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Oracle 1z0-1108-2 Exam Syllabus Topics:

Topic Details

Topic 1
Lead Management from Lead to Opportunity: This section measures the skills of Lead Administrators and
Sales Pipeline Managers in managing leads and converting them into opportunities. It includes setting up
lead scoring, assigning leads to sales teams, and ensuring seamless handoff from marketing to sales.

Topic 2

Converting Life Cycle: This section evaluates the expertise of Lead Conversion Managers and Sales
Representatives in transitioning prospects into qualified leads and opportunities. It emphasizes techniques
for nurturing leads through personalized engagement strategies and aligning these processes with Oracle
Sales automation features.

Topic 3

Vendor Lead to Channel Opportunity: This section evaluates the expertise of Channel Sales Managers and
Partner Relationship Managers in handling vendor-generated leads and converting them into channel
opportunities. It covers configuring partner portals, tracking channel opportunities, and aligning vendor and
partner workflows.

Topic 4
Order to Close Opportunit: This section evaluates the expertise of Sales Closers and Deal Managers in
finalizing sales opportunities and managing orders. It includes configuring approval workflows, tracking
closure metrics, and ensuring seamless handoff to fulfillment teams.

Topic 5
Opportunity to Forecast: This domain tests the knowledge of Sales Forecasters and Revenue Analysts in
translating opportunities into accurate sales forecasts. It includes configuring forecasting methods, analyzing
pipeline health, and using Oracle Sales tools to predict revenue outcomes effectively.

Topic 6
Quote to Order: This section measures the skills of Order Management Specialists and Sales
Administrators in converting quotes into orders. It emphasizes streamlining the order-to-cash process,
ensuring accurate order fulfillment, and managing order workflows efficiently.
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Topic 7
Channel Lead to Vendor Opportunity: This domain tests the knowledge of Partner Account Managers and
Sales Coordinators in converting channel leads into vendor opportunities. It includes collaboration
workflows, partner performance tracking, and integrating channel activities with vendor sales processes.

Topic 8

Sales Play to Key Account Opportunity: This section measures the skills of Key Account Managers and
Account Executives in executing targeted sales strategies to identify and manage key account opportunities.
It focuses on customizing sales approaches, leveraging Oracle Sales analytics for account prioritization, and
aligning sales efforts with customer needs.
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Oracle Sales Business Process Foundations Associate Rel 2 Sample Questions
(Q40-Q45):
NEW QUESTION # 40 
Which are factors in the Opportunity to Forecast process?

A. Sales Stages, Win Probability, Include in Forecast
B. Win Probability, Lead Source, Sales Stages
C. Lead Rank, Win Probability, Include in Forecast
D. Include in Forecast, Lead Score, Lead Rank

Answer: A

Explanation:
In Oracle CX Sales, the Opportunity to Forecast process integrates opportunity data into forecasting. "Sales Stages" (C) indicate
pipeline progress, a key forecasting factor. "Win Probability" reflects the likelihood of closing, directly impacting forecast accuracy.
"Include in Forecast" is a flag determining whether an opportunity contributes to the forecast. "Lead Rank" and "Lead Score" (A, B)
are lead-specific, not opportunity-focused. "Lead Source" (D) is informational but not a primary forecasting factor. The answer
(Ans: 3) aligns with Oracle's opportunity-based forecasting methodology.

NEW QUESTION # 41 
Which statement about quote generation is incorrect?

A. The quoting application may add products and services vital for a successful solution.
B. Once a quote is complete, it is immediately sent to the customer for approval.
C. Quotes are created based on the product details in the opportunity.
D. Discounts may be applied to the quote during the quote generation process.

