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Salesforce Rev-Con-201 Exam Syllabus Topics:

Topic Details

¢ Contracts and Orders: This section of the exam measures the abilities of Order Management Specialists

and covers configuring Salesforce Contracts and Order Management features according to specific
Topic 1 business needs. It includes understanding how contract terms, order processing, and related settings
support the overall revenue lifecycle in various implementation scenarios.

¢ Asset Management: This section of the exam assesses the skills of Asset Management Administrators,

focusing on the concepts, capabilities, and applications of Salesforce Asset Management. It evaluates the
Topic 2 ability to implement out-of-the-box solutions for managing assets throughout their lifecycle, ensuring that
changes, renewals, and updates align with organizational requirements.

¢ Invoice Management: This section of the exam measures the abilities of Billing Specialists and covers the

fundamental concepts and capabilities of Invoice Management. It includes implementing out-of-the-box
Topic 3 solutions based on scenarios that involve generating, handling, and managing mvoices as part of the
organization revenue operations.

¢ Configure, Price, Quote: This section of the exam measures the skills of CPQ Specialists and focuses on
customizing product configurations using the Product Configurator tool. It includes applying pricing
procedures to different business cases, validating product attributes, and generating precise customer

Topic 4
ope quotes. The section also evaluates the ability to use Agentforce and other relevant tools to meet customer
requirements effectively.
¢ Inplementation Readiness: This section of the exam measures the abilities of Tmplementation Specialists
and focuses on preparing an organization to deploy Revenue Cloud. It covers planning for licenses,
Topic 5 permission sets, prerequisite feature toggles, and aligning stakeholders across clouds. The domain also

includes defining a scope of work, building a project plan, and guiding implementation activities from
configuration and testing through deployment and user adoption.
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The curtain of life stage may be opened at any time, the key is that you are willing to show, or choose to avoid. Most of People who
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exam. With this certification, you will achieve your dreams, and become successful.

Salesforce Certified Revenue Cloud Consultant Sample Questions (Q43-Q48):

NEW QUESTION # 43
Which statement is accurate regarding how products can be modeled and sold?

¢ A. A configurable bundled product allows users to customize components and attributes.
¢ B. Simple products always require at least one child component to be added before they can be sold.
e C. Customers can choose different attributes at the time of quoting for a static product.

Answer: A

Explanation:

Explanation (150-250 words)

In Salesforce CPQ and Revenue Cloud, configurable bundle products are designed to give users flexibility during the quoting
process. They contain multiple product options and optional features that can be customized based on customer needs. Each bundle
can include predefined components (static) or user- selectable options (configurable), along with configurable attributes such as size,
term, or license type.

This model allows sales representatives to create tailored product combinations by selecting or deselecting components, setting
quantities, and adjusting attributes directly in the Quote Line Editor. This flexibility enhances accuracy in pricing and ensures the
quote reflects the customer’s precise requirements.

By contrast, sinple products are standalone and sold as-is, while static bundles have fixed options that cannot be altered during
quoting. Therefore, option C correctly describes the behavior of configurable bundled products-allowing customization of both
components and attributes at quote time.

Exact Extract from Salesforce CPQ Implementation Guide:

"Configurable bundles allow users to customize product components and define attributes at the time of quoting, This enables
flexibility in configuring products to match customer requirements." References:

Salesforce CPQ Implementation Guide - Product Bundle Configuration and Attributes Salesforce Revenue Cloud Catalog
Management - Product Modeling Best Practices Salesforce CPQ Product Catalog Overview - Simple, Static, and Configurable
Bundles

NEW QUESTION # 44

A Revenue Cloud Consultant wants to automatically sync the family field (Family) from the Product2 object to the Quote Line
custom field (Family _ ¢) during quoting,

How should the consultant address this using only Revenue Cloud functionality?

e A, Update the Product Discovery Context by mapping the Catalog Product and the Product2 nodes and then mapping the
Family and Family ¢ fields.

e B. Create an Apex trigger on the quote line tem to query the information from the Product2 'Family' field and write it back to
the Quote Line.

e C. Update the Pricing context definition by mapping the Catalog Product and the Product2 nodes and then mapping the

Family and Family _ c fields.
Answer: A

Explanation:
Exact Extracts from Salesforce Revenue Cloud (CPQ & Subscription Management Implementation Guides):
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* "Product Discovery Context defines the data mapping between Catalog Product and Salesforce Product2 objects. It allows
synchronization of product attributes during quote configuration without the need for code."

* "Field mappings in Product Discovery Context ensure that custom or standard fields, such as Family, are automatically propagated
to quote lines during the quoting process."

* "Pricing Contexts are used exclusively for pricing calculations, not for data synchronization." Step-by-Step Reasoning;

* Requirement: Automatically copy Family (Product2) # Family ¢ (Quote Line) using declarative Revenue Cloud tools.

* Correct Tool: Product Discovery Context handles field mappings from Catalog Product # Product2 # Quote Line.

