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CIPS Commercial Negotiation Sample Questions (Q298-Q303):
NEW QUESTION # 298 
Which of the following are most likely to be fundamentals of Fisher & Ury's principled negotiation?
1. Depersonalise the argument
2. Focus on positions
3. Generate creative options
4. Using subjective criteria

A. 2 and 4 only
B. 1 and 3 only
C. 1 and 4 only
D. 2 and 3 only

Answer: B

Explanation:
Principled negotiation is based on four fundamentals: people, interest, options and criteria:
Diagram Description automatically generated
1st Principle: separate the people from the problem: Negotiator should depersonalise the situation and accepting that the subject
matter of the negotiation. This can be difficult for untrained negotiators, but this is a key skill to develop
2nd principle: focus on interests, not positions: It is important in principled negotiations not to focus on their parties' positions (what
are expressed during negotiations), but on the interests (underlying needs) behind them
3rd principle: invent options for mutual gains: this principle aims to help the parties find a solution that both would benefit from. The
more options - or tradeables - that can be brought to the table the better.
4th principle: insist on using objective criteria: is about making sure that the negotiation stays focused on outcomes based on
objective criteria and that it is productive.
LO 1, AC 1.2

NEW QUESTION # 299 
One difference between perfect competition and monopolistic competition is that...?

A. Monopolistic competition has no barriers to entry
B. A perfectly competitive industry has fewer firms.
C. In perfect competition, firms produce slightly differentiated products
D. Firms in monopolistic competition face a downward-sloping demand curve

Answer: D

Explanation:
Explanation
Monopolistic competition exists in market where there are many competing producers but they will try to use product differentiation.
Although their products may be very similar, their ability to differentiate means that they can act as monopolies in short run,
irrespective of the actions of their competitors.
In perfect competition, there are no barriers to entry to the market or exit from the market. In monopolistic competition, there tend
to be fewer barriers to entry or exit in these markets than in oligopolistic markets, but it doesn't mean that there are absolutely no
barriers to entry in monopolistic competition.
In perfect competition, the demand curve is perfectly elastic, which means that it will be horizontal.
Otherwise, in monopolistic competition market, the demand curve will have normal downward slope.
LO 2, AC 2.2

NEW QUESTION # 300 
Representatives from South African Department of Health is negotiating the price of hospital drugs with US pharmaceutical
companies. Which of the following are most likely to be macro factors that influence the outcomes of the negotiation? Select TWO
that apply.

A. Forward integration
B. Order quantity



C. Digitalisation of medicine
D. Regulations on health and safety Switching costs of buyer

Answer: C,D

Explanation:
All one-to-one commercial negotiations between a specific purchaser and a specific supplier take place within an industrial market
and a larger business environment characterised by multiple forces which both parties typically have little control over. STEEPLE
framework highlights the 6 main external influences on a business:
Table Description automatically generated
Particularly, pharmaceutical industry is a heavily regulated sector, therefore, legal and regulatory matters in the industry is highly
important. Otherwise, technological trends also permeate into pharmaceutical companies, technologies like digitalisation may
transform the balance of power in such negotiation.
LO 1, AC 1.3

NEW QUESTION # 301 
What are the potential sources of conflict between buyer and supplier? Select TWO.

A. Planning scheduled visits to the supplier site
B. Requesting early supplier involvement
C. Persistent late payment of the supplier's invoices
D. Scheduling agreed supplier delivery dates
E. Unequal sharing of gains, risks and costs with the supplier

Answer: C,E

Explanation:
Conflicts arise in procurement when risks, costs, or gains are not fairly shared, creating perceptions of exploitation. Another frequent
source is late payment of supplier invoices, which damages trust and supplier cash flow. Scheduling or early involvement, by
contrast, usually supports collaboration unless poorly managed. Conflict is natural in negotiations due to divergent interests, but
recognising sources allows proactive management. Skilled negotiators use integrative approaches to turn potential conflict into
opportunity, aligning incentives and ensuring fairness.
Reference: CIPS L4M5 (2nd ed.), LO 1.1 - Sources of conflict and approaches to resolution in commercial negotiations.

NEW QUESTION # 302 
Which of the following will help to indicate personality preferences in four dimensions?