Answer: B

Explanation:
In Oracle CX Sales, quote generation follows a structured process. "Discounts may be applied" (B) is correct, as discounts are
configurable during quoting. "Quotes are created based on opportunity product details" (C) is accurate, linking quotes to
opportunities. "Adding vital products/services" (D) is possible to ensure a complete solution. However, "immediately sent to the
customer" (A) is incorrect because quotes typically require internal review or approval (e.g., for out-of-policy discounts) before
being sent, making this the incorrect statement (RDS: 1).
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NEW QUESTION # 42 
In an organization, Anita is the Channel Account Manager, Bob is the Partner Sales Manager, Chris is the Service Representative,
Danielle is the Partner Sales Representative, and Edward is the Channel Sales Manager. Once a lead is converted into an
opportunity, who will become the owner of the opportunity?

A. Danielle
B. Bob
C. Chris
D. Anita
E. Edward

Answer: A

Explanation:
In Oracle CX Sales, the "Partner Sales Representative" (E), Danielle, becomes the opportunity owner after converting a lead, as
they manage the sales cycle post-conversion in the channel process. "Edward" (A), Channel Sales Manager, and "Anita" (B),
Channel Account Manager, oversee strategy and assignments, not ownership. "Chris" (C), Service Representative, is unrelated.
"Bob" (D), Partner Sales Manager, supervises but doesn't own opportunities. The answer (Ans: 5) reflects Oracle's ownership rules.

NEW QUESTION # 43 
Which four key factors are used for service provision?

A. Opportunity Close Date
B. Product Shipment Date
C. Product Installation Date
D. Subscription Cancellation Date
E. Quote Close Date
F. Subscription Activation Date
G. Warranty Start Date

Answer: B,C,F,G

Explanation:
Service provision in Oracle CX Sales ties to post-sale triggers. "Warranty Start Date" (B) initiates warranty services. "Subscription
Activation Date" (C) begins subscription services. "Product Installation Date" (E) marks installation service needs. "Product
Shipment Date" (F) triggers delivery-related services. "Opportunity Close Date" (A) and "Quote Close Date" (D) are sales-focused,
not service-specific. "Subscription Cancellation Date" (G) ends services, not provisions them. The answer (Acts: 2-3-5-6) aligns
with Oracle's service triggers.

NEW QUESTION # 44 
Select the correct statement regarding lead score and lead rank.

A. Lead rank and score are independently determined.
B. Lead score is always based on allocation of budget.
C. Lead rank is based on lead score.
D. Lead score is based on lead rank.

Answer: C

Explanation:
In Oracle CX Sales, "Lead score" is a numerical value from qualification templates, reflecting lead quality. "Lead rank" is a priority
tier derived from that score. Thus, "Lead rank is based on lead score" (D) is correct. "Lead score based on lead rank" (A) reverses
the relationship. "Always based on budget" (B) is false, as scores use multiple criteria. "Independently determined" (C) ignores their
interdependence. The answer (Acts: 4) aligns with Oracle's scoring and ranking logic.

NEW QUESTION # 45



......

We can produce the best 1z0-1108-2 exam prep and can get so much praise in the international market. On the one hand, the
software version can simulate the real examination for you and you can download our 1z0-1108-2 study materials. On the other
hand, you can finish practicing all the contents in our 1z0-1108-2 practice materials within 20 to 30 hours. What's more, during the
whole year after purchasing, you will get the latest version of our study materials for free. You can see it is clear that there are only
benefits for you to buy our 1z0-1108-2 learning guide, just have a try right!

1z0-1108-2 Certification Test Questions: https://www.pdfbraindumps.com/1z0-1108-2_valid-braindumps.html