* Why Option B is Correct:

* Product Discovery Context provides declarative mapping for attribute synchronization.

* No Apex code or custom trigger needed.

* Why Others Are Incorrect:

* A: Involves Apex; not declarative or required.

* C: Pricing Context controls price variables, not data field synchronization.

References :

* Salesforce CPQ Implementation Guide - Product Discovery Context and Field Mappings

* Salesforce Subscription Management Implementation Guide - Context Configuration for Product Data Synchronization

NEW QUESTION # 45
‘What should business stakeholders and product owners do to ensure a successful discovery and design phase in a Revenue Cloud
project?

¢ A Review and map custorer challenges to Revenue Cloud features.
¢ B. Create a list of key challenges and success metrics for the project.
e C. Review all available APIs on the Revenue Cloud Developer Guide.

Answer: B

Explanation:

Comprehensive and Detailed Explanation From Exact Extract:

Revenue Cloud project methodology emphasizes that early stages (discovery and design) must:

* Identify key business challenges clearly.

* Define measurable success metrics and outcomes (for example, quote cycle time reduction, billing accuracy, etc.).

While mapping challenges to features (B) is important, it comes after stakeholders align on what problems they are solving and how
success will be measured. Reviewing APIs (A) is a technical task, not the primary responsibility of business stakeholders.
References:

Revenue Cloud Implementation Guide - Discovery & Design Best Practices

Salesforce Project Methodology - Success Metrics and Stakeholder Alignment

NEW QUESTION # 46

A customer currently owns subscription products with a term of 3 years. A ramped deal was configured to sell the products with a
quantity of 20 in year one, 30 in year two, and 40 in year three. The list price of the product is US $1,000 per year.

The subscription started on June 24, 2025, and will end on June 23, 2028. Today's date is January 15, 2026.

What is the formula to calculate the current Monthly Recurring Revenue (MRR)?

e A MRR= (20 x $1,000)/ 12
e B. MRR = ((20 x $1,000) + (30 x $1,000) + (40 x $1,000)) / 36
e C.MRR= (20 x $1,000)/36

Answer: A

Explanation:

Exact Extracts from Salesforce Billing and Subscription Management Guides:

* "Monthly Recurring Revenue (MRR) represents the recurring portion of subscription revenue normalized to a monthly value."
* "For ramped deals, MRR should be calculated based on the currently active ramp period."

* "When a subscription includes quantity changes by period, MRR is (active period's quantity X list price) + 12." Step-by-Step
Reasoning:

* Current Date: January 15, 2026 # within Year 1 of the ramp (June 24 2025 - June 23 2026).

* Active Quantity: 20 units.

* List Price: $1,000 per year.



* MRR Formula:

* Why A is Correct:Uses current active ranmp period only, not the entire 3-year term.

* Why Others Are Incorrect:

* B: Divides by total months (36) - incorrect for monthly normalization.

* C: Aggregates all ramp years, not just the current active one.

References :

* Salesforce Billing Implementation Guide - Recurring Revenue Metrics (MRR/ARR)

* Salesforce Subscription Management Implementation Guide - Ramp Deal Revenue Recognition and Active Period Logic

NEW QUESTION # 47

An order fulfiliment orchestrator designer is setting the decomposition scope to Order Line Item at the product record level. The
designer created the necessary decomposition rules in a Dynamic Revenue Orchestrator (DRO)-enabled sandbox. To test the
changes, an order is created with line iterms that have the same product for which the decomposition rules exist.

‘What will happen when the order is activated?

¢ A For every order line item that decomposes, one instance of the fulfillment order line item is created per order item.

¢ B. For every order line item that decomposes, multiple instances of the fulfillment order line item are created per order item

e C. For every order line item that decomposes, a single instance of the fulfillment order line item is created combining all order
iters.

Answer: A

Explanation:

Exact Extracts from Salesforce Subscription Management Implementation Guide (Dynamic Revenue Orchestration):

* "Decomposition scope determines how order data is split into fulfillment records."

* "When the decomposition scope is set to Order Line Item, the system creates one fulfiliment order line item per decomposed
order line."

* "[f multiple order lines reference the same product, each is decomposed independently according to its line-level data."

* "Combining order Iines into a single fulfillment record only occurs when decomposition scope is at the Order level." Step-by-Step
Reasoning;

* Configuration: Decomposition scope = Order Line Item.

* Behavior: Each order line item triggers its own decomposition and fulfiliment record.

* Result: One fulfillment line per order line (independent of product similarity).

* Why A is Correct: Matches the expected behavior of the Order Line Item decomposition scope.

* Why B and C are Incorrect:

* B: Multiple fulfiliment records per order item contradicts "one per line" rule.

* C: Combines all iterns - behavior of "Order" scope, not "Order Line Item." References :

* Salesforce Subscription Management Implementation Guide - Dynamic Revenue Orchestration:

Decomposition Rules and Scopes

* Salesforce Billing Implementation Guide - Fulfillment Line Item Creation Logic

NEW QUESTION # 48
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