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SAP C _TS462 Exam Syllabus Topics:

Section

Objectives

Topic 1: SAP S/AHANA Sales Overview

- SAP S/AHANA architecture for Sales

¢ 1. Integration with finance and logistics
¢ 2. Cloud private edition deployment characteristics

- Sales business processes in SAP S/AHANA

¢ 1. Order-to-cash process
¢ 2. Inquiry, quotation, and sales order processing

Topic 2: Configuration of Sales Processes

- Partner determination and output control

¢ 1. Business partner roles in sales
e 2. Output management basics

- Sales document configuration

e 1. Sales document types and item categories

e 2. Copy control settings

Topic 3: Reporting and Analytics

- Sales reporting tools

¢ 1. Embedded analytics overview
e 2. Standard SAP Fiori apps for sales analytics
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- Inventory and warehouse integration

¢ 1. Integration with embedded EWM (overview)
o 2. Stock management in sales processes

Topic 4: Order Fulfillment and Logistics Integration - Delivery processing
¢ 1. Picking, packing, and goods issue
¢ 2. Outbound delivery creation and processing

- Billing processes

¢ 1. Integration with financial accounting
¢ 2. Billing document creation
Topic 5: Pricing and Billing | Pricing procedure

e 1. Pricing elements and condition records
¢ 2. Condition technique
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B #130

A building materials manufacturer is validating SAP S/4HANA Sales after assigning a newly created regional sales unit in a mixed
SAP S/AHANA Cloud Private Edition and on-premise landscape. Test users can create sales orders for existing organizational units,
but when the new regional unit is selected, the order cannot proceed consistently into delivery planning, The visible artifact is an
organizational assignment mismatch during order validation, even though the material and customer are already usable in other sales
areas.

The implementation team must keep the regional rollout aligned with the standard sales model. The constraint is to correct the
organizational setup without changing the customer identity or replacing the sales order process.

Which action best addresses the configuration dependency causing the order validation mismatch?

Response:

e A xtend the material only to the plant used by the new regional unit so delivery planning can proceed after the order is saved.

e B. aintain a delivery block for the new regional unit so order entry can continue while logistics validates the organizational
assignment manually.

e (. alidate the enterprise structure assignments so the sales organization, distribution channel, division, and related sales area
dependencies are consistently available for sales execution.

e D. hange the sales document type so orders from the new regional unit can bypass sales-area validation during mnitial order
creation.

IEf: C

A

Feedback:

This resolves the issue at the enterprise structure configuration layer. Sales execution depends on the sales organization, distribution
channel, division, and related assignments being valid before customer, material, and delivery planning data can be consistently
interpreted.
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M #131

<strong>CHALLENGE 2 &#x2014; Promotional Bundle Behavior in Sales Order Processing</strong> The retail business wants
promotional bundles to remain flexible for seasonal selling. The template owner wants to prevent local settings that later regions
cannot reuse.

‘Which implementation choice best reflects the scenario&#x2019;s governance prioritization?

Response:

¢ A elay all promotional bundle testing until after the first region is live and stable.

¢ B. onvert every bundle into separate standard item orders so the shared template does not need promotional behavior.
¢ (. alidate bundle behavior within the shared sales template and allow only supported promotional variations after testing.
¢ D. ermit store-specific bundle settings during the pilot because local promotion handling is the fastest route to launch.

Ef#: C

A -

Feedback:

This preserves a reusable template while still allowing valid promotional variation. It reflects the governance tension between
seasonal commercial flexibility and rollout maintainability.

H #132

A pharmaceutical distributor is preparing SAP S/AHANA Sales for a private-cloud go-live while retaining selected on-premise
customer relationships during transition. Test sales orders can be created for a hospital customer, but the expected ship-to and bill-to
proposal does not appear for one new sales are a. The visible artifact is a partner proposal gap at order entry even though the
business partner record is active and the sold-to party can be selected.

The project team must preserve the shared business partner record and avoid duplicate customer creation. The constraint is to
restore standard partner proposal behavior for order execution in the new sales area.

‘What should the consultant validate first to correct the partner proposal gap?

