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Microsoft offers a free demo version for you to verify the authenticity of the Microsoft MB-280 exam prep material before buying it.
365 days free upgrades are provided by Microsoft MB-280 exam dumps you purchased change. We guarantee to our valued
customers that Microsoft MB-280 Exam Dumps will save you time and money, and you will pass your Microsoft MB-280 exam.

BraindumpQuiz is a very wonderful and effective platformto give chances to our worthy clients who want to achieve their expected
scores and gain their MB-280 certifications. With our professional experts’ tireless efforts, our MB-280 exam guide is equipped
with a simulated examination system with timing finction, allowing you to examine your learning results at any time, keep checking for
defects, and improve your strength. And you can be satisfied with our MB-280 learning guide.
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Exam Discount

Our MB-280 quiz torrent can provide you with a free trial version, thus helping you have a deeper understanding about our MB-280
test prep and estimating whether this kind of study material is suitable to you or not before purchasing, With the help of our trial
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version, you will have a closer understanding about our MB-280 exam torrent from different aspects, ranging from choice of three
different versions available on our test platformto our after-sales service. Otherwise you may still be skeptical and unintelligible
about our MB-280 Test Prep. So as you see, we are the corporation with ethical code and willing to build mutual trust between our
customers.

Microsoft Dynamics 365 Customer Experience Analyst Sample Questions
(Q125-Q130):

NEW QUESTION # 125

Drag and Drop Question

Within your non-profit organization you have set up your different charities in a custom table to store charity records.

In the Contact table, you have various famous people who can be special charity ambassadors.

You need to set up the charity ambassador connection role so that charity managers can link the charity through a connection from
the contact Which four actions should you perform in sequence? To answer, move the four appropriate actions from the list of
actions to the answer area. Arrange the four actions in the correct order.

Actions Order

In PowerApps, select Solutions
and open an unmanaged solution.

From Dynamics 365, open Advanced Settings

and access the Administration section. 1

Select the checkbox for record type Charity only.
2

Add a new connection role
Trem-the eeramand bar.

— S s e 3

Select the checkbox forrecord type Contact only.
4

Describe the connection role and enter
“Charity Ambassador” as the name.

Select the checkbox for record types
Charity and Contact.

Answer:

Explanation:


https://www.prepawaypdf.com/Microsoft/MB-280-practice-exam-dumps.html

| From Dynamics 365, open Advanced Settings - - -
and access the Administration section In PowerApps, select Solutions

and openan unmanaged solution.

Select the checkbox for record type Chanity only. e ==
| I 2 Add a new connection role
from the command bar,

3 Describe the conneclluﬁ roﬁe arﬁ _em_er
Fay “Chanity Ambassador” as the name.

Select the checkbox for record type Contact only.

4 Select the checkbox for record types
Charity and Contact.

Explanation:

Step 1: In PowerApps, select Solutions and open an unmanaged solution.

Add connection roles to a solution

Because connection roles are solution aware, which means that they can be included in a solution, you can also add connection roles
to a solution you distribute.

Create a connection role

1. Signin to Power Apps and then on the left pane select Solutions. Ifthe temisn't in the side panel pane, select ...More and then
select the item you want.

Step 2: Add a new connection role from the command bar.

2. Open the unmanaged solution your want, and then on the command bar select New > Other > Connection role.

Step 3: Describe the connection role and enter "Charity Ambassador" as the name.

To create a connection role you must specify the following information:

Use the ConnectionRole.Name to specify a role name. [Step 3]

Use the ConnectionRole.Description to add a role description. [Step 3]

Use the ConnectionRole.Category to specify a role category. The possible values for this are defined in the connectionrole category
choices.

When you create a connection role, you can specify a table type that the role will be applied to, such as lead, account, or
competitor. If you do not specify a particular table type, then you can apply a connection role to all Microsoft Dataverse tables.
Step 4: Select the checkbox for record types Charity and Contact.

Charity managers must be able to link the charity through a connection from the contact.

You can also manage the connection role types that you want to associate with the connection role.

1. Open the connection role and then select Manage Row Type on the command.

|;ﬁ Manage record types I + New [} Deactivate [i] Delete () Refresh [ Emailalink o Flow

Sample connection role
ConnectidnRole i ~C T F

General Matching Connection Roles  Related

Description
Name " Sample connection role
Caonnection Role e AAdll
Category P s
Description =

2. This opens a list of connection role types that you can add or remove for this connection role.



Manage record types X

Select the record type you want to use for the
connection role

Contact X

Lead X

Record types . User X

Team X less

Select or search optio /™

Ll Selectall 42items
[ Account |

O Appointment

NEW QUESTION # 126

You need to ensure that a user named User1 can assign salespeople to sales territories. The solution must use the principle of least
privilege.

