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In informative level, we should be more efficient. In order to take the mitiative, we need to have a strong ability to support the job
search. And how to get the test Rev-Con-201 certification in a short time, which determines enough qualification certificates to test
our learning ability and application level. We hope to be able to spend less time and energy to take into account the test Rev-Con-
201 Certification, but the qualification examination of the learning process is very wasted energy, so how to achieve the balance?
The Rev-Con-201 exam prep can be done to help you pass the Rev-Con-201 exam.

Salesforce Rev-Con-201 Exam Syllabus Topics:

Topic

Details

Topic 1

Contracts and Orders: This section of the exam measures the abilities of Order Management Specialists
and covers configuring Salesforce Contracts and Order Management features according to specific
business needs. It includes understanding how contract terms, order processing, and related settings
support the overall revenue lifecycle in various implementation scenarios.

Topic 2

Configure, Price, Quote: This section of the exam measures the skills of CPQ Specialists and focuses on
customizing product configurations using the Product Configurator tool. It includes applying pricing
procedures to different business cases, validating product attributes, and generating precise customer
quotes. The section also evaluates the ability to use Agentforce and other relevant tools to meet customer
requirements effectively.

Topic 3

Catalog Management: This section of the exam measures the skills of Product Catalog Administrators and
covers understanding and applying the core concepts of Catalog Management. It includes selecting the
correct out-of-the-box tools to structure and maintain a catalog and implementing catalog solutions based
on given business scenarios to ensure accurate product organization and availability.

Topic 4

Implementation Readiness: This section of the exam measures the abilities of Implementation Specialists
and focuses on preparing an organization to deploy Revenue Cloud. It covers planning for licenses,
permission sets, prerequisite feature toggles, and aligning stakeholders across clouds. The domain also
includes defining a scope of work, building a project plan, and guiding implementation activities from
configuration and testing through deployment and user adoption.

Topic 5

Invoice Management: This section of the exam measures the abilities of Billing Specialists and covers the
fundamental concepts and capabilities of Invoice Management. It includes implementing out-of-the-box
solutions based on scenarios that involve generating, handling, and managing nvoices as part of the
organization revenue operations.
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The ActualLabs Rev-Con-201 PDF file is a collection of real, valid, and updated Salesforce Certified Revenue Cloud Consultant
(Rev-Con-201) exam questions. It is very easy to download and install on laptops, and tablets. You can even use Rev-Con-201
Pdf Format on your smartphones. Just download the Actua4Labs Rev-Con-201 PDF questions and start Salesforce Certified
Revenue Cloud Consultant (Rev-Con-201) exam preparation anywhere and anytime.

Salesforce Certified Revenue Cloud Consultant Sample Questions (Q32-Q37):

NEW QUESTION # 32

A furniture company is selling unassembled furniture with user manuals. The company does not want to show user manuals as a
quote line when selling to customers, but it needs to make sure user manuals are included when shipping the unassembled furniture.
What is the recommended approach?

e A. Add the user manuals as an attribute with a value of Included or Excluded under the unassembled furniture product record.
e B. Add the user manuals as quote line, but hide them in the Transaction Line Table and proposal document.
e C. Add the user manuals as a technical product and create associated decomposition rule(s).

Answer: C

Explanation:

The recommended approach uses technical products with decomposition rules. According to Revenue Cloud fulfillment
documentation, technical products are purpose-built for fulfillment and operational processes rather than commercial sale. User
manuals in this scenario should be configured as technical products that accompany the commercial unassembled furniture product
but are not visible as separate quote lines to customers.

Decomposition rules govern how commercial products (the unassembled furniture) break down into fulfillment components when an
order is activated. By creating a technical product called "User Manual Inclusion" and establishing decomposition rules that link it to
the furniture product, the system ensures that when an unassembled furniture order is created and activated, the decomposition
process automatically includes the user manual technical product in the fulfillment decomposition.

This approach provides several advantages: customers see only the furniture product in their quote (not the manual as a separate line
item), but during order fulfilliment, the decomposition rules ensure that user manuals are included in the shipping package. Technical
products do not appear in quoting interfaces, so they remain hidden from customer-facing documentation and proposals while still
participating in fulfillment operations.