Response:

e A hange the sales order type so partner roles are no longer proposed automatically during order creation for the hospital
custorer.

e B. reate separate business partner records for ship-to and bill-to usage so each role can be proposed independently in the
new sales area.

e C. dd a delivery block to orders for the hospital customer so logistics can manually verify partner roles before delivery
creation.

¢ D. alidate the custoner role, partner function assignment, and sales-area-dependent partner data so the required partners are
proposed during order entry.

IEfE: D

L2

Feedback:

This addresses the master data and partner binding layer used during order creation. The business partner can be active and
selectable, but ship-to and bill-to proposal depends on the customer role and sales-area-dependent partner fimction data being
maintained correctly.

M #133

A specialty chemicals company is implementing SAP S/AHANA Sales in SAP S/AHANA Cloud Private Edition while keeping some
established on-premise billing practices during a phased transition. In testing, outbound deliveries are completed, but invoices for one
new sales flow do not reflect the intended commercial calculation. The billing document is created, but the pricing result misses a
condition expected for that customer and material combination.

The finance lead wants the configuration corrected before rollout without replacing the standard billing process. The constraint is to
preserve the phased modernization approach while ensuring billing output reflects the intended pricing setup.

Which action is the best next configuration validation step?

Response:

e A aintain a manual price correction in the billing document so finance users can complete invoices during the private-cloud



rollout.

¢ B. alidate the pricing configuration and condition determination inputs used by the sales flow so the required condition can be
retrieved before billing calculation.

¢ (. hange the billing document type so invoices for the new sales flow can be created with a separate commercial calculation
path.

e D. djust the delivery completion status so billing is triggered only after logistics confirms that all item quantities are fully
processed.

IEf#: B

TR

Feedback:

This targets the pricing determination layer that feeds the commercial calculation before billing output is finalized. The missing
condition depends on configured condition retrieval inputs being aligned with the customer, material, and sales flow.

H #134

<strong>CHALLENGE 2 &#x2014; Project Packaging Item Behavior Across Order Types</strong> A protective insert sells
correctly as a catalog replenishment item. The same material behaves differently when included in a project-specific packaging order
with substitution preferences.

‘Which evaluation should occur first?

Response:

A. emove substitution preferences from SIT and test only catalog replenishiment itens.

B. reate the outbound delivery first because delivery processing determines sales order item behavior.

C. onfirm whether sales document type and item category behavior support the project material and substitution context.
D. djust the customer agreement price so the project material matches the catalog item value.

Ef#: C

L

Feedback:

The behavior difference appears during sales order processing, so document and item behavior should be validated first. This
confirms whether the project material and substitution context are supported before delivery, billing, or pricing is treated as the
source.
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HhleBELwEE MBELAZEIPOBT T MRS D & o MHUL B IL/ & & . Jpshiken®D SAP
DC TS462:EE b v —=> 7 BRI R D 2 1 B MBI L2 N TEET COML—=7
BRI EFICANLS. Dh 2 EERCRT SN SAPOC TH4RBERBICER T2 ENTE R L IR
$T. 2L s, EREMBZFTCHDLLOAEFIN LS EZEBTEET. TOLE, bz 123
LOWTThe WOZ, AR E>EFEFECHEVCEITL &£ 9, JpshkenBZA LRV L —=> 7 &K%
RELTHF 2 2RI RETT, Jpshkenld H 4N HRERI EECAVTERMBEL 4. Doz
HORE#zRES €220 T2, BB NEMEZERT 2B 27,

C_TS4624 ¥ W % : hitpss//www.jpshiken.com/C_TS462 _shiken.html

o C TS42HAFEBREE BR[| C_TS42H AEBRZESEE [ C_TS462H ABIRHEELE 1>
www.passtest.jp <4 4~ THF C TS462 (1o IEEZ X 7> o— FC THURERK 7> o—F

o BEODC TS46252 Bt 5 — Bl &4 - fh E % C_TS462E M2 [1 [ www.goshiken.com (10D ERI K 7 > o —
F (CTS462) R—U 5 & £ 9C TURHAERZBRS XS

