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HR #28
Should Bundles be a scoping topic of discussion as part of a CPQ project?



https://www.passtest.jp/AP-223-exam.html
https://www.pass4test.jp/AP-223.html
https://www.passtest.jp/AP-223-mondaishuu.html

A. No, it is safe to assume that the customer doesn't need bundle configuration unless it's brought up specifically.

B. Yes, bundle Configuration should be introduced and it's up to the customer to decide whether they need it or not.
C. Yes, bundle configuration is a necessary part of CPQ and it should always be implemented.

D. No, if the customer is not using bundle configuration currently, they won't need it in the future.

IEf#: B

fEE N -

In every Salesforce CPQ implementation, Product Bundles are one of the core configuration capabilities that must be discussed
during scoping and discovery-even if the customer does not initially think they need them.

v/ Why the correct answer is BB. Yes, bundle configuration should be introduced and it's up to the customer to decide whether
they need it or not.

This aligns fully with Salesforce CPQ implementation best practices, discovery methodology, and the guidance in CPQ
documentation and study resources.

Why bundles must be discussed in scopingSalesforce CPQ Bundles are used to solve many common quoting problemns:
Grouping products together

Managing optional/required components

Handling feature selections

Automating inclusion, exclusion, or quantity logic

Supporting configuration rules

Ensuring sales reps configure solutions correctly

Improving quote accuracy

Providing guided selling experiences

Because bundles findamentally shape:

Product catalog architecture

Pricing structure

Rules design

Quote line generation

Amendment/Renewal behavior

Order + Billing outputs

...they must be addressed early during discovery and scoping to avoid major redesign later.

Salesforce implementation playbooks emphasize:

Introduce all CPQ capabilities during discovery.

Allow the customer to confirm whether a capability meets their use cases.

Document decisions in the solution design before build.

Therefore, bundles should always be a topic of discussion, but the customer chooses whether they need them based on business
requirements.

(] Why the other options are incorrectA. "Bundle configuration is necessary and should always be implemented. "Incorrect because:
Not all customers need bundles.

Some catalogs are sinple, flat, or priced per unit with no component logic.

Salesforce CPQ documentation does not state bundles are mandatory.

C . "If they don't use bundles now, they won't need them later."Incorrect because:

Customrers often evolve pricing and product strategies.

Many legacy quoting tools do not support bundles, so current-state # future-state.

CPQ discovery must capture future-state needs.

D . "Assume no bundle configuration unless customer brings it up."Incorrect because:

Customers often don't know what CPQ bundles can do.

CPQ consultants are responsible for educating customers on capabilities.

Failing to ntroduce bundles leads to:

Incorrect product catalog design

Broken pricing logic

Large rework later in the project

This contradicts CPQ best-practice discovery methodology.

R #29

universal containers has setup a partner type custom field on the CPQ quote object in order to ensure partners receive discounts.
setting the partner type on the quote should cause a recalculation because the field is an input to the product prices. how can partner
type queue a new calculation for the quote?

e A Refiesh post install scripts



¢ B. Add the partner type field to the calculating fields field set
¢ (. calculation Include the field in a custom metadata setting
¢ D. Setup a quote calculator plugin to ensure the custom field triggers

IEf#: B

HM #30
Which 3 documents help a revenue cloud consultant better understand the client's revenue cloud project requirements before
speaking for the first time in a scoping session?

A. The latest release notes found at help salesforce.com>salesforce CPQ patch notes

B. An approval matrix documentation that describe the approvals needed before a quote is sent to the customer
C. brochures that provided detail to the products and services the client offers

D. A sample proposal the client provides to their customers

Ef#: B. C. D

HM #31
Which 3 Customer Tears Should be mvited to participate in scoping revenue cloud project?

A. Technology

B. Customer Service

C. Information

D. Human Resource

E. Accounting and finance
F. Sales operations

iIFf#: A. C. F
R e«

The three customer teans that must be mvolved in Revenue Cloud scoping are:

v A - Information (Product / Pricing owners) They define product catalog rules, pricing models, and offerings.
v B - Technology (IT/Architecture)Ensures integration, data migration, security, and platform alignment.
v C - Sales OperationsOwns quoting flows, approvals, discounting, sales motions, and user experience.
These teans define core CPQ processes.

Why others aren't required at scopingTeam

Why Not Required

D - Accounting/Finance

Essential for Billing scoping, but not required for CPQ-only scoping unless Billing is in scope.

E - Customer Service

Usually relevant for Service Cloud and CALM, not initial CPQ scoping,

F - Human Resources

Irrelevant to CPQ and Billing,

Thus A, B, C is correct.

R #32

An order has 5 order products that bill monthly.

One of the order products require 2 months of charges to appear on the next nvoice without modifying invoicing for the other order
products.

What field will need to be used to accomplish this task?

A. Bill Now

B. Hold Billing - C. Target Date
C. Bill Through Date Override
D. Override Next Billing Date

F
R

: D
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The requirement:

One Order Product must invoice 2 months of charges on the next invoice, without affecting the other 4 Order Products.
To do this, you must tell Billing to:

Skip 1 billing cycle

Jump ahead to a future billing date

Without impacting other Order Products

Without modifying invoicing schedule globally

The correct way is to set:

v Override Next Billing Date— This forces the next nvoice line to include charges up to the new date, resulting in mutltiple periods
billed together.

Why others are wrong:Option

Explanation:

B - Hold Billing

Pauses billing entirely; does NOT create multi-month invoices.

C - Target Date

Controls invoice run date, not multi-period billing,

D - Bill Through Date Override

Controls end date of a prorated period, not the number of periods billed.

E - Bill Now

Generates an immediate invoice but still only bills 1 period unless dates are overridden.
Thus A (Override Next Billing Date) is correct.
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