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The Multiple Listing Service (MLS) board members decided that the population of each area of the city would be best served by the
brokerages who have offices actually located within those areas. The board established boundaries dividing the city into six districts
and voted to limit listings for each district to only those brokerages with offices within the district. Brokerages who tried to advertise
beyond their own district would be prohibited from listing properties in the MLS. This action violates what Real Estate Law?

A. Housing and Community Development Act of 1974
B. Sherman Anti-trust Act

C. Civil Rights Act

D. Diversity Jurisdiction

ZX: B

R RE RS A«

Restricting brokers to certain areas and dividing territories constitutes market allocation, which is a violation of the Sherman Antitrust
Act.

Antitrust laws prohibit price-fixing, group boycotts, and territorial/market allocation among competitors.

Correct answer = C.

Reference: Sherman Antitrust Act (1890); NJ Real Estate Salesperson Study Guide, Chapter on Antitrust Laws.

R #110
Prospective buyers for a house want to operate a recycling center in their backyard. Local zoning laws do not allow this. What do
they need to do first?

A. File an appeal with the local court.

B. Obtain a variance or special exception.

C. Obtain a building permit.

D. Obtain a modification to the local master plan.
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Under New Jersey Municipal Land Use Law and the NJ Real Estate Salesperson study guide (Chapter on Land Use Regulations),
when zoning ordinances restrict a particular use, the property owner or prospective buyer must request relief from the zoning board.
The proper relief mechanism s a variance (sometimes called a special exception or conditional use permit).

A building permit (A) only allows construction according to existing zoning, It does not authorize a prohibited use.

A modification to the master plan (B) is a legislative act by the planning board/municipality and not the immediate remedy for
mdividual property owners.

An appeal with the local court (D) may come later if denied, but the first step is to apply to the zoning board for a variance.
Therefore, the correct choice is C: obtain a variance or special exception.

Reference: NJ Real Estate Salesperson Pre-Licensure Course Study Guide, Land Use Controls/Zoning; N.J.S.

A). 40:55D (Municipal Land Use Law).

FRE #111
A licensee lists a property with the knowledge that a major highway is projected to be built within fifty feet of the property and is
instructed by the owner not to disclose this fact to prospective purchasers. The licensee should:

e A. comply with the owner's instructions to avoid a violation of his fiduciary obligations to the owner
¢ B. service the listing and disclose this information only when asked by a prospective purchaser
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e (. service the listing and disclose the information to prospective purchasers without the owner's knowledge
e D. advise the seller that unless disclosure is permitted the licensee must refuse the listing

EX: D
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Material facts affecting a property's value (such as a planned highway) must always be disclosed to buyers.

Ifa seller instructs the licensee not to disclose such facts, the licensee must refuse the listing to avoid violating state disclosure laws
and fiduciary duties.

Continuing with the listing and concealing the fact would expose the licensee to disciplinary action.

Correct answer = C.

Reference: NJREC Rules and Regulations on Disclosure; NJ Real Estate Salesperson Study Guide, Chapter on Fiduciary Duties
and Material Defects.

8 #112
A real estate licensee is a partial owner of a local inspection company. It is permissible for the licensee to tell all clients to use this
company when:

A. it is in the best interest of the client

B. the licensee discloses the interest in the company to the client

C. the client does not ask for other recommendations

D. the licensee does not know any of the other title companies in the area

ZX: B
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Under RESPA Section 8 and NJREC rules:

A licensee with a financial interest in a related service company (e.g., inspections, title, mortgage) must provide full disclosure in
writing to the client.

Without disclosure, this is considered a conflict of nterest and a violation.

Disclosure allows the client to make an informed decision and choose alternatives.

Correct answer = D.

Reference: RESPA (Real Estate Settlement Procedures Act); NJREC Rules on Conflicts of Interest.

R #113
A prospective buyer calls a licensed New Jersey salesperson to inquire about a property listed with that salesperson's brokerage.
During the first substantive discussion about the property's price and terms, the salesperson must

A. immediately provide the Consumer Information Statement (CIS).

B. provide the CIS at closing when all agency relationships are finalized.
C. only provide the CIS if the buyer asks for agency representation.

D. wait until the buyer is ready to make an offer before presenting the CIS.

BEER: A
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Under New Jersey Real Estate Commission (NJREC) Regulations, licensed brokers and salespersons are required to provide the
Consumer Information Statement (CIS) to clients and custommers at the first substantive discussion about the price, terns, or
motivation regarding a specific property.

The purpose of the CIS is to disclose to the consumer the various types of business relationships available in New Jersey (seller's
agent, buyer's agent, disclosed dual agent, and transaction broker) and to clarify how the licensee intends to work with them.
Important rules from N.J.A.C. 11:5-6.9:

* The CIS nust be given before any confidential information is disclosed or before an offer is written

, whichever occurs first.

* A "first substantive contact means when a buyer or seller begins discussing financial or personal motivation about the transaction.
* Failing to provide the CIS at the proper time is considered a violation of agency disclosure requirements and can subject the
licensee to disciplinary action by NJREC.

Therefore, the correct answer is A, because the CIS must be provided immediately at the first substantive discussion.

Reference: New Jersey Real Estate Commission, Rules and Regulations, N.J.A.C. 11:5-6.9 (Agency Disclosure / Consumer



Information Statement); New Jersey Real Estate Salesperson Pre-Licensure Course Study Guide, Chapter on Agency and Business
Relationships.
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