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CIPS Commercial Negotiation Sample Questions (Q24-Q29):
NEW QUESTION # 24 
Professional buyer is planning for the next negotiation of a simple one-off contract. This negotiation is typified by which of the
following? Select TWO that apply.

A. Arm's-length approach
B. Vendor ratings will be used
C. Total cost of ownership is the most important criterion
D. Continuous dialogue with supplier
E. Pricing is the most important criterion

Answer: A,E

Explanation:
Professional buyers, when planning or engaging in negotiation with suppliers, should always be aware of where the intended and
actual relationship with this supplier is positioned on the 'spectrum' or 'continuum' of commercial relationships. The relationship
spectrum describes the range of commercial relationships between a buyer and supplier based on richness of communication,
longevity and mutual dependence.
Timeline Description automatically generated

In the question, the contract is simple one-off (or spot buy), which means the relationship will likely to be more transactional. In such
relationship, price is the most important criteria and buyer may adopt arm's-length approach.

NEW QUESTION # 25 
John Browne, a junior buyer for a corporation, is analysing the global supply market before undertaking negotiations and is
wondering whether foreign exchange rates are important to factor into his research. Should John consider the foreign exchange
rates?

A. Yes, only if the organisation can handle foreign currencies in their accounts
B. Yes, as they can affect profit and turnover
C. No, exchange rates only apply to the national economy
D. No, as they only affect the bank's interest rates for loans

Answer: B

Explanation:
Foreign exchange ratesdirectly influence thecost of imported goods and services. Currency fluctuations can affect total expenditure,
supplier margins, and ultimately the buyer's profitability. Even if payment is in local currency, suppliers may adjust their pricing to
mitigate foreign exchange risks.



"Foreign exchange volatility can significantly impact pricing in international procurement. Buyers must assess currency risks as part of
their cost evaluation and strategic preparation." (L4M5 Commercial Negotiation, 2nd edition, Section 2.2 - Macroeconomic
Considerations in Pricing)

NEW QUESTION # 26 
Jasmine and the IHL sales team have a negotiation scheduled with one of AB's lead buyers, Samuel, at AB's premises. This is one of
the biggest negotiations that Jasmine has been involved in and is eager not to make any mistakes. Jasmine has heard from a colleague
that Samuel tends to adopt an integrative negotiation style.
IHL senior management decides to send a team of three members to the negotiation. Jasmine is among the team and she is assigned
to check body language, reactions, feeds insight to her leader and to record important comments and information from the meeting
for minutes. Which of the following are roles of Jasmine in the forthcoming negotiation? Select TWO that apply.

A. Observer
B. Commercial expert
C. Chief negotiator
D. Technical expert
E. Secretary
(Correct)

Answer: A,E

Explanation:
A negotiating team can be as few as two people, and one person can play one or more of these roles:
Table Description automatically generated

As from the scenario, Jasmine will act as an observer and a scribe (or secretary).

NEW QUESTION # 27 
Colin Smith is preparing for a negotiation with a supplier that provides a chemical for grass fertiliser. Colin has been given an action
to secure a commercial deal that achieves his organisation's objective of 'ethical and sustainable procurement.' As part of his
negotiation plan, Colin is using the 'must, intend, like (MIL)' framework to prepare for the negotiation. Colin would categorise his
organisation's objective within the negotiation plan as ...

A. Intend to have
B. Must have
C. Likely to have
D. Like to have



Answer: B

Explanation:
In the MIL framework, "Must have" refers to non-negotiable elements. For Colin's organisation,ethical and sustainable
procurementis a core, uncompromisable value, making it a "Must have" in negotiations.
Reference: L4M5 Commercial Negotiation 2nd edition (CORE), Section 3.1 - Using the MIL Framework for Negotiation
Objectives

NEW QUESTION # 28 
Which of the following statements about oligopoly isincorrect?

A. Oligopolistic firms recognize their interdependence
B. One firm's behaviour is a function of what its rivals do
C. Prices in oligopoly are predicted to fluctuate widely and frequently
D. A few firms play an important role in the sale of a product

Answer: C

Explanation:
Explanation
An oligopoly exists when there are small number of producers that exert a significant influence in the market.
Oligopoly's main characteristics are discussed as follows:
- Interdependence
The most important feature of oligopolyis the interdependence in decision-making of the few firms which comprise the industry. This
is because when the number of competitors is few, any change in price, output, product etc. by a firm will have a direct effect on the
fortune of its rivals, which will then retaliate in changing their own prices, output or products as the case may be.
- Importance of advertising and selling costs
A direct effect of interdependence of oligopolists is that the various firms have to employ variousaggressive and defensive marketing
weapons to gain a greater share in the market or to prevent a fall in their market share. For this various firms have to incur a good
deal of costs on advertising and on other measures of sales promotion. Therefore, thereis a great importance of advertising and
selling costs under conditions of market situation characterised by oligopoly
- Group behaviour
Another important feature of oligopoly is that for the proper solution to the problem of determination of price and output under, it
analysis of group behaviour is impor-tant.
- Indeterminateness of demand curve facing an oligopolist
In this question, 'Prices in oligopoly are predicted to fluctuate widely and frequently' is an incorrect statement as producers in
oligopoly often try to set up price. Prices fluctuate more frequently in perfect competition.
LO 2, AC 2.2

NEW QUESTION # 29
......

