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e Investment Products: This section of the exam measures the skills of an Investment Products Analyst and

covers fixed-income securities features, pricing, and trading; equity securities including common and
FE1 preferred shares; derivatives including options, forwards, futures, rights and warrants; and the
characteristics and uses of all these nvestment instruments in Canadian markets.
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¢ Analysis of Managed and Structured Products: This section of the exam measures the skills of an
Investment Products Specialist and covers mutual funds, exchange-traded funds, alternative investments,

FrRE2 structured products, and other managed products including their structures, regulations, features, risks,

strategies, performance measurement, and tax implications within the Canadian mvestment landscape.

¢ Portfolio Analysis: This section of the exam measures the skills of a Portfolio Manager and covers portfolio
management approaches including risk and return measurement, portfolio optimization strategies,

FE3 management styles, and the complete portfolio management process from objective setting to performance

evaluation and rebalancing,

¢ The Corporation: This section of the exam measures the skills of a Corporate Finance Analyst and covers

corporate structures, financial statements, disclosure requirements, investor rights, financing methods,
FE 4 capital raising processes, prospectus requirements, securities distribution, and exchange listing procedures
for corporations.

¢ The Canadian Investment Marketplace: This section of the exam measures the skills of a Securities
Industry Professional and covers the structure and operation of Canada's mvestment marketplace. It
TH 5 includes the roles of mvestment dealers and financial intermediaries, capital market finctions, financial
instruments, and the complete Canadian regulatory environment with its regulatory bodies, principles of
regulation, client remediation options, and ethical standards for financial services professionals.
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il /8 #55
The consumer price index was 125.9 in December of last year and 123.0 in December of the year before What was the inflation
rate last year?

A 1.02%
B. 2.36%
C.2.30%
D. 0.98%

EX: B

i RE S«

The inflation rate is calculated using the formula:

Inflation Rate=CPIcurrent#CPIpreviousCPIpreviousx 100\text {Inflation Rate} = \frac {\text{CPI} {\text
{current} } - \text{CPI} {\text{previous}}} {\text{CPI} {\text{previous}}} \times

100Inflation Rate=CPIpreviousCPIcurrent#CPlpreviousx 100

Substitute the given values:

Inflation Rate=125.9#123.0123.0x100=2.9123.0x100#2.36%\text {Inflation Rate} = \frac{125.9 - 123.0}
{123.0} \times 100 =\frac{2.9} {123.0} \times 100 \approx 2.36\%Inflation Rate=123.0125.9#123.
0x100=123.02.9%100#2.36%

* B. 2.30%: This is close but results from rounding errors or miscalculation.

*C. 0.98% and D. 1.02%: These values are far below the correct inflation rate calculated using the formula.
Reference:CSC Volue 1, Chapter 4, "Measuring Inflation - Consumer Price Index" explains how to calculate nflation using CPI
values.
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il =8 #56
‘What market condition is typically evident during the late contraction to end of contraction phases?

A. Stock prices fall.

B. Tight monetary policy
C. Inverter yield curve.
D. Interest rates fall

ZX: D

R A -

During the late contraction to the end of contraction phase in the business cycle, the economy typically begins to show early signs of
recovery, leading to shifts in monetary policy and interest rate trends. This period is marked by declining interest rates. Here's a
breakdown of the conditions evident in this phase:

* Economic Context:

* As the economy contracts, unemployment may still be relatively high, consumer and business confidence is weak, and production
is below potential output. These conditions prompt monetary authorities to adopt accommodative policies.

* The central bank, such as the Bank of Canada, reduces interest rates to stimulate borrowing, investment, and spending, aiding in
€CoNomiC recovery.

* Interest Rate Dynamics:

* Falling interest rates are a hallmark of the late contraction phase. These declines occur as central banks aim to provide economic
support and lower the cost of capital.

* Lower interest rates tend to support a recovery in equity markets and encourage investment activity, setting the stage for the next
phase of growth.

