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R #112

Mask Makers LLC has a traditional sales channel that uses an existing CPQ implementation to process orders.
Custorrers frequently reorder previous purchases quickly and split the order into several deliveries for different locations.
Additionally, these customers are given special pricing through Price Books m CPQ based on annual spending and other
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parameters. The customer currently makes their purchase by sending an email or calling their appointed sales representative, and
then waits to receive a quote.

Mask Makers LLC wants to move away from this very manual and time-consuming process. The company wants to provide its
customers with a personalized experience that is simplified and streamlined with existing special pricing visible and the option to self-
serve- Mask Makers LLC would also like to deliver this within a short timeframe, as business must continue to grow.

‘Which design approach should a Solution Architect recommend to meet these requirements within the timeframe while adhering to
best practices.

¢ A Implement B2B Commerce and use the CPQ B2B Commerce Connector to integrate to CPQ. Keep CPQ as the
Product and Pricing master.

¢ B. Implement B2B Commerce and use the CPQ B2B Commerce Connector to integrate to CPQ. Allow bidirectional
updates to Products and Pricing,

¢ C. Implement B2B Commerce and build a custom integration to CPQ. Keep CPQ as the Product and Pricing master.

¢ D. Implement B2B Commerce and use the CPQ B2B Commerce Connector to integrate to CPQ. Set B2B Commerce as
the Product and Pricing master.

EfE: A

R -

* Tmplement B2B Commerce and use the CPQ B2B Commerce Connector to integrate to CPQ1. This is a fast and easy way of
enabling self-service ordering for customers with existing special pricing from CPQ.

* Keep CPQ as the Product and Pricing master]. This is a recommended practice toavoid data duplication and inconsistency
between CPQ and B2B Commerce.

For Mask Makers LLC, implementing Salesforce B2B Commerce with integration to the existing CPQ system via the CPQ B2B
Commerce Connector is the optimal approach. Keeping CPQ as the Product and Pricing master ensures that the complex pricing
rules and special pricing agreements already established in CPQ are maintained and leveraged within the B2B Commerce
environment. This setup allows customers to benefit from a streamlined and personalized self-service experience while ensuring
pricing consistency and accuracy.

The CPQ B2B Commerce Connector facilitates the seamless flow of product and pricing information from CPQ to B2B
Commerce, enabling Mask Makers LLC to provide a simplified and efficient ordering process for its customers, adhering to
Salesforce best practices for integrating CPQ and B2B Commerce.

R #113

Universal Containers (UC) sells automotive spare parts through a large network of partner retail outlets. UC's business model relies
on partners (retail outlets) reaching out toUC to get access to its product catalog, selecting the product(s) they require, and then
making bulk purchases. The partners occasionally reach out to UC sales representatives for advice or clarifications regarding
particular SKUs on an opportunity on which they are co-sellers.

UC wants to offer discounts to partners who make large purchases. Further, UC wants to provide its partners with reports detailing
therr sales, including reports that summarize sales by partner, to help UC classify its partners accordingly.

‘Which solution should a Solution Architect recommend to meet UC's requirements?

A. Sales Cloud, Partner Relationship Management, and Einstein

B. Sales Cloud, B2B Commerce, and Partner Relationship Management
C. Sales Cloud, Service Cloud, and Partner Relationship Management
D. Sales Cloud, B2B Commerce, and Customer Community

IEf#: B

R :

Sales Cloud provides the CRM capabilities needed to track opportunities and sales processes, B2B Commerce provides the
platform for partners to make bulk purchases, and Partner Relationship Management (PRM) enables the management of partner
relationships, including offering discounts for large purchases and providing reports to partners. This integrated solution meets all of
UC's requirements for sales, bulk purchasing, and partner management. Salesforce documentation supports the use of PRM
alongside Sales Cloud and B2B Commerce for managing complex partner relationships and sales processes.

HA #114

UC Foods, a manufacturing company, has multiple sales channels including a front-line Sales team and channel partners who are
currently enabled on Sales Cloud as well as a Partner Community. The company wants to establish a new B2B Commerce portal to
lower the cost of sales by enabling self-service capabilities to automate sales wherever possible. The executive sponsor is concerned



that sales representatives might see the B2B channel as a threat to their ability tosell and, therefore, earn higher commissions.