DumpsFree has a professional team of IT experts and certified trainers who written the L4M5 exam questions and valid exam prep
according to the actual test. You can download the CIPS free demo before you purchase. If you bought our L4M5 Exam PDF, you
will be allowed to free update your dumps one-year. You just need to spend one or two days to practice questions and remember
answers.

Training L4M5 Kit: https://www.dumpsfree.com/L4M5-valid-exam.html

L4M5 Exam Certification Cost ‼ Valid L4M5 Exam Questions � L4M5 Exam Sample Online � Search for 【 L4M5
】 and obtain a free download on � www.prep4sures.top � �Advanced L4M5 Testing Engine
Valid L4M5 Exam Questions � L4M5 Reliable Exam Voucher � Reliable L4M5 Exam Cost � Immediately open ✔
www.pdfvce.com �✔� and search for ➠ L4M5 � to obtain a free download �L4M5 New Practice Questions
Test L4M5 Price � Reliable L4M5 Exam Cost � Advanced L4M5 Testing Engine � Immediately open ➤
www.troytecdumps.com � and search for ➽ L4M5 � to obtain a free download �New L4M5 Braindumps Free
Free PDF Quiz 2026 Accurate L4M5: Test Commercial Negotiation Collection Pdf � Easily obtain free download of （
L4M5 ） by searching on ➽ www.pdfvce.com � �L4M5 Valid Dumps Files
L4M5 Reliable Exam Voucher � Advanced L4M5 Testing Engine � L4M5 Reliable Exam Voucher � Search for �
L4M5 � on ▷ www.troytecdumps.com ◁ immediately to obtain a free download �L4M5 New Dumps Book

https://www.examdiscuss.com/CIPS/exam/L4M5/questions/
https://www.dumpsfree.com/L4M5-valid-exam.html
https://www.prep4sures.top/L4M5-exam-dumps-torrent.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.dumpsfree.com%252fL4M5-valid-exam.html
https://www.troytecdumps.com/L4M5-troytec-exam-dumps.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.dumpsfree.com%252fL4M5-valid-exam.html
https://www.troytecdumps.com/L4M5-troytec-exam-dumps.html


L4M5 Exam Certification Cost � L4M5 Valid Real Exam � Reliable L4M5 Exam Cost � Enter ➽ www.pdfvce.com
� and search for 「 L4M5 」 to download for free �L4M5 Exam Certification Cost
L4M5 New Practice Questions � Advanced L4M5 Testing Engine � New L4M5 Braindumps Free � Search for ➡
L4M5 ��� on ⇛ www.pdfdumps.com ⇚ immediately to obtain a free download �Reliable L4M5 Dumps
CIPS L4M5 Exam | Test L4M5 Collection Pdf - Download Demo Free of Training L4M5 Kit � Open 「
www.pdfvce.com 」 enter ▷ L4M5 ◁ and obtain a free download �Advanced L4M5 Testing Engine
Test L4M5 Price � Simulated L4M5 Test ➡ L4M5 New Practice Questions � Easily obtain free download of �
L4M5 � by searching on ➡ www.pdfdumps.com ��� �Simulated L4M5 Test
L4M5 Exam Certification Cost � L4M5 Valid Dumps Files � L4M5 New Dumps Questions � Open website �
www.pdfvce.com � and search for ☀ L4M5 �☀� for free download �L4M5 Valid Test Dumps
Pass Guaranteed Quiz Unparalleled CIPS - L4M5 - Test Commercial Negotiation Collection Pdf � Open �
www.troytecdumps.com � and search for ➽ L4M5 � to download exam materials for free �L4M5 Valid Real Exam
www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, www.stes.tyc.edu.tw,
shortcourses.russellcollege.edu.au, motionentrance.edu.np, englishxchange.org, www.stes.tyc.edu.tw, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, www.stes.tyc.edu.tw, akdmx.momentum.com.ro, Disposable
vapes