2026 Oracle Updated Valid 1z0-1108-2 Exam Notes � Easily obtain ➽ 1z0-1108-2 � for free download through 【
www.dumpsquestion.com 】 �1z0-1108-2 Latest Exam Papers
Valid 1z0-1108-2 Exam Notes - Leader in qualification Exams - Oracle Oracle Sales Business Process Foundations
Associate Rel 2 � Immediately open ▷ www.pdfvce.com ◁ and search for 【 1z0-1108-2 】 to obtain a free download �
�1z0-1108-2 Latest Exam Papers
Valid 1z0-1108-2 Exam Notes - Leader in qualification Exams - Oracle Oracle Sales Business Process Foundations
Associate Rel 2 � Search for （ 1z0-1108-2 ） and easily obtain a free download on ➥ www.vce4dumps.com � ❣
1z0-1108-2 Latest Exam Papers
1z0-1108-2 Valid Exam Forum � Latest Test 1z0-1108-2 Simulations � 1z0-1108-2 Valid Exam Forum � Search
for ➠ 1z0-1108-2 � and download it for free immediately on � www.pdfvce.com � �1z0-1108-2 Valid Exam Forum
Reasonable 1z0-1108-2 Exam Price � Latest 1z0-1108-2 Braindumps � 1z0-1108-2 Actual Exam Dumps ⤵
Download ➤ 1z0-1108-2 � for free by simply searching on ➠ www.prepawayete.com � �Exam 1z0-1108-2 Question
1z0-1108-2 Actual Exam Dumps � Visual 1z0-1108-2 Cert Exam � Reliable 1z0-1108-2 Dumps Files � Simply
search for 「 1z0-1108-2 」 for free download on 【 www.pdfvce.com 】 �Exam 1z0-1108-2 Question
1z0-1108-2 Popular Exams � 1z0-1108-2 Reliable Exam Dumps � 1z0-1108-2 Latest Exam Format � Go to
website � www.exam4labs.com � open and search for ▶ 1z0-1108-2 ◀ to download for free �1z0-1108-2 Popular
Exams
1z0-1108-2 Latest Exam Papers � Visual 1z0-1108-2 Cert Exam � 1z0-1108-2 Latest Exam Format � Simply
search for � 1z0-1108-2 � for free download on 「 www.pdfvce.com 」 ↙Reliable 1z0-1108-2 Dumps Files
100% Pass Quiz Oracle - 1z0-1108-2 - Authoritative Valid Oracle Sales Business Process Foundations Associate Rel 2
Exam Notes � Simply search for { 1z0-1108-2 } for free download on ▶ www.examcollectionpass.com ◀ �1z0-1108-
2 Reliable Exam Dumps
1z0-1108-2 Vce Torrent � Latest 1z0-1108-2 Exam Pass4sure � Reliable 1z0-1108-2 Dumps Files � Open website
【 www.pdfvce.com 】 and search for ➡ 1z0-1108-2 ��� for free download �Exam 1z0-1108-2 Preview
1z0-1108-2 Reliable Exam Dumps � Exam 1z0-1108-2 Question � Exam 1z0-1108-2 Question � Open website {
www.practicevce.com } and search for ➽ 1z0-1108-2 � for free download ☂1z0-1108-2 Valid Exam Forum
www.stes.tyc.edu.tw, gr-ecourse.eurospeak.eu, www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, www.stes.tyc.edu.tw,
motionentrance.edu.np, www.stes.tyc.edu.tw, Disposable vapes

P.S. Free & New 1z0-1108-2 dumps are available on Google Drive shared by PDFBraindumps: https://drive.google.com/open?
id=14fwtQV7XEzY4qtZedXZ-kcaj4Tq9lXJ1

