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B #47

As part of a Sales Territories implementation, Cloud Kicks wants the user to manually search for a territory in an active territory
model and assign it to opportunities.

‘Which approach should the consultant recommend to meet this requirement?

e A Use default Sales Territories to assign any active territory to the opportunity.
¢ B. Update the profile with the Manage Territory permission.
¢ C. Enable sharing access to the Account to assign any active territory to opportunities.

Ef: A

fE:
To allow users to manually search for and assign territories to opportunities, updating the profile with the Manage Territory
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permission is necessary. Here's why:

* Permission Requirements: The Manage Territory permission allows users to access and assign territories within active territory
models. This enables them to search for and manually assign the correct territory to opportunities.

* Manual Territory Assignment: Granting this permission allows the user to interact with the territory management features directly
and assign territories as required.

* Salesforce Best Practices: Salesforce recommends using profile and permission set adjustments to control access to territory
management features, ensuring users have appropriate permissions to perform their tasks.

* References: Salesforce's Territory Management documentation details permissions needed for territory assignments and how to
configure them.

In summary, updating the profile with the Manage Territory permission (Option C) enables users to manually search and assign
territories within an active territory model.

H #48

The sales director at Cloud Kicks wants to enable Person Accounts in its org. The sales director asked a consultant to evaluate the
solution and present it to the sales team.

‘What should the consultant consider when evaluating Person Accounts?

¢ A Enabling Person Accounts requires a Public Read/Write sharing model,
¢ B. Person Accounts must have at least two record types.
¢ (. Enabling Person Accounts is irreversible.

EfE: C
R

Person Accounts in Salesforce are a specialized account type that represents individual customers rather than businesses. A critical
consideration is that enabling Person Accounts is irreversible; once activated, this setting cannot be turned off. Therefore, it's
essential to carefully evaluate and understand the implications before enabling Person Accounts, as it permanently impacts data
model configurations and potentially other features within the org.

For more details on the considerations for enabling Person Accounts, see: Person Accounts Overview and Considerations.

R #49
During end-to-end testing, users report that a key business process is missing a step.
What should a consultant do first to resolve the issue?

¢ A. Change the solution to meet the needs of the users and update the training materials.
¢ B. Revise the test scripts and ask users to repeat the testing,
e (. Work with key stakeholders to determine if a change to the requirements is necessary to go-live,

IEfE: C

R 2

When a missing step is identified during testing, the first step is to engage with key stakeholders to assess the impact and determine if
modifying the requirements is essential before going live. This approach ensures that all parties understand the implications and can
make informed decisions about project scope, timeline, and deliverables. Salesforce best practices recommend verifying requirement
changes with stakeholders to avoid misalignment with business goals and expectations.

HH #50

Cloud Kicks wants to enable sales reps to view an individual team member's split percentage when the split percentage is less than
100% of the revenue amount.

Which attribution method should the consultant recommend?

e A. Opportunity Amount Split

e B. Opportunity Percentage Split

e (. Opportunity Overlay Split
EE: B

R



The Opportunity Percentage Split feature is the best fit for Cloud Kicks when they need to allocate credit among sales team
members based on each person's contribution. This method enables flexible splitting of opportunity revenue, which is particularly
useful when percentages do not total 100%. It provides visibility into individual contributions, allowing Cloud Kicks to attribute
revenue accurately across team members

HA #51

Cloud Kicks wants its sales operations team to place orders United States customers in Sales Cloud. The sales ops team needs
calculate sales tax on the orders. Sales tax is a complex calculation based on tax law that may change at any time.

‘What should the consultant recommend to meet the requirement?

¢ A. Anapp from AppExchange
¢ B. formula field on the Order object
e C. screen flow for orders

EfE: A

R -

For calculating complex sales tax that varies based on tax law, an app from the Salesforce AppExchange is the most effective
solution. Here's why:

* Complexity of Tax Calculation: Sales tax calculations can be ntricate, especially in the United States, where tax rates and
regulations differ by state, county, and sometimes city. Using an AppExchange app designed for tax calculations ensures compliance
with these frequently changing laws without manual updates.