o BHDC TS462ZEixIR - BRI BT 3 Y —X—F 7 7 — - ME— & — % SAP SAP Certified -
Implementation Consultant for SAP S/AHANA Cloud Private Edition, Sales (] 7 = 7" 44 b [ www.jpexamcom | #»
5> C TS462 4% BV THREL . METX 7> o—FL T 728 0WC TSA62 8 S

o C TS462MER K 7 > o — F [1C_TS462MER > 7' )v [1C TSA2H AFEMZHSESE (1 94 b
www.goshiken.com } T C_TS462 [IfE&E % & 7 > o — FC_TS4621E #t &

o C TSA625RERD MM | 100% AHEDC TSA62Z B RB | 15 & SAP Certified - Implementation
Consultant for SAP S/AHANA Cloud Private Edition, Sales&#& WA [1 7 = 744 & [ www.goshiken.com ] %5


https://www.goshiken.com/SAP/C_TS462-mondaishu.html
https://www.jpshiken.com/C_TS462_shiken.html
https://www.passtest.jp/C_TS462-exam.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.jpshiken.com%252fC_TS462_shiken.html
https://www.jpexam.com/C_TS462_exam.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.jpshiken.com%252fC_TS462_shiken.html
https://www.goshiken.com/SAP/C_TS462-free-shiken.html

(C_TS462) #BVTHEL. BHTKX Y>> o—FL TL £ EWC_TS42E M MHA %
C TS462E|2(S BB E B (1 C TS462 NP5, [1 C TSA62MEHERIRE (1 «“C TS462 "% kX v~

2 — F“www.goshiken.com " CHE ¥ % 721 C_TS4625 ¥ &
2 =— 2 SAP SAP C_TS462 | 588 % C_TS4623%Z Bixt R B | B O ¥4 75 VLS AP Certified - Implementation
Consultant for SAP S/4AHANA Cloud Private Edition, Sales&4& N %S [ S#> C_TS462 <FIEE 7 7 1 )V id -
www.passtest.jp [1iZ THRZREC_TS4624% #t i &
SAP C TS46252Bxt 5% : SAP Certified - Implementation Consultant for SAP S/AHANA Cloud Private Edition, Sales -
GoShiken7'm 7 = v ¥ a 4 7 7 — [ [ www.goshikencom (i BEIL . [ C TS462 1 ##EL T, &
*4’65!* vy o— NATRE A REBE R £ R L & 97 C_TS462[ME %

= D C_TS46252 Bioxt 5K — Bl A 4% - = it E % C_TS4626 4 W% [ > www.shikenpass.com <(Z (& &R D»

C TS462 «FIEEH H Y & +C TH2RF HAE RS % E
C TS462)\F"3%D*§‘E IC TS42HARFERBEER v C TS42HAFERMEE RS 2120 TV
www.goshiken.com [ 1¢/ 15> 6> C TS462 <% R TX 7 > o — FC TS4624HE T
C TS462H A MRS %% [ C TS462H A RIS > C_TS462MEKH4 > 7)1 [ » www.shikenpass.com [
0Tz 28B4 > 54 VR (C TS462) DMRERRIEC TS462/ B %
quay.io, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, www.stes.tyc.edu.tw,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, www.stes.tyc.edu.tw, backloggd.com,
www.stes. tyc.edu.tw, www.stes.tyc.edu.tw, lenardkop.alboompro.com, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportalutt.edu.tt, myportal.utt.edu.tt, Disposable vapes