To which security role should you assign User1?

A. Sequence manager

B. Forecast manager

C. Vice president of sales
D. Sales team memmber

Answer: C

Explanation:

Correct:

* Salesperson [Preferred)

* Vice president of sales [Too much privilege compared to Salesperson. It is the second best option to be used if Salesperson is not
an option] Incorrect:

* Forecast manager [Too limited]

* System customizer [Too limited]]

Users who have full permission to customize the environment. Users with this role have organization-level access to custom entities
and user-level access to system entities.

Access includes but not limited to

reate, read, write, delete, and customizations across all features in the application.

* Sales team member [Too limited]

* Sequence manager [Too limited]

* Vice president of sales [Too much privilege compared to Salesperson]

Users who typically manage the sales organization for several business units or the entire organization Access includes but not limited
to Same permissions as the Sales Manager, except that their scope of access is broader.

Note 1:

* Sales Manager

Users who manage a team of sellers and are responsible for the team's performance. They're also responsible for creating and
managing products, setting sales targets, and projecting sales forecasts.

Access includes but not limited to

Access to product management, sales management, sales forecasting, and goal management, along with the privileges of the
Salesperson role.

Note 2:

The principle of least privilege means granting the user only the minimum permissions necessary to perform their tasks. In this case,



to allow User! to assign salespeople to sales territories, the Salesperson role typically includes privileges related to managing sales
processes, such as territories, while limiting access to broader system functions like those available to a Vice President of Sales or
System Customizer.

The System Customizer and Vice President of Sales roles would grant more permissions than necessary, which would violate the
principle of least privilege. The Sales Team Member role is typically too limited for assigning salespeople to sales territories, which
requires more specific access.

NEW QUESTION # 127

Hotspot Question

A company sells telephones. The company has a list of telephone colors that customers can choose.

For one month, the company wants to sell a red phone at a special price.

You need to set up the red phone for the sales team

How should you configure the product and price list itens? To answer, select the appropriate options in the answer area.
NOTE: Each correct selection is worth one point.

Answer Area
Requirement Configuration

Allow the sales team to select the red

phone. [Create a red phone product.
|Revise the telephone prc—duct

Override the properties s of the t telephone

|Overwrite the properties of the telephone.

Allow the sales team to select special
pricing for the red phone. [Create a price list item for the telephone.
Create a price list |tem for the red phone product
S ~ (\Update the existing price list item for the telephone.
7 I'i.lpdart'e the telephone default price list to a price list that lasts one month.

Answer:
Explanation:
Answer Area
Requirement c:mf‘gmﬁon
Allow the sales team to select the red - v
phone. |Create a red phone product. |

Revise the telephone product.

Override the properties of the telephone.

|Overwrite the properties of the telephone.

Allow the sales team to select special v
pricing for the red phone. Create a price list item for the telephone.

|Create a price list item for the red phone product.

Update the existing price list item for the telephone

Update the telephone default price list to a price list that lasts one month.

Explanation:

Allow the sales team to select the red phone - Create a red telephone product.

Since the company offers different telephone colors, a new product must be created for the red phone rather than modifying an
existing product. This ensures it can be selected separately in the system

Allow the sales team to select special pricing for the red phone - Create a price list item for the red phone product.

To offer a special price for the red phone, a separate price list item should be created specifically for this product. This ensures that
the special price applies only to the red phone without affecting other telephone products.

NEW QUESTION # 128

Case Study 1 - Contoso Ltd

Background information

Contoso Ltd. has started a new division that provides janitorial services to businesses.

The sales teams for this division are using a dedicated instance of Dynamics 365 Sales.

Contoso Ltd.'s sellers are becoming accustomed to Copilot in Sales and Sales Insights features.

They have identified several desired enhancements.

System configuration

The base currency for all opportunities in the systemis US dollars (USD). The administrator has NOT enabled installed premium



Sales Insights features. All users have Premium licenses.
Contoso Ltd. uses Exchange Online for email.

Only three default insights cards are turned on:

1. Close date coming soon

2. Meeting today
3. Upcoming meeting

The system administrator has set the following days before notifying me value for the Close date coming soon card to 21 days.
Contoso Ltd. has also just set up Dynamics 365 Customer Insights

- Journeys for marketing automation. No segments or custormer journeys have been defined yet.