‘Which two use cases should the Solution Architect highlight to help the executive sponsor better understand the appropriate role for
B2B Comrerce as it relates to existing sales channels?

Choose 2 answers

¢ A Highlight that the B2B portal is meant to handle high-complexity sales that are ideal for automation, leaving the Sales team
to handle less complex, higher-margin sales.

¢ B. Highlight that the B2B portal will help the company grow and expand into new geographies where the company does not
currently have a sales footprint, resulting in more rewards for everyone.

¢ C. Highlight that the B2B portal will be a useful tool to help improve customer communications and enhance customer
engagement by providing faster updates on their orders as they are fulfilled.

¢ D. Highlight that the B2B portal is meant to tackle more routine, low-complexity sales, allowing the Sales team to focus on the
more complex sales and priority accounts.

Ef#: B. D
R

Salesforce B2B Commerce is asolution that enables organizations to create ecommerce storefronts that are specifically designed for
businesses making large volume purchases from other businesses online. B2B Commerce customers need easy online access to
suppliers so they can buy products to run their businesses.

B2B Commerce makes business buying easy and individualized. It provides the ability to exceed expectations and hide business
complexity for customers with features such as personal catalogs, accurate pricing, large orders, quick reorders, self-service account
management, and more.

Therefore, a Solution Architect should highlight that the B2B portal is meant to tackle more routine, low- complexity sales, allowing
the Sales team to focus on the more complex sales and priority accounts. This way, UC can lower the cost of sales by automating
simple transactions and freeing up sales resources for higher- value opportunities.

A Solution Architect should also highlight that the B2B portal will help the company grow and expand into new geographies where
the company does not currently have a sales footprint, resulting in more rewards for everyone. This way,UC can leverage its online
presence to reach new markets and customers without investing in physical infrastructure or personnel.
https/trailhead.salesforce.com/en/content/learn/modules/cc_cccapability/cc_ccbasics b2b

R #115

Universal Containers (UC) is using Service Cloud and B2B Commerce to allow resellers the ability to purchase and support farming
equipment UC maintains. UC has invested in smart devices which allows that equipment to imform UC when a part becomes faulty.
The data from these devices goes to a public cloud solution where every row of sensor data is received every second from every
device. There are 100,000 devices on various farms being actively used. The CIO would like this data to be connected to
Salesforce in some manner.

What kind of mtegration method should a Solution Architect suggest to accommodate this need?

A. Utilize Apex Callouts based on the devices' state change.

B. Utilize Platform Events based on the devices' state change.

C. Load the public cloud solution directly to Salesforce using MuleSoft.
D. Embed the devices' sensor data in a view on the Assetrecord.

IEf#: B
e

Platform Events are a Salesforce-nativefeature that enable apps to communicate inside and outside of Salesforce using an event-
driven messaging architecture. An event producer creates an event and adds it onto the event bus, which operates as a queue with a
strict chronological order. An eventconsumer subscribes to an event and gets notified when the event is put onto the event bus.
According to 3, Platform Events can be used to defineand manage custom notifications within the Salesforce platformand i external
apps. They can also be used to integrate Salesforce with external systens and devices in near real-time.

Therefore, a Solution Architect should suggest utilizing Platform Eventsbased on the devices' state change.

This way, UC can connect the data from the smart devices to Salesforce in a scalable and reliable manner, without having to poll or
query for changes constantly. UC can also use Platform Events to trigger workflows or actions based on the device status, such as
creating a case, sending an email, or ordering a replacement part.
https7/developer.salesforce.convdocs/atlas.en-us.platform_events.meta/platform events

/platform _events_intro.htm



HEA #116

Universal Export has implemented muiltiple Salesforce products and has made it clear thatit wants to maximize its investment and
avoid buying any new products. For the company's next release, its business requirements seemto be a close fit for a product that
Salesforce has. out it wants to develop a custom extension that replicates the finctionality of that Salesforce module.