https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.jpshiken.com%252fC_TS462_shiken.html
https://www.passtest.jp/C_TS462-mondaishuu.html
https://abfudousan.com/?s=SAP%20C_TS462%25e5%258f%2597%25e9%25a8%2593%25e5%25af%25be%25e7%25ad%2596:%20SAP%20Certified%20-%20Implementation%20Consultant%20for%20SAP%20S/4HANA%20Cloud%20Private%20Edition,%20Sales%20-%20GoShiken%20%25e3%2583%2597%25e3%2583%25ad%25e3%2583%2595%25e3%2582%25a7%25e3%2583%2583%25e3%2582%25b7%25e3%2583%25a7%25e3%2583%258a%25e3%2583%25ab%25e3%2582%25aa%25e3%2583%2595%25e3%2582%25a1%25e3%2583%25bc%20%25f0%259f%258e%2591%20%25e2%2596%259b%20www.goshiken.com%20%25e2%2596%259f%25e3%2581%25ab%25e7%25a7%25bb%25e5%258b%2595%25e3%2581%2597%25e3%2580%2581%25e3%2580%2590%20C_TS462%20%25e3%2580%2591%25e3%2582%2592%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2597%25e3%2581%25a6%25e3%2580%2581%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e5%258f%25af%25e8%2583%25bd%25e3%2581%25aa%25e8%25a9%25a6%25e9%25a8%2593%25e8%25b3%2587%25e6%2596%2599%25e3%2582%2592%25e6%258e%25a2%25e3%2581%2597%25e3%2581%25be%25e3%2581%2599C_TS462%25e5%2595%258f%25e9%25a1%258c%25e6%2595%25b0
https://www.shikenpass.com/C_TS462-shiken.html
https://healing-herbal-tea.com/?s=C_TS462%25e5%2585%25a5%25e9%2596%2580%25e7%259f%25a5%25e8%25ad%2598%20%25e2%2586%2595%20C_TS462%25e6%2597%25a5%25e6%259c%25ac%25e8%25aa%259e%25e7%2589%2588%25e5%25be%25a9%25e7%25bf%2592%25e8%25b3%2587%25e6%2596%2599%20%25e2%2586%2599%20C_TS462%25e6%2597%25a5%25e6%259c%25ac%25e8%25aa%259e%25e7%2589%2588%25e5%2595%258f%25e9%25a1%258c%25e9%259b%2586%20%25f0%259f%258d%25ab%20%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2599%25e3%2582%258b%25e3%2581%25a0%25e3%2581%2591%25e3%2581%25a7%25e2%259c%2594%20www.goshiken.com%20%25ef%25b8%258f%25e2%259c%2594%25ef%25b8%258f%25e3%2581%258b%25e3%2582%2589%25e2%2596%25b7%20C_TS462%20%25e2%2597%2581%25e3%2582%2592%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589C_TS462%25e5%2590%2588%25e6%25a0%25bc%25e8%25a8%2598
https://www.shikenpass.com/C_TS462-shiken.html
https://quay.io/repository/parmenow/sc-401
https://myportal.utt.edu.tt/ICS/icsfs/312239cc-c1e5-47c0-a115-001f8581c524.pdf?target=2d85a405-2ca7-4271-832f-50fecb6ded1f
https://myportal.utt.edu.tt/ICS/icsfs/61fee257-481c-46dd-9c70-d652e8cd148e.pdf?target=058102d3-fdd5-40ae-9826-0fa653c30536
https://myportal.utt.edu.tt/ICS/icsfs/649b6417-d640-47f7-bad4-b4749ee27ead.pdf?target=ba1ca191-e4d9-46a4-9a0f-4b39acef4da1
https://myportal.utt.edu.tt/ICS/icsfs/68de22b9-425f-4337-aaa8-bed0a895af0e.pdf?target=67a7d37a-a4b6-4422-915b-91285f3dae72
https://myportal.utt.edu.tt/ICS/icsfs/7097718f-c3c5-48fc-b128-01db0b16f88a.pdf?target=d0463209-82f0-4a88-9d16-deafbadcad03
https://myportal.utt.edu.tt/ICS/icsfs/8584f01f-ab50-4e8b-8080-5f8b3883a080.pdf?target=4e70565e-57c4-4982-a57e-e4dfa4cec1a4
https://myportal.utt.edu.tt/ICS/icsfs/bb3004bb-1679-4423-90e8-bf6f2a29b2af.pdf?target=8985e765-1755-432a-9b0d-f92bac31fb17