* Real-Time Updates: Many AppExchange apps are specifically built to handle tax calculations and stay up-to-date with changes in
tax regulations. These apps often have partnerships with tax authorities or access to updated databases, ensuring that Cloud Kicks'
sales operations team remains compliant.

* Automation and Integration: Tax calculation apps from the AppExchange integrate seamlessly with Salesforce Orders, automating
the process, reducing errors, and improving efficiency compared to manual calculations or formula fields, which would not account
for complex or changing tax rules.

* References: Salesforce's AppExchange offers a variety of tax calculation apps like Avalara and TaxJar, which are commonly used
for sales tax management. These apps are featured as solutions in Salesforce documentation for handling tax calculations.

In summary, an AppExchange app (Option A) is recommended for autormating complex sales tax calculations within Sales Cloud,
ensuring accuracy and compliance with evolving tax laws.

B #52

Sales-Con-201 ;ABR G ITERCO D LIzt & > TEET Y. d %7213 Sales-Con-201BRER A T £ 52 KB
ERTERVIEEFLML T ETH,h? RYOBEL 2—FH L < TEEM % Salesforce® Sales-Con-201 5 &
BUHLILOITRTOFELMIL T ENTEET, BEEZLLIDUEHLILOERBOE—HT. &% DSales-
Con-20l HAFEX KL D&t # B THEBRIC B L TERE LS eNTEET.

Sales-Con-2015% B %k & 2 % & : hitps://www.certshiken.com/Sales-Con-201-shiken.html

CertShikenid . BRI ZEH O D & ¥ & F 2 FE8E D Salesforce® Sales-Con-2014%E b L > + #3R4EL . &%
BHEL. ABCAKL. BIfch2 2272087212 RD2-ODEHTCEZI¥ET 7y VN 7+ —4LT
3. CertShiken Sales-Con-201 ZE M B S E B BEFIMCITRE FL —=> /7 BB 2Bt 2914 rTF. &8F&
Fa=——RET 20, Sales-Con201REREDEM L RKTEEART T BRRCLRLIE DD
W~ ik [Sales-Con-20158B i RBL 7256, 2B TENORE#BEL £ 4. & % /2 ik Sales-Con-201:A 5 S
EZELTHEAC L > TH 5. 2 CertShikenid —ER O MR EHHr— e A £RML 9. Sales-Con-201:R5k )
V=AW bhrlBeEBRES5Z £7.

KEE—HB ZALEEAS vy EVINE LY vy X—BUHEERSZ L. ZAEROLTFEHED S Sales-Con-201

5. BTt ECHR2EZ RO RO TR ARKEEECHI Ty vy Z2—%lo T, L3 EE L 2L
s MABDBERILDTHY., BldEr e zeie. BAYLDE»SBENZLDTH 3.

B i Sales-Con-201%158 4 1 F & BHABOD Y — KX — & EHL -

Salesforce Salesforce Certified Sales Cloud Consultant


https://www.xhs1991.com/Sales-Con-201.html
https://www.certshiken.com/Sales-Con-201-shiken.html

CertShikenld « BERFICHEE DD S £ & £ R FEEEOD Salesforce® Sales-Con-20148% b L > b 2 RHEEL . &%
BHEL. RBCAKL. BIRSh 2227 208 T 2RNIE2RD2-ODEHETEZI¥ET 7y V7 +—4LT
j_ o

CertShikenld BEFIRIWCITRIE b L —= > 7 BRI 2RI 24 (4 b T, S FH=—A XM 378, Sales-
Con-20lBERBOERIZ K TEEARETT. BERCLZLIE B0, Y& [Sales-Con-20158 5k 12 2Bt
Lo, 2ETEHOBE2REL £7.

