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¢ Positioning SAP Business Data Cloud: This section of the exam measures the skills of Enterprise Architects
and covers the positioning and strategic use of SAP Business Data Cloud. It involves understanding how

FEw 21 data from various sources is managed, governed, and accessed to support intelligent business operations.

The section ains to equip professionals with the ability to explain data unification and connectivity through
SAP’s cloud-based data platform.

¢ Positioning SAP Business Suite: This section of the exam measures the skills of Solution Consultants and

covers how to effectively position the SAP Business Suite within various business scenarios. It includes
FEwy 22 understanding the core value, capabilities, and strategic advantages of SAP's integrated business
applications. The focus is on enabling consultants to align SAP Business Suite offerings with customer
needs to support end-to-end processes.
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¢ Discovering SAP Business Al: This section of the exam measures the skills of Digital Transformation
Specialists and focuses on exploring how SAP Business Al enables smarter decision-making, It includes
identifying Al-driven features embedded within SAP solutions and how they contribute to autormation,
predictions, and enhanced business outcomes. Professionals are expected to understand how to promote
Al adoption in business processes using SAP’s intelligent technologies.
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HM #30
Which SAP Business Suite components are critical for enterprise-wide integration? There are 3 correct answers to this question.

A. SAP ERP

B. SAP Business Network

C. SAP S/4AHANA

D. SAP Ariba

E. SAP Predictive Maintenance

Ef#: A. B. C

H #31
Which SAP solutions provide real-time business intelligence and reporting? There are 2 correct answers to this question.

A. SAP Predictive Analytics

B. SAP BusinessObjects

C. SAP Fieldglass

D. SAP Transportation Management

EfE: A. B

E Y #32
What are unique elements of SAP Business Al?
Note: There are 3 correct answers to this question.

A. In-depth knowledge of business processes across various industries
B. Development of SAP-specific large language models

C. Focus on the technology stack

D. Direct access to pertinent customer business data

E. Robust partner ecosystem with synergistic collaboration

IEf@#: A. D. E

A -

The question asks for the unique elements ofSAP Business Al, which is a suite of Al capabilities embedded withnSAP Business
Suiteto enhance business processes, decision-making, and automation. According to official SAP documentation and the provided
search results, the unique elements ofSAP Business Alinclude its robust partner ecosystem with synergistic collaboration, in-depth
knowledge of business processes across various industries, and direct access to pertinent customer business data. These align with
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Options A, B, and E, making them the correct answers.

Explanation of Correct Answers:

Option A: Robust partner ecosystem with synergistic collaboration

This is correct becauseSAP Business Alleverages a robust partner ecosystem that includes technology giants like Google Cloud,
NVIDIA, Microsoft, AWS, and Cohere, as well as implementation partners, to deliver scalable, industry-specific Al solutions. This
collaborative ecosystem enhancesSAP Business Alby integrating advanced Al models, ensuring interoperability, and addressing
customer-specific needs through partner expertise. TheSAP Business Aldocumentation onwww.sap.comstates:

"SAP's strategy includes a robust partner ecosystem with synergistic collaboration, partnering with industry leaders like NVIDIA,
Google Cloud, and Cohere to deliver interoperable Al agents and scalable solutions.

This ecosystem enables SAP Business Al to address unique customer challenges through combined expertise and innovation."
news.sap.com Additionally, theSAP News Centeremphasizes the role of partners:

"A key element of SAP's Al strategy is leveraging partners' expertise. Partners develop innovative Al solutions and extensions,
enhancing the SAP portfolio with customer-specific use cases built on SAP BTP." news.sap.com This ecosystem ensures thatSAP
Business Alis not limited to SAP's internal capabilities but benefits from a collaborative network, making robust partner ecosystema
unique element.

Option B: In-depth knowledge of business processes across various industries This is correct becauseSAP Business Alis purpose-
built for business processes, grounded in SAP's deep understanding of industry-specific workflows across sectors like
manufacturing, retail, consumer products, life sciences, and more. This knowledge allowsSAP Business Alto embed Al directly into
processes like supply chain management, finance, and HR, delivering contextually relevant outcomes. TheUnderstanding SAP
Business Al Functions Across Industriesarticle from Crescense states:

"SAP Business Al is purpose-built for business processes, grounded i enterprise data and infused mto the workflows users already
rely on. It is industry-relevant, designed to support use cases specific to verticals like retail, consumer products, manufacturing, and
life sciences." crescenseinc.com ThePositioning SAP Business Suitedocumentation on learning.sap.com further notes:

"SAP Business Al's unique strength lies in its in-depth knowledge of business processes across various industries, enabling Al to be
embedded into core SAP solutions like S/4AHANA, optimizing processes with industry-specific intelligence." For exanmple, in
manufacturing, SAP Business Alsupports predictive maintenance, while in consumer products, it enables demand forecasting,
showcasing its tailored, process-centric approach. This makes in-depth knowledge of business processes a unique element.