‘Which two actions should a Solution Architect take?

Choose 2 answers

A. Consult with the IT department to review the extension requirements.

B. Evaluate the business benefit of the requested functionality to see if it justifies investment in the Salesforce product.
C. Advise the customer to use the out-of-the-box approach to avoid unnecessary technical debt.

D. Begin requirements gathering for integrations and data migration

_EE%: B\ C

ETE

Option B would involve advising thecustommer to use the out-of-the-box approach to avoid unnecessary technical debt. This would
mean using the existing Salesforce product that meets their business requirements instead of developing a custom extension that
replicates its functionality. Thiswould save time, money, and resources for both the customer and the Solution Architect, as well as
reduce maintenance and support issues in the future2.

Option D would involve evaluating the business benefit of the requested functionality to see if it justifies investment in the Salesforce
product. This would mean analyzing how much value and return on nvestment (ROI) the customer would get fromusing the
Salesforce product versus developing a custom extension. This would help them make an informed decision based on their business
goals and budget3.

B #117

BERFET. BRVZTED2 LHET. 2y MEAAZBDAT YL TV BBHFLTITE L. Za—A
VEBTREELZEFA2ET. 2L T, Catlkken® ¥4 Mg BOEARZ T BT BITHERMEBY A +TT.
CertJuken® Salesforce D Arch-30150 8k b L —= > 7 BRI 2 BR O BEOBELEZRRDWCEL WTT . Certluken
M Salesforce® Arch-301fEE 2 BAT 3 % 5. & HSalesforce® Arch-301:B ERERC AT 2FE 10 0 S—1 >
G

Arch-3012% 3 i B : https//www.certjuken.com/Arch-301-exam html

B 1k Arch-301% 7 #i [ - Salesforce Certified B2B Solution ArchitectY 7 MR T B—B EEOREBRMESBE
ERNEERBIE T, LA o T, HttSalesforce® Salesforce Certified B2B Solution Architect® Arch-3014 4 K b
LY FERMETH D Arch-30IRBICHVWHERTER T 22 £ BT & £ 1. Salesforce Arch-301 B 5D
ZEFE L LHEOFT, MEMAATE ETO AR DY & 48, Bi% b K&WT T, Salesforce Arch-301 585 ¥
BEITHIE. FreaFx V7 OREMIENTEE T, Arch3017 2 F OB . B¥Fr>BER% ERH
EFEI& %152 %1% Salesforce Certified B2B Solution Architect# 8 B8 Y S v 2 AL THRKC LV 4. baikz0
BELBHE@ANT 2. BEE WO TY H 4 2w FHTTRS & Arch-301228 #1BH - Salesforce Certified B2B
Solution ArchitectzA 5% F &R # T L T & 7.

PEEZHITCOEZAEB o6, BREDOHEFTCHEL T zAch3015 LW, LB IsxE LB

= % — &4 Salesforce Certified B2B Solution ArchitectY 7 MR T £ —RM i EEORBMBERIE L ih & kB S
. Liao T, HitSalesforce® Salesforce Certified B2B Solution Architect® Arch-3014 4 B b L > b & &5
THYH. Arch30IRBICFOHERTER T LR TEET,

HEMArch-301 | 588 & Arch-30 1R BR A AR | B D B4 Hik
Salesforce Certified B2B Solution Architect* % #i B

LD LA EHEOR T, ITEFAALG ETHEANRBDHY F B8, BHFLRKEVTT. 2ITHE. Flen
FYYUTANOREEHLLIENTEE T, Arch3017 X FOERE . BF» OB BB EAE 522 5729,
Salesforce Certified B2B Solution Architect#E 2 Y 5 v 7 A L THEKC L Y £ 7.