Dynamics 365 Sales and Customer Insights - Journeys both share the same instance of Microsoft Dataverse.

Copilot in Dynamics 365 Sales settings
The following screenshots show the configured fields for opportunity settings summaries and recent changes in Copilot.

Opportunity settings

Summary  Recent changes

¥ Record Type ®

¥  Opportunity (4)

v Account (Account) (2)

Contact (Contact) (1)

v Competitor (2)

Help sellers stay ahead with summaries of key info and recent changes. You can choose which fields will be shown in summaries or checked for recent changes. Learn more

¥ Opportunity Product (Opportunity) (1)

+ Add fields
Field ®
Est revenue
Customer Need
Proposed Solution
Est close date
Annual Reventie
Primary Contact
Job Title
Product name
Strength

<]

Name




Opportunity settings
Help sellers stay ahead with summaries of key info and recent changes. You can ¢hoose which fields will be shown in summaries or checked for recent changes. Learn more

Summary  Recent changes

v Record Type © Field©
v Opportunity (4)
Est. revenue
Customer Need
Proposed Solution
Est. close date
v Account (Account) (2)
Annual Revenue
Primary Contact
v Contact (Contact) (1)
JobTitle
v Opportunity Product (Opportunity) (1)
Product name
v Competitor (2)
Strength
Name

Contoso Ltd. Personnel

Business development managers

Contoso Ltd. has 30 business development managers (BDMs) across its sales teams. Each BDM is responsible for selling janitorial
services to new and existing clients. All BDMs are assigned the sales manager security role in Dynamics 365 Sales.

Any BDM can own an opportunity, even if a different BDM owns the client account record. Any other BDMs assigned to work on
the opportunity will be included in the opportunity record's sales team. Opportunity records owned by a BDM will never include any
additional client stakeholders other than the named contact for the opportunity.

The BDMs have been told to document all client communications in Dynamics 365, but they frequently exchange emails with client
contacts through Microsoft Exchange WITHOUT tracking them in Dynamics 365.

Digital sales team

Contoso Ltd. has a digital sales team that conprises 10 junior sales resources who focus on lead qualification and conversion to
opportunities. Members of this team are assigned a single custom security role named Digital seller that is a copy of the standard
Salesperson role. View audit history and view audit summary permissions are disabled.

The team currently receives leads from an online form on Contoso Ltd.'s website. Many online lead submissions end up being
duplicates, and the team manually reconciles the duplicates by comparing last name, email address, and phone number for all
submitted leads.

Clients

Client tiers

Clients are grouped into tiers based on annual revenue as calculated in a system outside Dynamics 365 Sales. Clients receive
different levels of ongoing service and support based on their tier assignment.

Annual revenue values for accounts and corresponding tier values are written to Dynamics 365 through a nightly batch process.
Client tier values are only updated when they change, and tier value will always be blank for accounts with no calculated annual
revenue.

The tier structure is:

Tier A -- annual revenue greater than or equal to $10,000,000 USD

Tier B -- annual revenue greater than $5,000,000 USD and less than $10,000,000 USD Tier C -- annual revenue greater than $0
USD and less than or equal to $5,000,000 USD The tier label is stored in a custom text field named Client tier (contoso_clienttier)
that contains only a single letter or is blank.

Northwind Traders account

There are three BDMs who frequently work together on large opportunities.

BDM1 is the account owner for Northwind Traders, a multinational client.



- BDM1 owns all Northwind Traders opportunities with estimated revenue greater than or equal to

$1,000,000. BMD2 and BDM3 are assisting BDM1 with several opportunities for Northwind Traders in different cities.

- BDM3 owns all other Northwind Traders opportunities. BDM3 is NOT a sales team member for any of the opportunities BDM1
owns.

- BDM2 is a sales team member for all Northwind Traders opportunities.

Client Contact] is the primary contact for the Northwind Traders' account. There are two other client contacts with whom the
Northwind account team regularly engages - Client Contact2 and Client Contact3.

BDMI and Northwind Traders account

BDMI1 has been on vacation for two weeks. During vacation, BDM1 did NOT log into Dynamics

365, and BDM2 made the following updates to several open Northwind Traders opportunities.

Updated field Opportunities Whenthe updates were made
New York City office, London offige,
Toronto office

Forecast category Mexico Cityaffice Five days before BDM1's return
Proposed solution Seatfle oriigd Nine days before BDM1's return

Estimated close date Two days before BDM1's return

BMD2 also scheduled an internal meeting with BMDI for the day they return to discuss a request from the primary contact for the
account. The meeting has the "London office" opportunity as its regarding value.

