f84467e72.pdf?target=38782539-e28c-4deb-863d-63968d86ffc6
https://myportal.utt.edu.tt/ICS/icsfs/81fd7fe7-5ade-4129-b884-618888a46790.pdf?target=fb2a764a-c8da-4668-8063-50cea6e46be6
https://myportal.utt.edu.tt/ICS/icsfs/87b807fd-da11-4ba1-a7f1-589f1ed75370.pdf?target=ed28e36f-8278-4576-9e1c-86bede427c3b
https://myportal.utt.edu.tt/ICS/icsfs/90f3786f-204a-45e4-b72f-26fd5eee1e18.pdf?target=4d2156b4-0285-46e8-8b8b-0d2361fa09ef
https://myportal.utt.edu.tt/ICS/icsfs/9a5e2f0b-326a-4596-8881-b023be6345fd.pdf?target=765ef8e1-8901-49df-b33e-662601aadf2f
https://myportal.utt.edu.tt/ICS/icsfs/cc76336b-7010-47d0-ac3e-6569a5e49341.pdf?target=300a965c-6d5f-4cea-9bab-1ee5bacd931b
https://myportal.utt.edu.tt/ICS/icsfs/e6772737-b60b-4961-ab84-4fde9a6596ce.pdf?target=6a2caefe-0394-4175-88f1-2de49ee4ac43
https://myportal.utt.edu.tt/ICS/icsfs/0769947f-97bf-4796-892a-a06529bf44be.pdf?target=ea13d153-7310-44a3-bcc7-735f517944ed
https://myportal.utt.edu.tt/ICS/icsfs/2d591bd6-0de3-4c96-9789-0b2a1a8207ea.pdf?target=caa3f125-c94d-4055-83b0-ce79c27fd2c2
https://myportal.utt.edu.tt/ICS/icsfs/6c8a7a11-6626-4390-afbc-a08d845e8465.pdf?target=0c710207-2322-40ce-b75e-3b4b5377c6cb
https://myportal.utt.edu.tt/ICS/icsfs/70d4576a-6b16-4375-b19b-a58fd4b54f34.pdf?target=2416c528-fea0-445f-a75a-a70646f1399e
https://myportal.utt.edu.tt/ICS/icsfs/9377eeb3-7ae4-441b-96ea-2a640352541b.pdf?target=8f2478e1-04ce-401c-b9b3-b0642b6f4380
https://myportal.utt.edu.tt/ICS/icsfs/949a924a-afc9-4631-b569-c43ff45e44d1.pdf?target=09f7ecf5-e465-4ed9-a5b1-9e3e4491be94
https://myportal.utt.edu.tt/ICS/icsfs/ab17f37d-5e9b-4a54-b21e-76740d71ceee.pdf?target=e4734e81-3a28-4393-885c-cf8eaecaaaa7
https://myportal.utt.edu.tt/ICS/icsfs/b5ac0300-190c-4b84-8545-fd95863cf99e.pdf?target=14445a82-0eb1-40cb-a01c-da96993f52ea
https://myportal.utt.edu.tt/ICS/icsfs/b7b29f24-0014-4317-9a46-faff878571ff.pdf?target=9b321314-e96d-4293-825f-0eec227fdee2
https://myportal.utt.edu.tt/ICS/icsfs/ce51c70b-7f64-4ccf-bc80-958741d0287f.pdf?target=3cb6711e-59b5-45b1-b668-d007498a1c08
https://thegreatbookmark.com/story21410268/study-guide-hp-hpe7-a06-free-pdf
https://myportal.utt.edu.tt/ICS/icsfs/09a27443-35ae-4e55-a62a-e1f69ecbf4b8.pdf?target=c5ebd7a3-2fc4-4e2a-98be-f6d05da130fd
https://myportal.utt.edu.tt/ICS/icsfs/0a514ac1-7640-4588-8224-4c3b0b65c763.pdf?target=aa620b0d-2be1-4a2c-a1e3-c9dba4e39168
https://myportal.utt.edu.tt/ICS/icsfs/3b1364a6-3151-4ddc-9205-0ef0769a3828.pdf?target=919a8af4-3449-427a-b240-eb8c7ac9307d
https://myportal.utt.edu.tt/ICS/icsfs/44255a5d-e186-44d3-aafe-846b67cbf36d.pdf?target=70670a45-ad91-40e1-b17a-84ae810eb56e
https://myportal.utt.edu.tt/ICS/icsfs/4d33cf6a-fd13-4429-a7a1-db822c5a4de5.pdf?target=c6b1296f-0273-4021-a0d9-a7d855ba55e6
https://myportal.utt.edu.tt/ICS/icsfs/56ed457b-2876-482b-9995-ff7b1e0a588e.pdf?target=6b7d112b-bbb5-4373-a078-f5aba2657d2a
https://myportal.utt.edu.tt/ICS/icsfs/6093747c-315f-419e-857d-9f4a9ad8911b.pdf?target=c7a7f357-74d4-4549-8bb6-5be375820723
https://myportal.utt.edu.tt/ICS/icsfs/8947f93e-64ad-436d-9aaa-4292ce2cca4b.pdf?target=ae6fe261-8e72-41f9-bd01-887547ed8dae
https://myportal.utt.edu.tt/ICS/icsfs/b0ec8ff2-70b3-4de0-9a58-13a8dafdc512.pdf?target=bfa68729-1b2e-4a19-a3ae-5227e1c25afe
https://myportal.utt.edu.tt/ICS/icsfs/dd8fd62c-fbf1-41ad-a840-4551ab264ec1.pdf?target=c74efbbd-3817-4d5b-8aa5-8ecc8a13f6e1
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3949300
https://sociallytraffic.com/story6402518/sap-c-s4cpr-2508-certification-book-torrent
https://frvape.com
https://drive.google.com/open?id=107_VF60fSLNVM8_l43TYrB7xJ08jdHxa