* Yield Curve Observation:

* During this phase, the yield curve, which may have inverted during earlier contraction stages, starts to steepen. This steepening is
indicative of improving economic expectations.

* Elimination of Tight Monetary Policies:

* Tight monetary policies, which involve high interest rates to curb inflation, are generally not present in this phase. Instead, monetary
easing is observed.

References to Study Documents:

* Canadian Securities Course Volume 2, Chapter 13, "Fundamental and Technical Analysis," discusses the business cycle and its
mplications on market conditions.

* Volume 1, Chapter 4, "Overview of Economics," explains how interest rates influence the economy and describes their behavior
during different phases of the business cycle.
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What is an example of a common feature of robo-advisor services?

A. A telephone call with an advisor verifies that the computer-generated portfolio is suitable for the client.
B. Portfolios are built primarily with individual stocks and bonds.

C. The portfolios are rarely rebalanced

D. The service is exclusively provided to intermediaries such as advisors and employers

BEER: A

fE R A -

Manyrobo-advisorsoffer a hybrid model where an automated portfolio recommendation is supplemented by human oversight. A
telephone call with an advisor ensures the portfolio generated by the algorithm aligns with the client's risk tolerance and nvestment
objectives. This step helps meet regulatory suitability requirements.

* A. The service is exclusively provided to intermediaries such as advisors and employers: Robo-advisors are directly available to
retail clients and are not exclusive to intermediaries.

* B. The portfolios are rarely rebalanced: Robo-advisors typically offer frequent or automatic rebalancing to maintain target asset
allocations.

* C. Portfolios are built primarily with individual stocks and bonds: Robo-advisors predominantly use ETFs for diversification and
cost-efficiency, not individual securities.

il RE #58
Which type of sell side equity revenue is earned when a dealer acts in the capacity of an agent in clients trade?



A. Spreads

B. Fees

C. Commission
D. Interest

ER: C
it REES B -

In the context of sell-side equity revenue, when a dealer acts as an agent for a client's trade, the revenue is typically earned as a
commission. The dealer facilitates the trade between buyers and sellers without taking ownership of the securities, earning fees for
providing this service.

* Commission: Earned when the dealer acts as an agent.

* Spreads: Earned when the dealer acts as a principal, buying securities at one price and selling at a higher price.

* Fees: Charged for additional services, such as research or analytics.

* Interest: Earned from financing activities or margin accounts, not directly tied to trading,

* A. Fees: Incorrect; fees are typically charged for services, not for acting as an agent.

* B. Spreads: Incorrect; spreads are earned when the dealer acts as a principal.

* C. Interest: Incorrect; interest revenue is unrelated to acting as an agent.

* D. Commission: Correct answer. Acting as an agent involves earning commissions for facilitating trades.

CSC Volunre 2, Chapter 27: The Role of Sell-Side Dealers, which details revenue models in institutional and retail trading.

PR #59
‘What obligation dues an IA have when communicating information about a preliminary prospectus to prospective investors?

A. The IA must make a tombstone advertisement.

B. The IA mumrecord the names addresses of those who have requested and received a prelimnary prospectus
C. The IA nust ensure 3 proxy is mailed to the investors to vote for approval or disapproval of the offering,

D. The IA must provide a greensheet

EX: B

fR AR A -

Investment advisors (IAs) are required to record the names and addresses of all individuals who have requested and received a
prelimnary prospectus. This ensures compliance with securities regulations and provides a record for follow-ups and potential
disclosures related to the offering,

* A. The TA must ensure a proxy is mailed: Proxy voting is related to shareholder meetings, not the prospectus distribution.

* B. The IA must provide a greensheet: A greensheet is used internally by mvestment firms, not distributed to clients.

* C. The IA must make a tombstone advertisement: Tombstone advertisements are created by the issuer, not the IA.
Reference:CSC Volume 1, Chapter 12, "Preliminary Prospectus - 1A Obligations" explains the compliance requirements during
prospectus distribution.
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