H 7 12 1% Sales-Con-201iR B S #£E 4 THAW 2 > TH 5. K % CertShikenld —EM O BRI EH—L X 23R4 L
¥9.

o REROMEMHIE-RIE 6 L L Sales-Con-201%158 4 1 N A BE-H 3 % Sales-Con-201 ZER 4R E S5 F (| w
www.xhs1991.com [T [ Sales-Con-201 U REL T ERTKL 7> o—F L T < 72 & 0 Sales-Con-201 15
BB TR

e Sales-Con-2017A 515 #R [ Sales-Con-2015 %7 % &4 [ Sales-Con-201F v Y 7 /8 R [ >
www.goshiken.com [ # &) L . > Sales-Con-201 U#MEL T, HMETKX v > o— FAREaRBER 2R L
% ¥ Sales-Con-201 53 xt 5% [ &

e Sales-Con-2013% ¥ 5.9 4138 [ Sales-Con-201 85t 513 [ Sales-Con-201 H A BB E X 8 1 & Hi= Sales-
Con-201 «REEE 7 7 A ) id O www.xhs1991.com T2 T #Z& Sales-Con-20 11835 58 B 5 5 il

e Sales-Con-20 1 ### %& (] Sales-Con-201348%1% #% [ Sales-Con-201 H A<3E &8 2 x+ 5% [ [ Sales-Con-201 [

% BRI TKX v > o — K www.goshikencom (17 = 74 A b & NF1¥ % 72 1J Sales-Con-201738 5 BE #4% #R

o ABDEMITIE-FIE S L L Sales-Con- 2019158 4 1 1 5REE-H 1) % Sales-Con-201 2B E S5 E [ RE
¥ 3 121 T> www.jpexamcom <4 5 ( Sales-Con-201 ) # ¥} TX 7 > o — K Sales-Con-201 H A5 78 & %} 5%

e Sales-Con-201%& ¥ B I 138 O Sales-Con-20152 84148k [ Sales-Con-201 H A FEFE N A [ -
www.goshiken.com [1C> Sales-Con-201 <# &L T, BRI THBEIC X V> o — F T & ¥ 7 Sales-Con-201#%
B> 7

o Sales-Con-201#&X} 4 > 7" v 0 Sales-Con-201 £} 4 > 7")v [ Sales-Con-201%} H x3% 0 O
www.xhs1991.com % AN J1L T Sales-Con-201 v U MEL . EBTX V> o—FL TL £ & wSales-
Con-201% v+ Y 7 /% R

o M % Sales-Con-201158 4" 1 F - {#:L 3 3 Salesforce Sales-Con-201 7 F ) 7 5% 5% @ B3 Sales-Con-20152 B
45 2%E O » www.goshiken.com [IZ BB L . » Sales-Con-201 <2 R L TER KXY > o—FL TLE
& WiSales-Con-201Y > 2 7 v —\ v

o Sales-Con-2015Z BB [ Sales-Con-201%E &4} 0 Sales-Con-201%E &%} 0 “jp.fast2test.com™% B & .

( Sales-Con201 ) # A AL T, ERTK Y>> a—FL TL £ &W1Sales-Con201Y > 27 o — )

o AR D & % Sales-Con-2015158 4 1 N - B % % Salesforce BE b L —=>7 -100% /3 X L — b Salesforce
Salesforce Certified Sales Cloud Consultant [ = www.goshiken.com < % Bf t» T w Sales-Con-201 U# REL . &
B s BB TK Y > o—FL T <72 & wSales-Con-20 1 53 BR B 3T AR

o Sales-Con-2018 1 &1 [ Sales-Con-201Y >~ 7 7 v — /31 [] Sales-Con-201 /8 & % (1>
www.mogiexam.com <z C R & kD> Sales-Con-201 <L # X 7 > o — F & & Sales-Con-201 H 48353 B

o www.stes.tyc.edu.tw, a.lixy98.cn, www.stes.tyc.edu.tw, belajarformula.com, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw,
teachsmart.asia, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, hashnode.com, Disposable vapes