A. Thomas-Kilmann Conflict Resolution model
B. Mill's RESPECT mnemonic
C. Myers-Briggs Type Indicator
D. Intelligence quotient

Answer: C

Explanation:
:
The Myers-Briggs Type Indicator (MBTI) is an introspective self-report questionnaire indicating differing psychological preferences
in how people perceive the world and make decisions. MBTI indicates personality preferences in four dimensions.
The Thomas-Kilmann Conflict Mode Instrument (TKI) is a conflict style inventory, which is a tool developed to measure an
individual's response to conflict situations.
Mill's RESPECT mnemonic is set out by Harry A. Mills which describes seven steps to agreements An intelligence quotient (IQ) is a
total score derived from a set of standardized tests designed to assess human intelligence.
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......

If we redouble our efforts, our dreams will change into reality. Although we might come across many difficulties during pursuing our
dreams, we should never give up. If you still have dreams, our L4M5 study materials will help you realize your dreams. Where is a



will, there is a way. And our L4M5 Exam Questions are the exact way which can help you pass the exam and get the certification
with ease. Just have a try on our L4M5 practice guide, then you will know you can succeed.

Test L4M5 Registration: https://www.newpassleader.com/CIPS/L4M5-exam-preparation-materials.html

CIPS Latest L4M5 Exam Review Most importantly, all of them are helpful study material to your test, The Test L4M5 Registration
- Commercial Negotiation certification you achieve will help demonstrate your knowledge and competency in maintaining the issue in
related professional field, CIPS Latest L4M5 Exam Review Download once you pay, NewPassLeader provides Commercial
Negotiation L4M5 desktop-based practice software for you to test your knowledge and abilities.

Leveraging RequisitePro features for improved project management, You should L4M5 now be able to use sessions when you work
with Java Server Pages and servlets, Most importantly, all of them are helpful study material to your test.

L4M5 Quiz Torrent - L4M5 Exam Guide & L4M5 Test Braindumps
The Commercial Negotiation certification you achieve will help demonstrate Test L4M5 Registration your knowledge and
competency in maintaining the issue in related professional field, Download once you pay.

NewPassLeader provides Commercial Negotiation L4M5 desktop-based practice software for you to test your knowledge and
abilities, Believe us that we can bring you the service of high quality and make you satisfied.

100% Pass 2026 CIPS L4M5: Commercial Negotiation Accurate Latest Exam Review � Search for ➥ L4M5 � and
easily obtain a free download on ➡ www.easy4engine.com ��� �Exam L4M5 Preparation
L4M5 Free Practice Exams � L4M5 Unlimited Exam Practice � L4M5 Valid Exam Materials � Search for ➠ L4M5
� and download it for free on 《 www.pdfvce.com 》 website �Study L4M5 Tool
Realistic CIPS Latest L4M5 Exam Review Pass Guaranteed Quiz � The page for free download of ➠ L4M5 � on [
www.troytecdumps.com ] will open immediately �L4M5 Exam Sample
L4M5 Study Guide Pdf � L4M5 Reliable Exam Simulator � L4M5 Reliable Exam Simulator � Search for � L4M5
� and obtain a free download on { www.pdfvce.com } �L4M5 Valid Exam Materials
L4M5 Reliable Braindumps Free � L4M5 Well Prep � Exam L4M5 Practice � Open [
www.examcollectionpass.com ] enter ⇛ L4M5 ⇚ and obtain a free download �L4M5 Related Content
CIPS Latest L4M5 Exam Review: Commercial Negotiation - Pdfvce Exam Tool Guaranteed � Easily obtain ➽ L4M5 �
� for free download through ➠ www.pdfvce.com � �Study L4M5 Tool
CIPS Latest L4M5 Exam Review: Commercial Negotiation - www.vce4dumps.com Exam Tool Guaranteed � Search for
� L4M5 � on [ www.vce4dumps.com ] immediately to obtain a free download �Valid L4M5 Dumps
Exam L4M5 Practice � L4M5 Related Content � L4M5 Reliable Exam Simulator � ➽ www.pdfvce.com � is best
website to obtain � L4M5 � for free download �Study L4M5 Tool
Pass Guaranteed Quiz L4M5 - Commercial Negotiation –Valid Latest Exam Review � Search for [ L4M5 ] and
download it for free immediately on ▷ www.torrentvce.com ◁ �L4M5 Trusted Exam Resource
Free PDF Quiz CIPS - L4M5 - Latest Commercial Negotiation Exam Review � Download （ L4M5 ） for free by
simply searching on � www.pdfvce.com � �Exam L4M5 Practice
Pass-Sure Latest L4M5 Exam Review offer you accurate Test Registration | Commercial Negotiation � Search for 《 L4M5
》 and download exam materials for free through ➤ www.practicevce.com � �Study L4M5 Tool
epstopikkorea.id, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, bbs.yongrenqianyou.com,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, edgedigitalsolutionllc.com,
www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, Disposable vapes

