
Sales-101テスト模擬問題集 & Sales-101最新知識

弊社のサイトは受験生の皆さんにさまざまな高品質の商品を提供できます。あなたはSales-101試験に参加する
予定があると、弊社の無料な試用版のSales-101問題と回答を使用してみることができます。それでは、この問
題集はあなたに適用するかどうかを確認した後、購入することを決定します。Xhs1991 Sales-101問題集を使って
試験に合格しない場合に、当社は全額返金できます。

Salesforce Sales-101 認定試験の出題範囲：

トピック 出題範囲

トピック 1

Customer Engagement:This section of the exam measures skills of Sales Representatives and focuses on
building credibility through thought leadership, using multiple touchpoints to generate interest, and aligning
solutions with customer needs. It also highlights the importance of nurturing relationships and driving
product adoption for maximum value.

トピック 2
Pipeline Management: This section of the exam measures skills of Sales Representatives and involves
generating new pipeline opportunities, analyzing pipeline health, and ensuring data integrity. It also covers
monitoring progression across sales stages and improving customer relevance.

トピック 3
Forecasting: This section of the exam measures skills of Account Executives and assesses forecasting
accuracy, evaluating risks and opportunities, and understanding the inputs that drive forecasting. It ensures
consistency in opportunity management and reliable business predictions.

トピック 4

Deal Management: This section of the exam measures skills of Account Executives and includes qualifying
prospects, understanding customer strategies and challenges, and defining solution scope. It emphasizes
presenting value propositions, addressing challenges to close deals, and securing customer commitment for
formal contracts.

トピック 5
Customer Success: This section of the exam measures skills of Sales Representatives and explains post-
sales actions, order booking, and fulfillment. It also reviews the customer journey after the sale and
evaluates the realized versus expected value to ensure satisfaction and retention.

>> Sales-101テスト模擬問題集  <<

効果的なSales-101テスト模擬問題集一回合格-高品質なSales-101最新知
識

世界で、多くの人はSales-101学習教材を利用しています。ここから見ると、Sales-101学習教材はいい資料で
す。彼らはSales-101学習教材を勉強したら、Sales-101試験に合格しました。だから、彼らはSales-101学習教材に
対して、感謝の気持ちです。つまり、あなたもSales-101学習教材を購入すれば、後悔することはありません。

https://www.jpexam.com/Sales-101_exam.html
https://www.xhs1991.com/Sales-101.html
https://www.passtest.jp/Salesforce/Sales-101-shiken.html


Salesforce Certified Sales Foundations 認定 Sales-101 試験問題 (Q124-
Q129):
質問  # 124 
What is a prerequisite for preparing an initial proposal that will bring value to the prospect?

A. Use a template to create a framework.
B. Provide as much technical information as possible.
C. Discover their businessneeds.

正解：C

解説：
A prerequisite for preparing an initial proposal that will bring value to the prospect is to discover their business needs. This involves
askingopen-ended questions, listening actively, and using whiteboarding or other techniques to explore and understand the
prospect's situation, goals, challenges, and pain points. By discovering their business needs, the sales representative can tailor the
proposal to address the specific problems or opportunities that the prospect is facing, and to demonstrate how the solution can
deliver value and benefits to the prospect. References: [Sales Rep Training: Explore Customer Needs], [Cert Prep:
Salesforce Certified Sales Representative: Explore Customer Needs]

質問  # 125 
A sales representative is using a creative problem-solving process to help their customer uncover breakthrough solutions.
What is the name of this approach?

A. Linear sales
B. Agile methodology
C. Design thinking

正解：C

解説：
Design thinking is a creative problem-solving process that involves understanding the customer's needs, challenges, and goals, and
generating innovative solutions that address them. Design thinking is based on five stages: empathize, define, ideate, prototype, and
test. By using design thinking, sales representatives can help their customers discover new possibilities, overcome obstacles, and
create value. References:
* Cert Prep: Salesforce Certified Sales Representative, unit "Use Design Thinking to Solve Customer Problems".
* What isDesign Thinking? - updated 2024 | IxDF
* Design thinking, explained | MIT Sloan

質問  # 126 
A sales representative is working with a new customer who has provided an abundance of information about their company's goals
and objectives.
Which challenge could the sales rep encounter when developing the scope of a sales solution?

A. The customer's lack of product knowledge
B. Difficulty understanding the customer's pain points
C. Available discounts and payment terms to offer to the customer

正解：C

解説：
A challenge that the sales rep could encounter when developing the scope of a sales solution for a new customer who has provided
an abundance of information about their company's goals and objectives is the available discounts and payment terms to offer to the
customer. The sales rep needs to balance the customer's budget and expectations with the company's profitability and policies. The
sales rep also needs to consider the competitive landscape, the value proposition, and the customer's decision criteria.The sales rep
should consult with their manager or team to determine the bestpricing strategy and negotiation tactics for the deal. References:
[Sales Rep Training: Negotiate and Close], [Cert Prep: Salesforce Certified Sales Representative: Negotiate and Close]



質問  # 127 
A sales representative receives an objection and encourages the customer to elaborate on their hesitation and responses.
Which type of questions are they leveraging?

