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2 certification, then you will be more competitive in society. Our study materials will help you get the according certification you want
to have. Believe me, after using our study materials, you will improve your work efficiency. You will get more opportunities than
others, and your dreams may really come true in the near future. 120-1108-2 Test Guide will make you more prominent in the labor
market than others, and more opportunities will take the mitiative to find you.

If'you want to avoid being elimmated by machine, you must constantly improve your ability in all aspects. The emergence of 120-
1108-2 dumps torrent provides you with a very good chance to improve yourself. On the one hand, our 1z0-1108-2 quiz torrent
can help you obtain professional certificates with high quality in any industry without any difficulty. On the other hand, 120-1108-2
Exam Guide can give you the opportunity to become a senior manager of the company, so that you no longer engage in simple and
repetitive work, and you will never face the threat of layoffs.
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On a regular basis, we update the PDF version to improve the 1z0-1108-2 Questions and accurately reflect any changes that have
been made to the test content. We know that Oracle Sales Business Process Foundations Associate Rel 2 (120-1108-2)
certification exam costs can be high, with registration fees often running between $100 and $1000. We provide a free demo version
of our product to ensure you are conpletely satisfied with our Oracle Certification Exams preparation material. The purpose of this
free demo is to help you make a well-informed decision.

Oracle 1z0-1108-2 Exam Syllabus Topics:

Topic Details

¢ Order to Close Opportunit: This section evaluates the expertise of Sales Closers and Deal Managers in
finalizing sales opportunities and managing orders. It includes configuring approval workflows, tracking

Topic 1
ope closure metrics, and ensuring seamless handoff'to fulfiliment teams.

¢ [ead Management from Lead to Opportunity: This section measures the skills of Lead Admnistrators and
Sales Pipeline Managers in managing leads and converting them into opportunities. It includes setting up

Topic 2
ope lead scoring, assigning leads to sales teans, and ensuring seamless handoff from marketing to sales.

¢ Converting Life Cycle: This section evaluates the expertise of Lead Conversion Managers and Sales

Representatives in transitioning prospects into qualified leads and opportunities. It emphasizes techniques
Topic 3 for nurturing leads through personalized engagement strategies and aligning these processes with Oracle
Sales autormation features.

¢ Channel Lead to Vendor Opportunity: This domain tests the knowledge of Partner Account Managers and
Sales Coordinators in converting channel leads into vendor opportunities. It includes collaboration

Topic 4 . . . S
P workflows, partner performance tracking, and integrating channel activities with vendor sales processes.

e Opportunity to Quote: This section evaluates the expertise of Sales Operations Specialists and Quotation
Specialists in generating quotes from qualified opportunities. It covers configuring quote templates, pricing

Topic 5
ol rules, and integrating quotes with Oracle CPQ tools for streamlined sales processes.

¢ Version with Bullet Points: Acquiring Life Cycle: This section of the exam measures the skills of Sales
Topic 6 Process Analysts and CRM Specialists in understanding the initial stages of the sales process.

¢ Acquiring Life Cycle: This section of the exam measures the skills of Sales Process Analysts and CRM
Specialists in understanding the initial stages of the sales process. It covers identifying and engaging

Topic 7 potential custorers, focusing on strategies for acquiring new prospects, and converting them into leads.

This includes leveraging social media and other channels to generate interest and capture leads effectively.

¢ Vendor Lead to Channel Opportunity: This section evaluates the expertise of Channel Sales Managers and
Partner Relationship Managers in handling vendor-generated leads and converting them into channel

Topic 8 opportunities. It covers configuring partner portals, tracking channel opportunities, and aligning vendor and

partner workflows.

¢ [ead Generation from Social Prospect to Lead: This domain tests the knowledge of Social Media
Managers and Sales Operations Specialists in transforming social media interactions into actionable leads.

Topic 9
ol It covers using Oracle Sales tools to track, categorize, and prioritize social leads for efficient conversion.

e Sales Order to Subscription: This domain tests the knowledge of Subscription Managers and Customer
Topic 10 Success Specialists in transitioning sales orders into subscription models. It covers setting up recurring
billing, managing subscription lifecycles, and ensuring ongoing customer satisfaction.

¢ Opportunity to Forecast: This domain tests the knowledge of Sales Forecasters and Revenue Analysts in
translating opportunities into accurate sales forecasts. It includes configuring forecasting methods, analyzing

Topic 11
ope pipeline health, and using Oracle Sales tools to predict revenue outcomes effectively.
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NEW QUESTION # 27
Which are factors in the Opportunity to Forecast process?