BTW, DOWNLOAD part of NewPassLeader L4M5 dumps from Cloud Storage: https://drive.google.com/open?id=1dXtQnH-
3TLhzLmD7ABkd8pDxpq5pynon

https://www.exam4labs.com/L4M5-practice-torrent.html
https://www.newpassleader.com/CIPS/L4M5-exam-preparation-materials.html
https://www.newpassleader.com/CIPS/L4M5-exam-preparation-materials.html
https://www.testkingpass.com/L4M5-testking-dumps.html
https://www.easy4engine.com/L4M5-test-engine.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.newpassleader.com%252fCIPS%252fL4M5-exam-preparation-materials.html
https://www.troytecdumps.com/L4M5-troytec-exam-dumps.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.newpassleader.com%252fCIPS%252fL4M5-exam-preparation-materials.html
https://www.examcollectionpass.com/CIPS/L4M5-latest-exam-dumps.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.newpassleader.com%252fCIPS%252fL4M5-exam-preparation-materials.html
https://www.vce4dumps.com/L4M5-valid-torrent.html
https://www.matteocalautti.com/?s=Exam%20L4M5%20Practice%20%25f0%259f%259a%2596%20L4M5%20Related%20Content%20%25f0%259f%258f%25ad%20L4M5%20Reliable%20Exam%20Simulator%20%25f0%259f%258d%259d%20%25e2%259e%25bd%20www.pdfvce.com%20%25f0%259f%25a2%25aa%20is%20best%20website%20to%20obtain%20%25e2%258f%25a9%20L4M5%20%25e2%258f%25aa%20for%20free%20download%20%25e2%259a%25aaStudy%20L4M5%20Tool
https://www.torrentvce.com/L4M5-valid-vce-collection.html
https://www.bumblescafe.com/?s=Free%20PDF%20Quiz%20CIPS%20-%20L4M5%20-%20Latest%20Commercial%20Negotiation%20Exam%20Review%20%25f0%259f%2593%25bd%20Download%20%25ef%25bc%2588%20L4M5%20%25ef%25bc%2589%20for%20free%20by%20simply%20searching%20on%20%25e2%258f%25a9%20www.pdfvce.com%20%25e2%258f%25aa%20%25f0%259f%258f%25b0Exam%20L4M5%20Practice
https://www.practicevce.com/CIPS/L4M5-practice-exam-dumps.html
https://epstopikkorea.id/profile/leocook766
https://myportal.utt.edu.tt/ICS/icsfs/15804204-3a4e-4385-9967-40620589159c.pdf?target=31f76903-0e37-4d3a-91b2-4c8d9b73ce60
https://myportal.utt.edu.tt/ICS/icsfs/1961ed1d-742e-4625-91bd-e35fba71d1b1.pdf?target=7bfa91cb-6c69-4ffe-9a58-cafafe015f8c
https://myportal.utt.edu.tt/ICS/icsfs/3d332779-4229-4df3-86e3-4b0139b3b273.pdf?target=5c20b84d-879e-486f-86bc-e3995cd410ef
https://myportal.utt.edu.tt/ICS/icsfs/4ad75911-94ff-4a63-a9b6-481248afe17b.pdf?target=0ee3317f-7b2a-4e48-ba0d-4d51d9bad37e
https://myportal.utt.edu.tt/ICS/icsfs/603200e2-c6b2-4fc8-887f-41100aa0634c.pdf?target=e7c1bf77-2cba-46e8-a048-68e455dba17e
https://myportal.utt.edu.tt/ICS/icsfs/63e73a6c-fe0e-45d6-a88d-f26e9f30e941.pdf?target=a6539715-57f7-4507-b7ac-2d3e22c6b774
https://myportal.utt.edu.tt/ICS/icsfs/6a52ceb5-2ec9-4776-93f6-254eb38a86b0.pdf?target=94333633-1209-4b79-b379-77a7c695d781