Desired enhancements

The global sales lead requests the following enhancements:

1. A "Welcome" email should be sent to the primary contact for an account when the account first enters any client tier. This email
should only be sent to the primary contact once.

2. Account owners should receive immediate notifications in the assistant in Dynamics 365 Sales when accounts change tiers. The
notifications should include the account name and current tier.

3. A "Getting started" email should be sent to the main contact associated with an opportunity when the opportunity status is set to
"WO]’L n

1. The email should include a link to a custom onboarding form where the contact can supply information required to start the
janitorial services for a given location.

2. Ifthe contact does NOT click any links in the email, a follow-up email should be sent.

4. All emails between BDMs and client contacts should be available for relationship analytics KPIs. Emails sent by other users
outside of Dynamics 365 should NOT be included in the KPIs.

The digital sales team lead requests the following enhancements:

1. The ability for team members to use Copilot to summarize changes to lead records.

2. Replace the current online form used by their team to capture new leads. The new form should automatically handle duplicates
using the rules the team currently applies manually.

Drag and Drop Question

You need to configure a new Customer Insights - Journeys form to satisfy the digital sales team lead's request.

Which five required actions should you perform in sequence? To answer, move the five appropriate actions from the list of actions to
the answer area.

Arrange the five actions in the correct order.



Answer Area

o =. Micrgsoft

Set the form duplicate records strategy to the
audience default strategy.

Set the form duplicate records strategy to the o
custom form matching strategy.

Set the form target audience to contacts.

Set the form target audience to leads.

Create a new form. 0 5.

Select a form template. \

Create a custom matching str.

Publish the form.

Answer:
Explanation:
Answer Area

Actions Order

Set the form duplicate records strategy to the

audience default strategy. Creste anew form,

Select a form template.

Set the form target audience to contacts. . | Setthe fo taﬁﬁse to leads.

e form duplicate records strategy to the
stom form matching strategy.

Publish the form.

Create a custom matching strategy.

MR \icroso

Explanation:



Create a new form: The first step is to establish a new form for collecting lead information.

Select a form template: Choosing an appropriate template ensures that the form aligns with the desired layout and functionality.

Set the form target audience to leads: This action defines who the formis intended for, ensuring that it collects information from the
right audience.

Set the form duplicate records strategy to the custom form matching strategy: This step is crucial for handling duplicates effectively,
as specified by the digital sales team.

Publish the form: Finally, publishing the form makes it live and accessible for use in lead generation.

NEW QUESTION # 129

Drag and Drop Question

You are implementing a new Dynamics 365 Customer Insights - Data environment for your organization.

You conplete ingesting the data you need to unify and navigate to the correct page in the Custormer Insights - Data application to
begin the unification process.

Youneed to complete the first part of the unification process following best practices.

Which five actions should you perform in sequence? To answer, move the five appropriate actions from the list of actions to the
answer area. Arrange the five actions in the correct order.

Enslli@that fields you wish ta combine from different tables have a
different Type, then save the unified customer fields.

Select Get started under Customer data.

Ensure that attributes you wish to combine from different tables
have the same Type, then select Save source fields.

Identify the primary key for each table.

Navigate to Insights and create a measure using count aggregation.

Select the tables and attributes containing the data you need for
the unification process

Confirm the Type for each attribute,

Answer:

Explanation:

Actions

L}
Ensure that fields you wish to combine from difféfent tables have a -

4 s . Select Get started undet ag;tﬁl'ner data.
different Type, then save the unified customer fields. \

Select the tablgi‘g'ld attributes containing the data you need for
the ynifition process.

[deptify the primary key for each table.

Ensure that attributes you wish to combine from different tables
have the same Type, then select Save source fields.

Navigate to Insights and create a measure using count aggegatiof Confirm the Type for each attribute.

Explanation:

1. Select Get started under Customer data.

This is the first step to begin the unification process in Customer Insights - Data.

2. Select the tables and attributes containing the data you need for the unification process. After starting, you must choose the tables



and attributes that will be used for unification.

3. Identify the primary key for each table.

Each table must have a primary key that uniquely identifies records.

4. Ensure that attributes you wish to combine from different tables have the same Type, then select Save source fields. Before
unifying, attributes from different sources must have the same type to ensure proper mapping.

5. Confirm the Type for each attribute.

After selecting source fields, confirming the attribute types ensures data consistency.

NEW QUESTION # 130
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