https://www.dumpsquestion.com/1z0-1108-2-exam-dumps-collection.html
https://www.pdfbraindumps.com/1z0-1108-2_valid-braindumps.html
https://www.dumpsquestion.com/1z0-1108-2-exam-dumps-collection.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.pdfbraindumps.com%252f1z0-1108-2_valid-braindumps.html
https://www.vce4dumps.com/1z0-1108-2-valid-torrent.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.pdfbraindumps.com%252f1z0-1108-2_valid-braindumps.html
https://www.prepawayete.com/Oracle/1z0-1108-2-latest-exam-dumps.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.pdfbraindumps.com%252f1z0-1108-2_valid-braindumps.html
https://www.exam4labs.com/1z0-1108-2-practice-torrent.html
http://aksv.ch/?s=1z0-1108-2+Latest+Exam+Papers+%25f0%259f%25a6%2591+Visual+1z0-1108-2+Cert+Exam+%25f0%259f%258f%25af+1z0-1108-2+Latest+Exam+Format+%25f0%259f%2590%2589+Simply+search+for+%25e2%25ae%2586+1z0-1108-2+%25e2%25ae%2584+for+free+download+on+%25e3%2580%258c+www.pdfvce.com+%25e3%2580%258d+%25e2%2586%2599Reliable+1z0-1108-2+Dumps+Files
https://www.examcollectionpass.com/Oracle/1z0-1108-2-exam-braindumps.html
http://croises-saint-andre-bayonne.fr/?s=1z0-1108-2+Vce+Torrent+%25f0%259f%2593%2593+Latest+1z0-1108-2+Exam+Pass4sure+%25f0%259f%25a4%25b4+Reliable+1z0-1108-2+Dumps+Files+%25f0%259f%25a6%258d+Open+website+%25e3%2580%2590+www.pdfvce.com+%25e3%2580%2591+and+search+for+%25e2%259e%25a1+1z0-1108-2+%25ef%25b8%258f%25e2%25ac%2585%25ef%25b8%258f+for+free+download+%25e2%258f%25afExam+1z0-1108-2+Preview
https://www.practicevce.com/Oracle/1z0-1108-2-practice-exam-dumps.html
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3848301
https://gr-ecourse.eurospeak.eu/profile/evankin397
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3847592
https://myportal.utt.edu.tt/ICS/icsfs/7a6fc132-975b-4724-a4c7-2d417e583052.pdf?target=0058c4ac-57df-4ebb-9e2f-4777a2290ba2
https://myportal.utt.edu.tt/ICS/icsfs/872bb5c4-d385-4942-9464-6605f3fc3af8.pdf?target=9e69b52f-cae0-49d1-b096-82e6d1118a6d
https://myportal.utt.edu.tt/ICS/icsfs/a6630060-f88a-4201-8d10-15a173593929.pdf?target=af4ec2da-9f76-4c7c-aa82-3c41c9e86dff
https://myportal.utt.edu.tt/ICS/icsfs/a88963e8-b6d1-42b5-a9da-afec8734c988.pdf?target=aa28b8fd-f5eb-4152-aaff-a8d65b6a56cd
https://myportal.utt.edu.tt/ICS/icsfs/aeef03c0-27a2-449d-9708-ed8195e9976f.pdf?target=f690ea8e-95fe-420b-afb2-988ab1c53a6e
https://myportal.utt.edu.tt/ICS/icsfs/ba917dda-1bea-4f1a-9ed0-30c5d73573e5.pdf?target=75e74994-83f8-4b5f-a56b-60eaff988953
https://myportal.utt.edu.tt/ICS/icsfs/d128e66a-eba5-44df-93a7-662a9e408910.pdf?target=6e83337d-9aae-4586-87d6-339d4fcb6042
https://myportal.utt.edu.tt/ICS/icsfs/d1479f91-0bff-4f4b-81ef-195337b4f2d9.pdf?target=468dcbdc-efd5-423f-a3c6-55aa1f2e84e0
https://myportal.utt.edu.tt/ICS/icsfs/e944b2a7-7b67-4612-9a97-39fdff667bb6.pdf?target=0c23a4ea-8155-4601-8785-4eebd51624c9