o Arch-301 &A% %M [ Arch-301 A BRI RE U Arch-301L B &K [ » www.it-passports.com <% B & , w
Arch-301 12 ANAL T BEITX 7> o —FL TL 728 0Ach-301 &R E

o Arch-3015R B ¥4 - Salesforce Certified B2B Solution Architectiz §#5 9 2 728 OB & B IR (1«
www.goshiken.com™ 4 Ak T Arch-301 [ 5 i FIRE 4 ¥ 2 3 Arch-301 ;A B E 4


https://jp.fast2test.com/Arch-301-premium-file.html
https://www.certjuken.com/Arch-301-exam.html
https://www.passtest.jp/Arch-301-exam.html
https://www.it-passports.com/Arch-301.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.certjuken.com%252fArch-301-exam.html

o —&HEFHArch-301 | HRIK 4 Arch-301 U EREM A BR | U8 D ¥ 77 V£ Salesforce Certified B2B Solution Architect
G [ [ www.passtest.jp i & R O [ Arch-301 [IFRESE 4 H 9 £ 3 Arch-301 H A 5Epdfifi fE

o Arch-3017 A b Z2%3 [ Arch-301 ;B B4 [ Arch-301:A BRI RE4E (1 4 1 b www.goshiken.com [
 { Arch-301 }FIRESE & X 7 > 0 — F Arcch- 3014038 4 1 F

o ZNEK) 4 Arch-301:ABR M | B 5 L W A#F D Arch-301 Exam | B ) % Arch-301: Salesforce Certified B2B
Solution Architect [1 ¢ www.goshiken.com [/ [1% B> T 8- Arch-301 (112 &L . REBER % EETKX v
¥ — L T <72 & 0 Arch-30 150 % R

o B8 v Arch-301 5Bk E 1 3R B - 3R B O B4 7 VA -8 R % Arch-3012% 3 #3BH () = www.goshiken.com « O ¥} &
7> n— Fw Arch-301 R —Y 5B & & 3 Arch-301 & #5858

o A #E U Arch-301 5B HE A SUBR- LB O YEM U7 VA - 4 Arch- 3012 B #iBH 1 v = 779 A b >
www.jpexam.com [14> 5= Arch-301 €z THREL . B TKX 7> o— FL T < 72 & L Arch- 3018585kt 5%
Gif:

o Arch-3015RBR#4# - Salesforce Certified B2B Solution Architecti &#% 3 2 7z % O & B W iIRIR [ [0
www.goshiken.com [ Rl & 7 > o — F“ Arch-301 "X — ¥ #3B & £ 3 Arch-301%h58 & Kl

o Arch-3015R B ¥ - Salesforce Certified B2B Solution Architecti &4% 4 3 72 ® O 8 & B v i#IR 1 Open WebH
4 > www.mogiexam.com 4% 2= Arch-301 €KX 7 > o — F Arch-301 H AZB R} 5% &

o B Arch-301 3R BRE 1 5B - 3R O B4 5 VA -8 R % Arch-3012% 3 #3BH () [ www.goshiken.com i BEIL « [
Arch-301 |2 R L THEE KX 7> o—FL TL 72 & 0»Arch-30138 5 B A BRI RE 4

o Arch-301&#% 58 [ Arch-30 15 Xt 5K RE 0 Arch-301 H A EpdfflfE 0 v = 774 4 b (
www.goshiken.com) # B & . ™ Arch-301 D2 &L TEETKX 7> o— FL T <72 & 0w Arch-301#EHExt
KHE

o gatherbookmarks.com, caoimheiwgr934168.webbuzzeed.com, bookmarkity.com, prébookmark.com,
abelubcil 96645.oneworldwiki.com, directmysocial.com, bookmarksaifi.com, idawqqp972122.creacionblog.com,
jonashnmsp764329.wiki-cns.com, sirketlist.com, Disposable vapes

20264 Certluken® 5 Arch-301 PDFX > 7' 8 & UFArch-30150B8 = > ¥ > O BRI . hitps//drive. google.com/open?
id=1Ne6xnmzv48nDSPAK q4gl1kQ5bMqfwAap