Option A (hiding quote lines) is not recommended because it adds unnecessary complexity to quotes and can cause confusion.
Option B (attributes) doesn't support the fulfilliment requirement; attributes describe product features, not orchestrate separate
fulfillment iterns. Technical products with decomposition rules is the purpose-built Revenue Cloud mechanism for handling fulfiliment-
only itemms that shouldn't appear as commercial line iterrs.

References: Revenue Cloud Fulfillment Documentation - Technical Products and Decomposition Rules, Dynamic Revenue
Orchestrator decomposition configuration

NEW QUESTION # 33

A Revenue Cloud Consultant is setting up the amendment process for assets in Revenue Cloud. The goal is to ensure that when a
customer wants to change their subscription, the process is streamlined from initiation to the final update of the asset.

In this automated lifecycle, what is true about the Opportunity?

e A It directly updates the Asset record as soon as the opportunity stage is changed to Closed Won, bypassing the need for a
quote.

¢ B. It is an optional record used for forecasting purposes and does not directly participate in the asset update automation.

e C. Itis only required for amendments that mvolve a price increase; for other amendments, a quote can be created directly
from the account.

Answer: B

Explanation:

In Salesforce Revenue Cloud, during the amendment process, the Opportunity record is optional and primarily serves for forecasting
and reporting, It does not play a direct role in the automation of asset or subscription updates. The automation of amendments is
handled by the Quote, Order, and Contract records. The amendment quote captures the requested changes, and once finalized, it
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creates an order that updates the contract and related assets automatically.

Exact Extract from Salesforce Revenue Cloud Documentation:

"In an automated amendment lifecycle, an Opportunity is optional and primarily used for forecasting or pipeline tracking. The
amendment Quote is the driver of subscription changes. Once the Quote is finalized and converted into an Order, the system
automatically updates the Contract and Asset records accordingly."

- Salesforce Subscription Management Implementation Guide

This confirms that the Opportunity is not mandatory in the amendment process and does not directly perform updates. Instead, the
Quote-to-Order flow governs asset and subscription modifications. The Opportunity may be linked for visibility but is not a
dependency for automation.

Option B is incorrect because asset updates are never triggered directly from an Opportunity stage change.

Option C is also incorrect because Opportunity requirements are not determined by pricing scenarios.

References:

Salesforce Subscription Management Implementation Guide

Salesforce Billing Implementation Guide - Amendment Lifecycle

Salesforce CPQ Implementation Guide - Contracts and Amendments

Salesforce Revenue Cloud Consultant Exam Guide

NEW QUESTION # 34

A large enterprise company offers flexible options for customers to lease or buy products. Before implementing Revenue Cloud, the
company had a large product catalog to ensure that each product could be associated with the correct price to support both lease
and buy use cases.

‘Which Revenue Cloud feature should help the company rationalize its product catalog?

e A. Multiple price books and associated price book entries
¢ B. Commercial products and Technical products
¢ C. Product selling model and product selling model option

Answer: C

Explanation:

Salesforce Revenue Cloud introduces the Product Selling Model and Product Selling Model Option framework to help companies
offer mutltiple purchase or subscription options for the same base product, reducing catalog sprawl. This approach is ideal for
businesses that previously created multiple product records (e.g., separate SKUs for lease vs. buy) just to accommodate different
pricing or selling logic.

With selling models, you define whether a product is sold as a one-time purchase, subscription (e.g., monthly, annual), lease, or
usage-based. You can then attach multiple Selling Model Options to a single product, each reflecting a specific commercial
approach (e.g., Lease Monthly, Term Annual, One-Tine).

This allows the business to maintain a streamlined catalog while supporting diverse sales motions.

Option B refers to the decomposition process and is more relevant for fulfillment than pricing,

Option C (Multiple Price Books) enables regional or segmented pricing but doesn't solve the core problem of catalog sprawl due to
multiple sales models.

Exact Extracts from Salesforce Revenue Cloud Documents:

* Subscription Management Implementation Guide - "Product Selling Models™"Selling Models reduce catalog complexity by
allowing a single product to support multiple commercial options such as one-time, lease, or subscription."

