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HM #117
Rules for Truth in Lending and RESPA call for disclosure documents to borrowers. How can a managing broker best prepare
associated licensees to manage these disclosures?

¢ A. The managing broker should train licensees to advise borrowers to accept the Loan Estimate right away.

¢ B. Because the listing broker will be primarily responsible for completing the Loan Estimate to send to the lender, the broker
should train associated licensees to collect all the necessary information in a timely fashion.

e (. The buyer's broker can provide samples so that when the licensee and the borrower prepare the forms they are following a
good example.

¢ D. Because the lender has primary responsibility to provide these forns, the broker and licensees should be aware of the
iters required for the lender to comply.

Ef#E: D

A -

Under TILA-RESPA Integrated Disclosure (TRID) rules, the lender is primarily responsible for preparing and delivering the Loan
Estimate and Closing Disclosure.

Brokers and licensees do not prepare these forms.

However, licensees must be knowledgeable about the disclosures so they can help clients understand the process and provide
necessary information for lender compliance.

Thus, the best practice is B: brokers should ensure licensees are aware of what the lender requires.

Reference: Truth in Lending Act (Regulation Z); RESPA (Regulation X); NJ Real Estate Salesperson Study Guide, Chapter on
Federal Lending Laws.

R #118
After announcing that a new city park will soon be developed, homes in the immediate area experience a rise in value. This is an
example of which of the following principles of value?

A. anticipation

B. change

C. contribution

D. highest and best use

EfE: A

AR

Principle of anticipation: Value is created by the expectation of future benefits (e.g., new park development).
Change: value is constantly influenced by natural and economic changes.

Contribution: value of an improvement is measured by its contribution to the property's value.

Highest and best use: most profitable legal use of the land.

Here, the increase is due to anticipated future benefits # C.

Reference: NJ Real Estate Salesperson Study Guide, Chapter on Appraisal Principles.

BR#119
Two parcels of land priced at $2,100 per acre were purchased. One parcel was 5 acres in size, and the other was 1 square mile in
size. How much should these two parcels have cost together?

e A $1,354,500
e B. $1,060,500
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e C.$914,760
e D. $766,000

IEf#: B

HA #120
A buyer's agent is NOT permitted to tell a buyer that:

¢ A. the property was the scene of a serious crime

¢ B. the roof leaked recently but was patched by the owner

e (. the seller is willing to accept less than the listing price because of financial circunstances
e D. a former occupant of a property had AIDS

Ef#: D

R -

Under federal Fair Housing Law (1988 Amendments) and NJ Law Against Discrimnation:

Licensees are prohibited from disclosing that a property was occupied by someone with HIV/AIDS. Such disclosure is considered
discrimination against persons with disabilities.

Material defects (e.g., roof leaks) must be disclosed.

Stigmatized property issues (e.g, crime scenes) do not legally require disclosure in NJ, but agents may discuss if asked.

Disclosing the seller's willingness to accept less is allowed only with the seller's consent.

Correct prohibited disclosure = B.

Reference: Fair Housing Amendments Act (1988); NJ Law Against Discrimination; NJ Real Estate Salesperson Study Guide,
Chapter on Fair Housing and Disclosure.

H #121

A seller sold a property for $375,000, with the closing on July 1st, in a jurisdiction where the buyer pays for the day of closing, The
seller had a mortgage balance at the time of closing of $301,000, and had recently paid invoices of $400 for the second quarter's
water and electricity, $1,200 for new appliances, and roofing repairs of $700. Based only on these iterms, how much will the seller
receive at closing?

e A $72,400
e B.$71,700
e C. §74,000
e D. $73,600

IEf: C

fi .-

Sale price = $375,000

Mortgage payoff= $301,000

Seller prepaid invoices (utilities, appliances, roof) are already paid and not reimbursable through closing unless agreed. They do not
affect the closing statement.

Buyer pays closing day (July 1), so no adjustment required for that day.

375

000
#
301

000

74

000

375,000#301,000=74,000

Thus, the seller's net proceeds = $74,000.

Reference: NJ Real Estate Salesperson Study Guide, Chapter on Closings and Settlement Statements.
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