& 512, CertShiken Sales-Con-201% > 7° O —# N IREER CRE S h Tw £ ¢ httpsy/drive.google.com/open?
id=1nbc-4IFnoMZ0eTRBaNeFIyENeSMgkFz


https://www.passtest.jp/Sales-Con-201-exam.html
https://www.xhs1991.com/Sales-Con-201.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.certshiken.com%252fSales-Con-201-shiken.html
https://www.xhs1991.com/Sales-Con-201.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.certshiken.com%252fSales-Con-201-shiken.html
https://www.jpexam.com/Sales-Con-201_exam.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.certshiken.com%252fSales-Con-201-shiken.html
https://www.xhs1991.com/Sales-Con-201.html
http://volcanotheatre.co.uk/?s=%25e5%25ae%259f%25e7%2594%25a8%25e7%259a%2584%25e3%2581%25aaSales-Con-201%25e5%258b%2589%25e5%25bc%25b7%25e3%2582%25ac%25e3%2582%25a4%25e3%2583%2589%20-%20%25e4%25bf%259d%25e8%25a8%25bc%25e3%2581%2599%25e3%2582%258bSalesforce%20Sales-Con-201%20%25e6%259c%2589%25e7%2594%25a8%25e7%259a%2584%25e3%2581%25aa%25e8%25a9%25a6%25e9%25a8%2593%25e3%2581%25ae%25e6%2588%2590%25e5%258a%259fSales-Con-201%25e5%258f%2597%25e9%25a8%2593%25e7%25b7%25b4%25e7%25bf%2592%25e5%258f%2582%25e8%2580%2583%25e6%259b%25b8%20%25e2%25ac%2587%20%25e2%259e%25bd%20www.goshiken.com%20%25f0%259f%25a2%25aa%25e3%2581%25ab%25e7%25a7%25bb%25e5%258b%2595%25e3%2581%2597%25e3%2580%2581%25e2%2596%25b6%20Sales-Con-201%20%25e2%2597%2580%25e3%2582%2592%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2597%25e3%2581%25a6%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e3%2581%2597%25e3%2581%25a6%25e3%2581%258f%25e3%2581%25a0%25e3%2581%2595%25e3%2581%2584Sales-Con-201%25e3%2583%25aa%25e3%2583%25b3%25e3%2582%25af%25e3%2582%25b0%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2590%25e3%2583%25ab
https://jp.fast2test.com/Sales-Con-201-premium-file.html
https://querlenker.net/?s=%25e4%25ba%25ba%25e6%25b0%2597%25e3%2581%25ae%25e3%2581%2582%25e3%2582%258bSales-Con-201%25e5%258b%2589%25e5%25bc%25b7%25e3%2582%25ac%25e3%2582%25a4%25e3%2583%2589%20-%20%25e6%259c%2589%25e5%258a%25b9%25e7%259a%2584%25e3%2581%25aaSalesforce%20%25e8%25aa%258d%25e5%25ae%259a%25e3%2583%2588%25e3%2583%25ac%25e3%2583%25bc%25e3%2583%258b%25e3%2583%25b3%25e3%2582%25b0%20-%20100%25%20%25e3%2583%2591%25e3%2582%25b9%25e3%2583%25ac%25e3%2583%25bc%25e3%2583%2588Salesforce%20Salesforce%20Certified%20Sales%20Cloud%20Consultant%20%25f0%259f%2593%258f%20%25e2%2587%259b%20www.goshiken.com%20%25e2%2587%259a%25e3%2582%2592%25e9%2596%258b%25e3%2581%2584%25e3%2581%25a6%25e2%259e%25a0%20Sales-Con-201%20%25f0%259f%25a0%25b0%25e3%2582%2592%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2597%25e3%2580%2581%25e8%25a9%25a6%25e9%25a8%2593%25e8%25b3%2587%25e6%2596%2599%25e3%2582%2592%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e3%2581%2597%25e3%2581%25a6%25e3%2581%258f%25e3%2581%25a0%25e3%2581%2595%25e3%2581%2584Sales-Con-201%25e6%25a8%25a1%25e6%2593%25ac%25e8%25a9%25a6%25e9%25a8%2593%25e6%259c%2580%25e6%2596%25b0%25e7%2589%2588
https://www.mogiexam.com/Sales-Con-201-exam.html
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3940774
https://a.lixy98.cn/home.php?mod=space&uid=635
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3940102
https://belajarformula.com/profile/danhall302
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3880960
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3940172
https://teachsmart.asia/profile/danston145
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3940635
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3940717
https://hashnode.com/@alhhome
https://frvape.com
https://drive.google.com/open?id=1nbc-4IFnoMZ0eTRBaNeFIyENeSMqkFzj