* CPQ Implementation Guide - "Product Configuration Best Practices™""Use selling model options to attach different billing or
pricing terms to a single product record rather than duplicating products.” References:

Subscription Management Implementation Guide

Salesforce CPQ Implementation Guide

Revenue Cloud Product Catalog Strategy Notes

NEW QUESTION # 35

A development team is designing a new Salesforce solution. During the design phase, a team member suggests incorporating a
feature that was showcased on a future Salesforce product roadmap.

Given Salesforce's 'Safe Harbor' statement, how should the team approach this suggestion regarding their current design?

e A, Alldesign elements nmust adhere to the current, generally available features and avoid any unreleased features shown on the
roadmap.
e B. The team can design and build the solution based on the future roadmap iters as they will become available soon.



¢ (. With verbal confirmation from a Salesforce Product Manager, the team can incorporate design elements based on
roadmap iterrs.

Answer: A

Explanation:

* "Any unreleased services or features referenced are not currently available and may not be delivered on time or at all."

* "Customers should make their purchase decisions based upon features that are currently available." Why B is correct (Step-by-
step):

* Understand the core requirement: Salesforce's Safe Harbor requires that plans and designs do not depend on unreleased
functionality.

* Key factors: Roadmap itens are forward-looking, may change, slip, or never ship. Verbal confirmations do not change Safe
Harbor constraints.

* Comprehensive solution: The team should design solely with GA capabilities and, if the roadmap feature becomes GA later,
refactor or enhance the design at that time. To accommodate future possibilities, use extensible patterns (e.g., interface-driven
design, feature toggles) that work with today' s GA features yet allow safe adoption later-without commiitting to non-GA behavior
NOW.

Incorrect options:

* A: Violates Safe Harbor by presuming delivery/timeline of unreleased features.

* C: Verbal confirmation does not override Safe Harbor; relying on it is noncompliant.

References

* Salesforce CPQ Implementation Guide - Safe Harbor / Forward-Looking Staterments

* Salesforce Billing Implementation Guide - Safe Harbor / Forward-Looking Statements

* Salesforce Subscription Management Implementation Guide - Safe Harbor / Forward-Looking Statements

NEW QUESTION # 36

An order fulfiliment orchestrator designer is setting the decomposition scope to Order Line Item at the product record level. The
designer created the necessary decomposition rules in a Dynamic Revenue Orchestrator (DRO)-enabled sandbox. To test the
changes, an order is created with line items that have the same product for which the decomposition rules exist.

What will happen when the order is activated?

e A For every order line item that decomposes, a single instance of the fulfillment order line item is created combining all order
itens.

e B. For every order line item that decomposes, multiple instances of the fulfiliment order line item are created per order item

e C. For every order line item that deconmposes, one nstance of the fulfilliment order line item is created per order item.

Answer: C

Explanation:

Exact Extracts from Salesforce Subscription Management Implementation Guide (Dynamic Revenue Orchestration):

* "Decomposition scope determines how order data is split into fulfillment records."

* "When the decomposition scope is set to Order Line Item, the system creates one fulfiliment order line item per decomposed
order line."

* "If multiple order lines reference the same product, each is decomposed independently according to its line-level data."

* "Combining order Iines into a single fulfillment record only occurs when decomposition scope is at the Order level." Step-by-Step
Reasoning:

* Configuration: Decomposition scope = Order Line Item

* Behavior: Each order line item triggers its own decomposition and fulfiliment record.

* Result: One filfillment line per order line (independent of product similarity).

* Why A is Correct: Matches the expected behavior of the Order Line Item decomposition scope.

* Why B and C are Incorrect:

* B: Multiple fulfillment records per order item contradicts "one per line" rule.

* C: Combines all tenrs - behavior of "Order" scope, not "Order Line Item." References :

* Salesforce Subscription Management Implementation Guide - Dynamic Revenue Orchestration:

Decomposition Rules and Scopes

* Salesforce Billing Implementation Guide - Fulfillment Line Item Creation Logic

NEW QUESTION # 37
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