https://www.passtest.jp/Salesforce/Arch-301-shiken.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.certjuken.com%252fArch-301-exam.html
https://www.goshiken.com/Salesforce/Arch-301-free-shiken.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.certjuken.com%252fArch-301-exam.html
https://www.jpexam.com/Arch-301_exam.html
https://exeterbookhand.com/?s=Arch-301%25e8%25a9%25a6%25e9%25a8%2593%25e6%25ba%2596%25e5%2582%2599%20-%20Salesforce%20Certified%20B2B%20Solution%20Architect%25e3%2581%25ab%25e5%2590%2588%25e6%25a0%25bc%25e3%2581%2599%25e3%2582%258b%25e3%2581%259f%25e3%2582%2581%25e3%2581%25ae%25e6%259c%2580%25e3%2582%2582%25e8%25b3%25a2%25e3%2581%2584%25e9%2581%25b8%25e6%258a%259e%20%25f0%259f%2591%25a1%20%25e2%258f%25a9%20www.goshiken.com%20%25e2%258f%25aa%25e3%2581%25ae%25e7%2584%25a1%25e6%2596%2599%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e2%2580%259c%20Arch-301%20%25e2%2580%259d%25e3%2583%259a%25e3%2583%25bc%25e3%2582%25b8%25e3%2581%258c%25e9%2596%258b%25e3%2581%258d%25e3%2581%25be%25e3%2581%2599Arch-301%25e5%258b%2589%25e5%25bc%25b7%25e8%25b3%2587%25e6%2596%2599
https://www.mogiexam.com/Arch-301-exam.html
http://youthproaktiv.org/?s=%25e6%259c%2589%25e9%259b%25a3%25e3%2581%2584Arch-301%25e8%25a9%25a6%25e9%25a8%2593%25e6%25ba%2596%25e5%2582%2599%25e8%25a9%25a6%25e9%25a8%2593-%25e8%25a9%25a6%25e9%25a8%2593%25e3%2581%25ae%25e6%25ba%2596%25e5%2582%2599%25e6%2596%25b9%25e6%25b3%2595-%25e4%25be%25bf%25e5%2588%25a9%25e3%2581%25aaArch-301%25e5%25ad%25a6%25e7%25bf%2592%25e7%25af%2584%25e5%259b%25b2%20%25f0%259f%258c%258e%20%5B%20www.goshiken.com%20%5D%25e3%2581%25ab%25e7%25a7%25bb%25e5%258b%2595%25e3%2581%2597%25e3%2580%2581%5B%20Arch-301%20%5D%25e3%2582%2592%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2597%25e3%2581%25a6%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e3%2581%2597%25e3%2581%25a6%25e3%2581%258f%25e3%2581%25a0%25e3%2581%2595%25e3%2581%2584Arch-301%25e8%25aa%258d%25e5%25ae%259a%25e8%25b3%2587%25e6%25a0%25bc%25e8%25a9%25a6%25e9%25a8%2593%25e5%2595%258f%25e9%25a1%258c%25e9%259b%2586
https://www.goshiken.com/Salesforce/Arch-301-mondaishu.html
https://gatherbookmarks.com/story22541002/salesforce-als-con-201-examcollection-free-dumps
https://caoimheiwgr934168.webbuzzfeed.com/41940044/practice-databricks-databricks-generative-ai-engineer-associate-engine-exam-databricks-generative-ai-engineer-associate-exercise
https://bookmarkity.com/story21680343/mssc-clt-4-0-valid-practice-questions
https://pr6bookmark.com/story21768157/latest-exam-hp-hpe7-a08-dumps-materials
https://abelubci196645.oneworldwiki.com/7704510/h12_891_v1_0_latest_practice_materials_free_h12_891_v1_0_learning_cram
https://directmysocial.com/story6344500/snowflake-daa-c01-pr%25C3%25BCfungsinformationen
https://bookmarksaifi.com/story21656618/cips-l4m1-reliable-real-test-question
https://idawqqp972122.creacionblog.com/41522511/latest-kcsa-test-pdf-new-app-kcsa-simulations
https://jonashmsp764329.wiki-cms.com/8528239/servicenow_cis_ham_pdf
https://sirketlist.com/story23380767/medical-council-of-canada-mccqe-%25E8%25A9%25A6%25E9%25A8%2593%25E6%2583%2585%25E5%25A0%25B1
https://frvape.com
https://drive.google.com/open?id=1Ne6xmzv48nDSPdK_q4gI1kQ5bMqfwAap