A. Confirming
B. Change
C. Clarifying

正解：C

解説：
Clarifying questions are the type of questions that the sales rep is leveraging when they encourage the customer to elaborate on their
hesitation and responses. Clarifying questions are questions that help to understand, verify, or confirm the information or meaning of
what the customer says. Clarifying questions help to avoid confusion, misunderstanding, or miscommunication, as well as to provide
relevant information or solutions.References:https://www.salesforce.com/resources/articles/sales-questions/#sales-questions-types

質問  # 128 
A sales representative is trying to engage a prospect who is unresponsive to cold calls.
Which approach can the sales rep take as an alternative to build interest and align on why a solution meets the prospect's needs?

A. Try calling the prospect at different times.
B. Pause engagement and follow up at another time.
C. Engage the prospect through different channels.

正解：C

解説：
If a prospect is unresponsive to cold calls, the sales rep can take an alternative approach to build interest and align onwhy a solution
meets the prospect's needs by engaging the prospect through different channels.
Different channels can include email, social media, text, video, or webinars. By using different channels, the sales rep can increase the
chances of reaching theprospect, capture their attention, and provide relevant and personalized messages that showcase the value of
the solution. The sales rep should also research the prospect' s preferences, needs, and pain points, and use a multi-touch strategy to
nurture therelationship and move the prospect along the sales cycle. References: [Sales Rep Training: Generate Leads], [Cert Prep:
Salesforce Certified Sales Representative: Generate Leads]

質問  # 129
......

あなたはまだ試験について心配していますか？ 心配しないで！Xhs1991 Sales-101試験トレントは、作業または
学習プロセス中にこの障害を克服するのに役立ちます。 Sales-101テスト準備の指示の下で、非常に短時間でタ
スクを完了し、間違いなく試験に合格してSales-101証明書を取得できます。 Salesforceサービスをさまざまな個
人に合わせて調整し、わずか20〜30時間の練習とトレーニングの後、目的の試験に参加できるようにします。
さらに、理論と内容に関してSalesforce Certified Sales Foundationsクイズトレントを毎日更新する専門家がいます。

Sales-101最新知識 : https://www.xhs1991.com/Sales-101.html

Sales-101資格模擬 � Sales-101トレーニング � Sales-101ダウンロード � { www.it-passports.com }で➽
Sales-101 �を検索し、無料でダウンロードしてくださいSales-101トレーニング
Sales-101資格模擬 � Sales-101復習資料 � Sales-101テスト内容 � [ www.goshiken.com ]は、➡ Sales-101
���を無料でダウンロードするのに最適なサイトですSales-101ダウンロード
Sales-101日本語関連対策 � Sales-101教育資料 � Sales-101復習対策 ❣ “ Sales-101 ”を無料でダウンロー
ド[ jp.fast2test.com ]ウェブサイトを入力するだけSales-101日本語関連対策
最短で Sales-101 基礎知識の習得 � � www.goshiken.com �で▷ Sales-101 ◁を検索し、無料でダウンロード
してくださいSales-101全真模擬試験
Sales-101テスト内容 � Sales-101テスト内容 � Sales-101資格模擬 � 今すぐ➥ www.xhs1991.com �で▶
Sales-101 ◀を検索し、無料でダウンロードしてくださいSales-101認定内容
正確的なSales-101テスト模擬問題集 | 素晴らしい合格率のSales-101 Exam | 無料Sales-101: Salesforce Certified
Sales Foundations � 今すぐ⇛ www.goshiken.com ⇚で[ Sales-101 ]を検索し、無料でダウンロードしてくださ
いSales-101過去問題

https://www.xhs1991.com/Sales-101.html
https://www.xhs1991.com/Sales-101.html
https://www.it-passports.com/Sales-101.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.xhs1991.com%252fSales-101.html
https://jp.fast2test.com/Sales-101-premium-file.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.xhs1991.com%252fSales-101.html
https://www.xhs1991.com/Sales-101.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.xhs1991.com%252fSales-101.html


更新する-100％合格率のSales-101テスト模擬問題集試験-試験の準備方法Sales-101最新知識 � “
www.passtest.jp ”サイトにて（ Sales-101 ）問題集を無料で使おうSales-101復習対策
Sales-101受験トレーリング � Sales-101受験トレーリング � Sales-101資格練習 � 今すぐ“
www.goshiken.com ”で[ Sales-101 ]を検索して、無料でダウンロードしてくださいSales-101日本語的中対策
Sales-101トレーニング � Sales-101学習体験談 � Sales-101資料勉強 � 今すぐ� www.xhs1991.com �で[
Sales-101 ]を検索し、無料でダウンロードしてくださいSales-101資料勉強
Sales-101日本語学習内容 � Sales-101試験関連情報 � Sales-101テスト内容 � “ www.goshiken.com ”を開
き、▶ Sales-101 ◀を入力して、無料でダウンロードしてくださいSales-101試験関連情報
Sales-101復習教材 � Sales-101ダウンロード � Sales-101認定内容 � ✔ Sales-101 �✔�を無料でダウン
ロード▶ www.xhs1991.com ◀で検索するだけSales-101受験トレーリング
www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, www.stes.tyc.edu.tw, disqus.com, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw,
www.stes.tyc.edu.tw, Disposable vapes

https://www.passtest.jp/Sales-101-exam.html
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