https://myportal.utt.edu.tt/ICS/icsfs/fdd961d2-855b-4c92-94e4-2e1c23abe40d.pdf?target=fa029997-69af-4812-8949-271d85f32af1
https://myportal.utt.edu.tt/ICS/icsfs/1f4af19f-7ee5-4d1f-b71e-30857b5d051b.pdf?target=2c38baf5-7ef5-45d3-8a18-cf802d2d8a1c
https://myportal.utt.edu.tt/ICS/icsfs/1ffa3f99-db57-405d-98fd-f885ebe8917d.pdf?target=a174c425-12f2-4d59-8d8e-b397406011c2
https://myportal.utt.edu.tt/ICS/icsfs/2820d039-4322-4a76-8356-dc041165354c.pdf?target=b1146216-23d6-4428-ac04-dafaa00e8443
https://myportal.utt.edu.tt/ICS/icsfs/3e5e0bb8-f210-45eb-9a24-1e6fefd5689d.pdf?target=0fae0f17-0864-4aa8-b36a-2e4543a32869
https://myportal.utt.edu.tt/ICS/icsfs/520c646d-225d-43b2-9500-e2a912501aae.pdf?target=382606ff-b7bd-4760-80f1-73fecff219ed
https://myportal.utt.edu.tt/ICS/icsfs/52562f2e-49e1-41ed-ad99-e862cb955ff3.pdf?target=0087d285-b839-424a-815e-e7fddcc80bd6
https://myportal.utt.edu.tt/ICS/icsfs/90b5504d-2b5a-4b77-bc39-0125adee7034.pdf?target=8688bd9c-1cb1-452b-858f-27b16bffe2e6
https://myportal.utt.edu.tt/ICS/icsfs/b22d2ab6-73b5-420f-bd60-a9998221d1f8.pdf?target=5b5fb4c8-9936-41ca-a752-3f119323d0de
https://myportal.utt.edu.tt/ICS/icsfs/b87af55b-3dc0-4b04-9bf1-bcb35bd47c83.pdf?target=19793688-590e-42b9-97dc-aa01f6da6558
https://myportal.utt.edu.tt/ICS/icsfs/e2456a04-7d41-445f-8187-52819306acdb.pdf?target=e8234dfa-956c-4a73-aa9d-e012ef1002e2
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3847564
https://myportal.utt.edu.tt/ICS/icsfs/01672e92-641a-49b9-ab53-e0f0d9a74c51.pdf?target=673319b5-a7c4-49de-ba3a-7c9080c25141
https://myportal.utt.edu.tt/ICS/icsfs/1bdfd0c4-71a4-4edd-96ec-a60f43640275.pdf?target=905b68f9-61e9-43da-bdbf-98b77cec5f52
https://myportal.utt.edu.tt/ICS/icsfs/5096c851-1fb5-4734-9f71-56dce84610e3.pdf?target=968b31e9-a83d-4163-9eb4-c1c718bb4791
https://myportal.utt.edu.tt/ICS/icsfs/50f3bceb-d7b7-4b9c-be96-4155d685ce18.pdf?target=4192a27e-a124-4432-b178-277a0db78e92
https://myportal.utt.edu.tt/ICS/icsfs/70e55614-527b-43cb-b8aa-95011f94ea10.pdf?target=82ebe30f-ecb9-461c-bf12-78f427ea6e07
https://myportal.utt.edu.tt/ICS/icsfs/88573230-7dff-4dcf-9594-c00de0a2c7af.pdf?target=8006a577-2083-46ff-a9ac-1b414fdc778b
https://myportal.utt.edu.tt/ICS/icsfs/9adc41de-316c-4426-8e64-21458485af9d.pdf?target=69432632-a7bd-43e1-93a4-b207ed25e997
https://myportal.utt.edu.tt/ICS/icsfs/b0a8cdb9-78c4-417c-85e8-ead10d93979c.pdf?target=42ef938f-3cd0-4b44-90e9-65de32f2497d
https://myportal.utt.edu.tt/ICS/icsfs/ec9914e1-e9c9-4540-a3f9-f970885dde18.pdf?target=0cd7f50c-9e77-4383-8936-725788c99f6c
https://myportal.utt.edu.tt/ICS/icsfs/fe2a9265-ffd7-47f2-badc-e3032cdaee07.pdf?target=ae288a22-54ae-4fc8-bc97-854a8d302156
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3847953
https://motionentrance.edu.np/profile/leothom325
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3847699
https://frvape.com
https://drive.google.com/open?id=14fwtQV7XEzY4qtZedXZ-kcaj4Tq9lXJ1