Option E: Direct access to pertinent customer business data

This is correct becauseSAP Business Alis uniquely positioned to access and utilize customer business data directly from SAP
applications (e.g,SAP S/AHANA,SAP SuccessFactors) and harmonized throughSAP Datasphere. This direct access ensures that
Al models are trained on relevant, high-quality enterprise data, delivering accurate and context-aware insights. TheSAP Business
Aloverview onwww.sap.comhighlights:

"SAP Business Al is grounded in your business data, using harmonized data and process expertise to streamline operations, optimize
decisions, and unlock enterprise-wide efficiency." sap.com TheExplaining the role of SAP Business Allesson on learning.sap.com
elaborates:

"SAP Business Al's direct access to pertinent customer business data, such as transactional data from SAP applications, ensures
reliable, real-time insights. Solutions like SAP Datasphere provide a unified data foundation, enabling Al to leverage customer-
specific data securely." This direct access differentiatesSAP Business Alfrom generic Al platforns, as it uses proprietary SAP data
(e.

g, 77% of global transactions processed by SAP systens) to drive business-specific outcomes, making direct access to customer
business data a unique element. fingent.com Explanation of Incorrect Answers:

Option C: Development of SAP-specific large language models

This is incorrect becauseSAP Business Aldoes not focus on developing SAP-specific large language models (LLMs). Instead, SAP
partners with leading LLM providers like Cohere, Google (Gemini), and Meta (Llama

3) to integrate their models into the SAP ecosystem viaSAP BTPand theGenerative Al Hub. TheSAP Communityarticle on SAP
Business Al explains:

"SAP leverages a rich ecosystem of technology partner LLM offerings through SAP BTP's Al Foundation and Generative Al Hub,
rather than developing SAP-specific LLMs. This approach ensures access to the latest innovations while prohibiting partners from
training on customer data." community.sap.com While SAP uses LLMs for tasks like natural language processing (e.g.,Joulecopilot),
it relies on external models tailored to SAP's business context, not proprietary LLMs developed in-house. Thus, development of
SAP-specific LLMs is not a unique element.

Option D: Focus on the technology stack

This is incorrect becauseSAP Business Alprioritizes business outcomes and process integration over a focus on the technology stack
itself. WhileSAP BTPprovides a robust technology foundation for Al (e.g,, Al Core, Generative Al Hub), the unique value ofSAP
Business Allies in its application to business processes and data, not the underlying technology stack. TheSAP Business
Aldocumentation on learning.sap.com states:

"SAP Business Al focuses on delivering relevant, reliable, and responsible outcomes, leveraging business data and process
expertise, rather than emphasizing the technology stack. The stack, provided by SAP BTP, is an enabler, not the core differentiator."
TheSAP News Centerreinforces this:

"SAP's approach embeds Al into business processes, not treating it as a standalone technology stack, ensuring seamless integration
with enterprise workflows." news.sap.com This makes focus on the technology stack an incorrect choice, as it is secondary to



SAP's process-centric Al strategy.

Summary:

The unique elements ofSAP Business Alare its robust partner ecosystem with synergistic collaboration (leveraging partnerships with
tech leaders and implementation partners), in-depth knowledge of business processes across various industries (enabling industry-
specific Al use cases), and direct access to pertinent customer business data (using SAP's enterprise data for reliable insights),
corresponding to Options A, B, and E). Option C is incorrect because SAP does not develop SAP-specific LLMs, relying instead
on partner models. Option D is incorrect because the focus is on business outcomes, not the technology stack. These elements align
with SAP's strategy to deliver relevant, reliable, and responsible Al withinSAP Business Suite, as supported by the provided search
results and official documentation.
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Drag and drop the key terns to the correct position.

Machingw ' & 1 _
Learnin Al Gen Al




'Machine '
'Learning :

Learning

b

Machine ' Deep
Learning | Learning

|
Explanation:
* Largest Circle (Outer Layer):Al (Artificial Intelligence)
* Second Layer (inside Al):Machine Learning
* Third Layer (inside Machine Learning):Deep Learning
* Innermost Layer (inside Deep Leaming):Generative Al (Gen Al)
* Al (Artificial Intelligence):The broadest field. Encompasses all intelligent systems that mimic human behavior, decision making, or
reasoning,
* Machine Learning:A subset of Al. Uses algorithins to learn patterns from data and make predictions.
* Deep Learning:A subset of Machine Learning, Involves neural networks with many layers (hence
"deep"), great for processing images, language, etc.
* Generative Al:A subset of Deep Learning, These models (like GPT, DALL-E, etc.) can generate new content such as text,
images, or code.
Visual Placement from Largest to Smallest:
* Al (outermost, encompasses everything)
* Machine Leaming (inside Al)
* Deep Learning (inside Machine [earning)
* Generative Al (inside Deep Learning)

|
1 i i

— s e s s s



R #34
‘Which SAP Business Suite application is responsible for handling logistics execution and transportation management? Please choose
the correct answer.

F
=

A. SAP CRM
B. SAP FI

C. SAP SCM
D. SAP HR

: C
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