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無料でクラウドストレージから最新のPass4Test L4M5 PDFダンプをダウンロードす
る：https://drive.google.com/open?id=1CigmdMf2B_nhEH6WpAC_uRgOnJmq6IiW

Pass4TestのCIPSのL4M5試験トレーニング資料はIT認証試験を受ける全ての受験生が試験に合格することを助け
るもので、受験生からの良い評価をたくさんもらいました。Pass4Testを選ぶのは成功を選ぶのに等しいです。
もしPass4TestのCIPSのL4M5試験トレーニング資料を購入した後、学習教材は問題があれば、或いは試験に不合
格になる場合は、私たちが全額返金することを保証いたしますし、私たちは一年間で無料更新サービスを提供
することもできます。

CIPS L4M5試験では、コミュニケーション戦略、関係の構築戦術、紛争を解決する方法など、交渉プロセスに
関連するさまざまなトピックをカバーしています。この試験では、商業交渉に関与する法的および倫理的な考
慮事項も調査します。候補者は、これらの概念を現実世界のシナリオで適用する能力を実証する必要があり、
ケーススタディと実際の演習を利用します。

CIPS L4M5認定試験は、候補者の商業交渉に関する知識と理解をテストする一連の複数選択質問で構成されて
います。この試験はコンピューターベースであり、世界中のさまざまなテストセンターで入手できます。候補
者は、認定を受けるために合格スコアを達成する必要があります。

CIPS L4M5（商業交渉）試験は、調達業界の雇用主によって世界的に認められ、高く評価されています。調達
プロフェッショナルがキャリアを進め、より効果的な交渉者になるために必要な資格です。この試験は、
MCIPS（調達および供給チャータード協会のメンバー）認定を取得したい人にとっても必要条件です。
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L4M5試験に実際に参加して資料を選択する前に、このような証明書を保持することの重要性を思い出してくだ
さい。このようなL4M5証明書を取得することで、昇給、昇進の機会、上司や同僚からの信頼など、将来の多く
の同意結果を習得できます。これらすべての快い結果は、もはやあなたにとって夢ではありません。

CIPS Commercial Negotiation 認定 L4M5 試験問題 (Q338-Q343):
質問  # 338 
At which stage in a negotiation would questions be asked to obtain missing information?

A. The opening stage
B. The testing stage
C. The bargaining stage
D. The proposing stage

正解：B

解説：
There are 5 key phases of negotiation:
The opening phase: confirm understanding and get the issue on the table The testing phase: check assumption and confirm
understanding The proposing phase:asking 'if' The bargaining phase: using tradeables The agreement and closing phase The testing
could take the form of questions following a presentation by either side or questions on a tender or proposal document received by
the buyer from the potential supplier. The testing phase is necessary to confirm that your approach and objectives are appropriate
for the negotiation situation you now find yourself in.
Careful listening, observation and interpretation of TOP's responses may give indication of the following:
Areas where TOP is willing and unwilling to make concessions
What factors or issues TOP places a high value on
If there are any non-commercial or emotional factors that may be pertinent TOP's underlying interests - why they are taking the
positionthey are.

質問  # 339 
"BATNA is a concept that should be considered at the start of negotiations." Is this statement correct?

A. Yes, because it is a legal requirement for negotiations
B. No, a buyer should wait until a fallback position is needed, then develop it
C. Yes, a buyer should always have an alternative plan for leverage
D. No, these are rarely used and therefore it is not necessary

正解：C

解説：
BATNA (Best Alternative to a Negotiated Agreement) is a core preparation concept and should always be considered before
negotiations begin. It gives the buyer clarity on the minimum acceptable outcome and provides leverage by ensuring they do not
accept a deal worse than their alternative. BATNA is not a legal requirement, nor should it be developed only when negotiations fail,
as this weakens negotiating confidence and decision-making. CIPS emphasises BATNA as a fundamental planning tool that
underpins effective and disciplined negotiation behaviour.
Reference: CIPS L4M5 Commercial Negotiation (CORE), 2nd edition - LO 2.2: BATNA and walk-away points in negotiation
preparation.

質問  # 340 
Premium pricing strategies used by suppliers are characterised by which of the following? Select TWO that apply.

A. Typically found in the early part of the product life cycle
B. Products are charged at a price based on supplier's reputation
C. Premium price is determined by variable costs only
D. Price is based on cost structures
E. This strategy is often used when supplier attempts to enter new market

https://www.passtest.jp/L4M5-mondaishuu.html


正解：A、B

解説：
:
There are several pricing strategies used by suppliers:
Cost-plus pricing - Total variable + Fixed cost + profit
Premium pricing - based on branding. Supplier determines to charge a very high price, not connected with cost structures, usually
based on its reputation and/or the perception that the product/service is of a superior quality. This strategy typically found in the early
part of the product life cycle/when demand exceeds supply.
Penetration pricing - Supplier attempts to enter a new market or extend its share in an established one. It is characterised by price
reductions to increase volume, followed by steady price increases; may even be loss leading at start (no profit made) Marginal cost
pricing - covers only variable cost Market pricing - suppliers prices in line with what the market is willing to pay

質問  # 341 
Which of the following is most likely a consequence of falling interest rate?