https://myportal.utt.edu.tt/ICS/icsfs/b93537bf-8c22-4dd4-b7b9-24ae32f17e04.pdf?target=6721b8f4-849c-4d7f-8d12-12eccb8fa237
https://myportal.utt.edu.tt/ICS/icsfs/d246e8d7-de1c-4da0-b96a-98f0d9365a06.pdf?target=f127e4a3-c396-481d-a06c-637d2e7443c1
https://myportal.utt.edu.tt/ICS/icsfs/f896e9ca-5f2b-4d7d-bf2e-7e6a979f0c4e.pdf?target=3704eda0-1e67-498e-b5cb-19620b188f51
https://myportal.utt.edu.tt/ICS/icsfs/2feb8608-cc78-44cb-8784-b66ae482762e.pdf?target=60ff7243-e06d-4118-b3a9-ef094f2bad6a
https://myportal.utt.edu.tt/ICS/icsfs/40804cb1-4ed7-42d9-acb7-0d0b8e5aa5eb.pdf?target=22009a59-cd68-46a3-9954-b7891eeb72f8
https://myportal.utt.edu.tt/ICS/icsfs/45c8c042-76d6-4bac-95d3-71494dea6cc9.pdf?target=7bec3ebd-6de9-42a5-a845-6e40f04dd309
https://myportal.utt.edu.tt/ICS/icsfs/8bbea10a-cc7c-4392-abda-c16a5ab54e55.pdf?target=9e80421d-9b1f-4030-a49b-b57d3dcdaff6
https://myportal.utt.edu.tt/ICS/icsfs/91f31c3e-65f9-475d-a85b-a0538af8d5de.pdf?target=0319cd6e-466c-4d98-96c6-ac6334a0a4e9
https://myportal.utt.edu.tt/ICS/icsfs/b2a540aa-1c21-4eea-a52c-b5adcc42e89c.pdf?target=5769628d-e864-40a0-8c52-f68cf54feec5
https://myportal.utt.edu.tt/ICS/icsfs/b4b5bd60-a632-4338-840a-db7292ae82e5.pdf?target=3c07ef68-50ff-4adf-b30a-0522b4a4a78e
https://myportal.utt.edu.tt/ICS/icsfs/ea213434-1d32-4d57-8890-1c1b597108e8.pdf?target=b353cf6d-4a84-4abf-a775-d3460aade459
https://myportal.utt.edu.tt/ICS/icsfs/f3c0b731-3b0f-43eb-ba29-064337dcc5d0.pdf?target=97f01c65-6e15-462c-938d-4f75c79a75f9
https://myportal.utt.edu.tt/ICS/icsfs/fd5a04b0-fc7d-40d7-8f16-11668770e743.pdf?target=72dca746-1b4a-4bde-9d28-284b764e8f13
https://myportal.utt.edu.tt/ICS/icsfs/08295e96-aac3-45ae-9f14-e6a2b0bd11ee.pdf?target=a8dac16c-8025-402e-8a24-bdcc51ac1a26
https://myportal.utt.edu.tt/ICS/icsfs/40ae0a64-6c99-47b7-a623-52ecb24d4418.pdf?target=053ad539-99c0-4f2b-a509-00dd28901ca4
https://myportal.utt.edu.tt/ICS/icsfs/51da5bce-fd86-4c9e-bce6-959d82743b17.pdf?target=f917d440-523b-4e4b-83da-3c3120f38825
https://myportal.utt.edu.tt/ICS/icsfs/5dde0391-4989-46c6-acdb-d972eec5ae3a.pdf?target=4c146061-8afe-4b27-8231-2c0ff46fd16c
https://myportal.utt.edu.tt/ICS/icsfs/655fe1a3-e5bd-4534-925c-494131543687.pdf?target=83bd574a-f053-416c-bb46-794fec21d03c
https://myportal.utt.edu.tt/ICS/icsfs/7a69ad24-faca-4bc9-91db-7a26991482e7.pdf?target=ceadd23b-c0fa-4d1f-b529-a2587c70c6eb
https://myportal.utt.edu.tt/ICS/icsfs/95147b27-557c-4f4c-b111-d8289cb686bc.pdf?target=55af9b35-dbc0-41c4-b9a0-74a90728b85c
https://myportal.utt.edu.tt/ICS/icsfs/bfb97904-d53c-4e49-86f7-a9ca0e689547.pdf?target=c2f9de51-4c89-4f1e-9848-266a9e007bfb
https://myportal.utt.edu.tt/ICS/icsfs/e1ba5b21-e067-4629-ada1-e40c5ef97035.pdf?target=3fdec28e-a063-42aa-b343-cc6f7155426e
https://myportal.utt.edu.tt/ICS/icsfs/f0b35a43-c36b-42a8-8351-92127f6b0571.pdf?target=5cf7998d-af19-4d35-a36d-1a76a12f642f