https://myportal.utt.edu.tt/ICS/icsfs/c7f523c1-8ff1-447a-a374-6665bc4a2341.pdf?target=1f6f2b7f-f927-430f-b84c-ccabf6062cfa
https://myportal.utt.edu.tt/ICS/icsfs/c98fe073-6240-44d7-9cf8-1012684cef53.pdf?target=5f4516b5-15a8-4578-b13b-9a5df33a74fd
https://myportal.utt.edu.tt/ICS/icsfs/e901b563-4f21-44a9-85dc-b8aadd486aad.pdf?target=9e4168d3-8558-40b1-8034-13af9a936e39
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3956863
https://myportal.utt.edu.tt/ICS/icsfs/20da7793-e6af-4947-a4e8-e5f2fc54e5f2.pdf?target=34f83b0b-e9f7-4901-be6f-30502333f9e6
https://myportal.utt.edu.tt/ICS/icsfs/315f5742-1484-431b-86f4-4e62d3674d2c.pdf?target=dfb83ac7-8d67-4171-b41a-68b0fcecfc8f
https://myportal.utt.edu.tt/ICS/icsfs/3bb205bc-f202-4399-8ef9-1eb15399a5ba.pdf?target=03ed38c9-18aa-4eee-9307-ca31a1b5d701
https://myportal.utt.edu.tt/ICS/icsfs/5b048edd-fa32-4b5c-8c28-946ef56b9fc5.pdf?target=41f46d0b-deac-4f10-b933-ea5a05afb8b5
https://myportal.utt.edu.tt/ICS/icsfs/6c4b7140-638c-4531-ae81-c1d5d072a741.pdf?target=a38948dc-c522-4f8d-ac80-949826ebfd82
https://myportal.utt.edu.tt/ICS/icsfs/99531df6-f0aa-44fc-8ee6-6f0ac49bc16d.pdf?target=5826e78f-aa52-4f2c-a909-3e1f13633600
https://myportal.utt.edu.tt/ICS/icsfs/aee08e09-091d-4d33-8fa7-f208997e13a8.pdf?target=bf1ff517-8e98-41b2-aaac-28187c1d0667
https://myportal.utt.edu.tt/ICS/icsfs/b112336d-5b5b-43b7-8095-d0853be7cf90.pdf?target=22054841-68e4-4b7d-8e8b-eb4f84ecc072
https://myportal.utt.edu.tt/ICS/icsfs/c866fb4f-4802-4ea2-84b7-081ecefd6879.pdf?target=4e5c5546-29d8-420d-8009-af3dc3b15c95
https://myportal.utt.edu.tt/ICS/icsfs/ccaf7dd0-56b3-4bb4-b3ed-abde677e35e3.pdf?target=5ffb69f6-cbf2-4e4d-9846-4584046b1338
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=4038184
https://backloggd.com/u/vasiambamix/
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3823985
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=4039423
http://lenardkop.alboompro.com/post/latest-az-500-exam-dumps-az-500-study-materials-powerful-az-500-certification-exam-questions
https://myportal.utt.edu.tt/ICS/icsfs/0f418f34-81fd-4a6a-b5db-97efb73679d8.pdf?target=9ed532d7-a5f4-4b14-844f-a1b0ffa8d3b1
https://myportal.utt.edu.tt/ICS/icsfs/4a5d4970-6062-42dd-9be2-c3d5e8e39cb7.pdf?target=61e9bdd7-b7fc-4f77-92cc-78fdf479ff7f
https://myportal.utt.edu.tt/ICS/icsfs/51dad8b7-4126-42cf-9c57-8b0d5ea0735f.pdf?target=1ba66185-9a94-4259-8d12-ec896d04978c
https://myportal.utt.edu.tt/ICS/icsfs/7185b959-a7ee-469b-a815-489f0ec84ddf.pdf?target=7b0a7c1e-fe75-441a-97a9-12a64135294b
https://myportal.utt.edu.tt/ICS/icsfs/77642f57-4f68-4e9e-a9c6-342ee9ef2677.pdf?target=168f7a85-4c86-4f08-bd2f-009b71e47c6f
https://myportal.utt.edu.tt/ICS/icsfs/8753bdbe-1bff-41f7-b438-e844e8bad3ca.pdf?target=18850c32-323b-4c8c-b54e-750e65109f7a
https://myportal.utt.edu.tt/ICS/icsfs/f58bcc61-a651-4634-b00a-aba1fa15d6c3.pdf?target=a39e7da3-fccb-48b5-afa2-894a12824398
https://frvape.com