A. Decrease investment
B. Increase aggregate demand
C. Increase savings
D. Decreaseconsumption

正解：B

解説：
If interest rate are too low and credit is too, cheap rates can fund a spending boom with consumers and businesses buying
(investment) more than they can afford to pay back.

質問  # 342 
A public agency opens a tendering process for a road building project that lasts approximately 1 year. They post theirrequirements
on public journal and receive some interests. After conducting due diligence process and selecting the lowest bidder, the project
commences. However, the supplier complains that price of material increases because of a shortage of supply, thenthey demands an
5% uptick in contract value. The agency investigates the increment and sees that there is indeed a fluctuation in prices of supplier's
input. They are likely to accept the proposal, but they are also concerned that supplier may demand more. To avoid making another
concession with the supplier, which of the following should be a priority action of the agency?

A. Postpone the decision making until the budget is ready
B. Seek approval from higher authority
C. Document a contract variationthat only allows another concession if some specific conditions arise
D. Disapprove supplier's demands until they finish the project

正解：C

解説：
Explanation
The agency (buyer) has made a concession about the price. Possibly the supplier will request another concession (the salami tactics).
To avoid this to be happened, the agency should only allow a concession as an exception, make sure that the concession is
documented and only permitted against some exceptional circumstances, and seek agreement to this from the supplier.
LO 3, AC 3.2

質問  # 343
......

今働いている受験者たちは悩んでいるのでしょう。時間と精力の不足を感じますか？L4M5試験は重要な試験だ
から、十分の時間と精力を利用して試験を準備します。弊社の問題集は質高いので、お客様はPass4TestのL4M5
問題集を利用したら、少ない時間と精力で試験に気楽に合格することができます。躊躇わずに我々のL4M5問題
集を購入してください。

L4M5基礎訓練 : https://www.pass4test.jp/L4M5.html
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L4M5試験の準備方法｜有効的なL4M5資格試験試験｜高品質なCommercial Negotiation基礎訓練 � 時間限定
無料で使える➡ L4M5 ���の試験問題は✔ www.xhs1991.com �✔�サイトで検索L4M5資格準備
L4M5資料勉強 � L4M5復習攻略問題 � L4M5試験情報 � [ www.goshiken.com ]を開き、➠ L4M5 �を
入力して、無料でダウンロードしてくださいL4M5日本語受験攻略
試験の準備方法-認定するL4M5資格試験試験-最新のL4M5基礎訓練 � 最新➽ L4M5 �問題集ファイルは
⇛ www.passtest.jp ⇚にて検索L4M5受験方法
素晴らしいL4M5資格試験一回合格-ハイパスレートのL4M5基礎訓練 ♣ 「 L4M5 」を無料でダウンロード
【 www.goshiken.com 】ウェブサイトを入力するだけL4M5赤本合格率
試験の準備方法-有効的なL4M5資格試験試験-最高のL4M5基礎訓練 � 今すぐ➠ jp.fast2test.com �を開
き、☀ L4M5 �☀�を検索して無料でダウンロードしてくださいL4M5模擬対策
CIPS L4M5資格試験: Commercial Negotiation - GoShiken 合格保証 � ウェブサイト“ www.goshiken.com ”から➤
L4M5 �を開いて検索し、無料でダウンロードしてくださいL4M5最新な問題集
L4M5試験感想 � L4M5模擬対策 � L4M5認証試験 � ⇛ www.xhs1991.com ⇚を入力して� L4M5 �を検索
し、無料でダウンロードしてくださいL4M5最新な問題集
真実的なL4M5資格試験試験-試験の準備方法-完璧なL4M5基礎訓練 � （ www.goshiken.com ）の無料ダウ
ンロード☀ L4M5 �☀�ページが開きますL4M5受験方法
L4M5トレーリングサンプル � L4M5認証試験 � L4M5認定試験トレーリング � 今すぐ✔
www.mogiexam.com �✔�で【 L4M5 】を検索して、無料でダウンロードしてくださいL4M5資格準備
L4M5模擬試験最新版 � L4M5認定資格試験 � L4M5模擬対策 � ➠ www.goshiken.com �には無料の�
L4M5 �問題集がありますL4M5テスト資料
L4M5模擬試験最新版 � L4M5関連復習問題集 � L4M5認証試験 � � www.shikenpass.com �から簡単に
✔ L4M5 �✔�を無料でダウンロードできますL4M5模擬試験最新版
socialnetworkadsinfo.com, www.stes.tyc.edu.tw, checkbookmarks.com, tamzinemln146797.blogcudinti.com,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, camanda.academy,
deannaiikg037441.wikiinside.com, aprilrsdd762076.vidublog.com, umairhkga131521.pennywiki.com, bookmarkja.com,
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P.S.Pass4TestがGoogle Driveで共有している無料の2026 CIPS L4M5ダンプ：https://drive.google.com/open?
id=1CigmdMf2B_nhEH6WpAC_uRgOnJmq6IiW
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