https://myportal.utt.edu.tt/ICS/icsfs/3a3885d2-2b6d-4306-a036-cb1508b9f8e9.pdf?target=440122ca-e582-4d00-b5b8-8dbc06ac658d
https://myportal.utt.edu.tt/ICS/icsfs/3ab31091-1cf5-478a-a2e7-eb4aa7053193.pdf?target=15181a65-11bb-47cc-b37f-1385c705f3e9
https://myportal.utt.edu.tt/ICS/icsfs/4ee648bd-b96d-44c7-ab85-df83c54fcfba.pdf?target=d765c8d6-4c07-48dd-811e-ad4fa6130ac3
https://myportal.utt.edu.tt/ICS/icsfs/5ca32326-ad6c-492f-81e6-c9b2ef2bb7e0.pdf?target=6181937a-a898-4506-a41a-cc8cd7117849
https://myportal.utt.edu.tt/ICS/icsfs/6cc3b365-ebc4-4a3f-9124-860b4926064e.pdf?target=ea2f89bf-bc25-434d-b109-d5eed461cc32
https://myportal.utt.edu.tt/ICS/icsfs/7024ea29-8309-4bb8-99aa-7d64f9f259c8.pdf?target=f5e19e45-49da-4200-9bbd-4a6661d96d54
https://myportal.utt.edu.tt/ICS/icsfs/74b5e069-d6df-40cf-9de5-70b5618c4b2e.pdf?target=38dae515-65ae-49ef-a048-18c33541578b
https://myportal.utt.edu.tt/ICS/icsfs/7c660a68-a872-43bf-bb3f-f0008919212b.pdf?target=5943f8b8-16bb-46b9-b783-0ea72a82dc89
https://myportal.utt.edu.tt/ICS/icsfs/a305553f-a070-4a7c-a0c0-caa2dad29a1f.pdf?target=7ba4ea50-b701-4d4d-ba17-d3a122e7f284
https://myportal.utt.edu.tt/ICS/icsfs/a67989ec-ab1b-4eee-807d-21fbde1b88dd.pdf?target=20426bae-6d2c-4aba-bcf6-16d309704096
http://bbs.yongrenqianyou.com/home.php?mod=space&uid=4361145
https://myportal.utt.edu.tt/ICS/icsfs/19fef10b-412c-4a56-819e-abed998f78b8.pdf?target=02a9b607-3c71-497a-8389-9d002d3199bd
https://myportal.utt.edu.tt/ICS/icsfs/33dca8d5-357a-44d0-aec2-71b366c9e341.pdf?target=1644d7de-e688-4e2c-8d8f-794cd8997adc
https://myportal.utt.edu.tt/ICS/icsfs/39f503cf-7224-48f0-9ee7-df9e75727100.pdf?target=04a0f9a6-dcce-4c4d-b4ac-fdc575b8bec2
https://myportal.utt.edu.tt/ICS/icsfs/4a335a1e-5cd4-4466-9699-8789d731970e.pdf?target=30c71bbb-b184-4623-9a51-a557819233dc
https://myportal.utt.edu.tt/ICS/icsfs/4f56181e-9bcf-44f9-8ce6-91ff37159b8a.pdf?target=09bc7e76-09b0-4105-a855-5adbcddaab98
https://myportal.utt.edu.tt/ICS/icsfs/574a3861-c092-4f51-8fb8-8dda1e50408f.pdf?target=d4673adc-d057-41f0-8ed6-6e65aadbed9d
https://myportal.utt.edu.tt/ICS/icsfs/5bd792c9-9b15-47d1-b4a5-c45a3e75eec7.pdf?target=941e2f01-0004-4968-8d74-57c5ae4ca047
https://myportal.utt.edu.tt/ICS/icsfs/cbf94447-4b41-421c-a445-caedff2c1583.pdf?target=21b19e59-396b-422d-84f1-2f5c3361256b
https://myportal.utt.edu.tt/ICS/icsfs/e98e5e70-6123-46a4-8ad8-a895b7b8fba1.pdf?target=62aaa4cb-e262-4c53-99c8-722f7904eb00
https://myportal.utt.edu.tt/ICS/icsfs/f03f5553-b9be-4204-8d1c-5046c42f7f1b.pdf?target=edd196a7-2096-4824-b561-9c89b1d2619f
https://edgedigitalsolutionllc.com/profile/joshbel240
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3944102
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3944311
https://frvape.com
https://drive.google.com/open?id=1dXtQnH-3TLhzLmD7ABkd8pDxpq5pynon