A. Include in Forecast, Lead Score, Lead Rank

B. Win Probability, Lead Source, Sales Stages

C. Lead Rank, Win Probability, Include in Forecast
D. Sales Stages, Win Probability, Include in Forecast

Answer: D

Explanation:

In Oracle CX Sales, the Opportunity to Forecast process integrates opportunity data into forecasting. "Sales Stages" (C) indicate
pipeline progress, a key forecasting factor. "Win Probability" reflects the likelihood of closing, directly impacting forecast accuracy.
"Include in Forecast" is a flag determining whether an opportunity contributes to the forecast. "Lead Rank" and "Lead Score" (A, B)
are lead-specific, not opportunity-focused. "Lead Source" (D) is informational but not a primary forecasting factor. The answer
(Ans: 3) aligns with Oracle's opportunity-based forecasting methodology.

NEW QUESTION # 28
Which four key factors are used for service provision?

A. Subscription Cancellation Date
B. Product Shipment Date

C. Quote Close Date

D. Product Installation Date

E. Warranty Start Date

F. Subscription Activation Date
G. Opportunity Close Date

Answer: B,D,E,F

Explanation:

Service provision in Oracle CX Sales ties to post-sale triggers. "Warranty Start Date" (B) initiates warranty services. "Subscription
Activation Date" (C) begins subscription services. "Product Installation Date" (E) marks installation service needs. "Product
Shipment Date" (F) triggers delivery-related services. "Opportunity Close Date" (A) and "Quote Close Date" (D) are sales-focused,
not service-specific. "Subscription Cancellation Date" (G) ends services, not provisions them. The answer (Acts: 2-3-5-6) aligns
with Oracle's service triggers.

NEW QUESTION # 29
Which is an input for the Develop Initial Dialog process?

A. A prospect shows purchase intent and posts a query on product/service features or pricing on social media.

B. A social media site administrator posts a link to a white paper site explaining the benefits of the company's products.

C. The Sales Representative starts a one-on-one conversation with the prospect and captures contact information to create a
lead.

¢ D. None of the above (implied fifth option based on Ans: 5 typo correction)

e E. Ananalytics service analyzes the clicking patterns of website visitors.

Answer: A

Explanation:

The Develop Initial Dialog process initiates engagement with prospects showing intent. "A prospect posts a query on features or
pricing” (B) is a clear nput, as it provides a trigger for dialog based on social listening, "Posting a white paper link" (A) is an output,
not an input. "Starting a conversation" (C) is the process itself; not an input. "Analytics of clicking patterns” (D) is background data,
not a direct dialog trigger. The original "Ans: 5" seens a typo; corrected to B based on context.

NEW QUESTION # 30
Johanna has qualified and converted her lead to an opportunity. What should be the new status of her lead?



A. Unqualified
B. Qualified
C. Escalated
D. Rejected
E. Converted

Answer: E

Explanation:

In Oracle CX Sales, a lead's status changes to "Converted" (A) after being qualified and turned into an opportunity, marking the
transition from lead to sales pipeline. "Rejected" (B) or "Unqualified" (D) applies to leads not pursued. "Qualified" (C) is an interim
status before conversion. "Escalated" (E) indicates review, not conversion. The answer (Ans: 1) follows Oracle's lead lifecycle.

NEW QUESTION # 31

In an organization, Anita is the Channel Account Manager, Bob is the Partner Sales Manager, Chris is the Service Representative,
Danielle is the Partner Sales Representative, and Edward is the Channel Sales Manager. Once a lead is converted into an
opportunity, who will become the owner of the opportunity?

A. Anita
B. Danielle
C. Chris
D. Edward
E. Bob

Answer: B

Explanation:

In Oracle CX Sales, the "Partner Sales Representative" (E), Danielle, becomes the opportunity owner after converting a lead, as
they manage the sales cycle post-conversion in the channel process. "Edward" (A), Channel Sales Manager, and "Anita" (B),
Channel Account Manager, oversee strategy and assignments, not ownership. "Chris" (C), Service Representative, is unrelated.
"Bob" (D), Partner Sales Manager, supervises but doesn't own opportunities. The answer (Ans: 5) reflects Oracle's ownership rules.

NEW QUESTION # 32

To let the clients be familiar with the atmosphere and pace of the real 1z0-1108-2 exam we provide the fimction of stimulating the
exam. In such a way, our candidates will become more confident by practising on it. And our expert team updates the 120-1108-2
Study Guide frequently to let the clients practice more. So the quality of our 120-1108-2 practice materials is very high and we can
guarantee to you that you will have few difficulties to pass the exam.
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