P.S. Free & New L4M5 dumps are available on Google Drive shared by DumpsFree: https://drive.google.com/open?
id=1Yo_PYzGsc1Gq9Mn8SpVEWoHQBnXdgIDt

https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.dumpsfree.com%252fL4M5-valid-exam.html
https://www.pdfdumps.com/L4M5-valid-exam.html
https://www.differenzatra.it/?s=CIPS+L4M5+Exam+%257c+Test+L4M5+Collection+Pdf+-+Download+Demo+Free+of+Training+L4M5+Kit+%25f0%259f%25a5%258b+Open+%25e3%2580%258c+www.pdfvce.com+%25e3%2580%258d+enter+%25e2%2596%25b7+L4M5+%25e2%2597%2581+and+obtain+a+free+download+%25f0%259f%2593%2587Advanced+L4M5+Testing+Engine
https://www.pdfdumps.com/L4M5-valid-exam.html
https://politiekcafepiment.nl/?s=L4M5+Exam+Certification+Cost+%25f0%259f%2590%25b3+L4M5+Valid+Dumps+Files+%25f0%259f%2593%2595+L4M5+New+Dumps+Questions+%25f0%259f%258c%25b5+Open+website+%25e2%258f%25a9+www.pdfvce.com+%25e2%258f%25aa+and+search+for+%25e2%2598%2580+L4M5+%25ef%25b8%258f%25e2%2598%2580%25ef%25b8%258f+for+free+download+%25f0%259f%2593%25afL4M5+Valid+Test+Dumps
https://www.troytecdumps.com/L4M5-troytec-exam-dumps.html
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3853805
https://myportal.utt.edu.tt/ICS/icsfs/194ba700-631d-4e2a-83d4-0bdfa4695297.pdf?target=31b3e640-8c0f-4b74-930b-24d3ea304844
https://myportal.utt.edu.tt/ICS/icsfs/258d3df7-990e-44f6-ab6d-ce7f99e70128.pdf?target=03213fa9-015a-4515-abf6-b1b0a32c94fc
https://myportal.utt.edu.tt/ICS/icsfs/3622a910-e8ae-45a0-8c42-ea9270c1dff9.pdf?target=99b65953-8928-48dc-9755-9876b19b4df0
https://myportal.utt.edu.tt/ICS/icsfs/3c8f2cf3-9d1c-446c-8c34-0af956b306f5.pdf?target=babdd6e0-ee9b-4008-8822-b7ab8938eb91
https://myportal.utt.edu.tt/ICS/icsfs/4b62ec5e-10db-4afa-b06c-cdfa3cdcdd6b.pdf?target=3902b5c2-27db-4a48-8e59-6bd7066c0359
https://myportal.utt.edu.tt/ICS/icsfs/578029fb-e576-49f3-82a9-54b53a1dcf69.pdf?target=816fa961-3a23-45cd-ad70-5857864de08a
https://myportal.utt.edu.tt/ICS/icsfs/b83e7f83-fd4a-4961-8108-2acf3f7aae7b.pdf?target=cf26c65c-9b99-4ae4-883b-d4bab77129b0
https://myportal.utt.edu.tt/ICS/icsfs/c6d00505-5ce3-4f47-8c8d-63176310161d.pdf?target=60d330c1-d6aa-40ec-baf1-edc290a152a1
https://myportal.utt.edu.tt/ICS/icsfs/c83d9d28-91db-4172-ae52-24cdcbc6db52.pdf?target=b853259d-b6c0-4401-8a7f-f1ac16e1a393
https://myportal.utt.edu.tt/ICS/icsfs/cc4045f7-d77f-4572-89e8-0d3d110996a9.pdf?target=ed270208-6c19-4f53-949a-4206c932b83f
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3854021
https://shortcourses.russellcollege.edu.au/profile/natalie974
https://motionentrance.edu.np/profile/philmar281
https://englishxchange.org/profile/royyoun614
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3853780
https://myportal.utt.edu.tt/ICS/icsfs/02be460c-b830-4a1b-8b20-9228b891c112.pdf?target=88e1ad31-44c6-4ed5-86fc-0f5abaf50b85
https://myportal.utt.edu.tt/ICS/icsfs/0d8a5827-aad7-4580-a489-ed12dbb75035.pdf?target=08fa3a18-35d2-46d2-9f2f-4c1f77f974b1
https://myportal.utt.edu.tt/ICS/icsfs/34e63f00-ff2d-4a46-85c3-1113f0dcc313.pdf?target=630941e2-2b10-4ef9-98e1-452f1631bbc6
https://myportal.utt.edu.tt/ICS/icsfs/4782a1d4-2df4-428a-b5ae-02af125cd25b.pdf?target=e51400f5-d477-4fd8-bcc4-3dc17bd86b93
https://myportal.utt.edu.tt/ICS/icsfs/5b69d1f8-a4b9-4907-b1a5-99da3c4e44b5.pdf?target=db4f0cf6-5ef5-4761-9cce-a900368c1bb0
https://myportal.utt.edu.tt/ICS/icsfs/9ffdf0b5-0972-4dfd-b40e-99e0139dc711.pdf?target=f389c674-1323-40b1-90a2-bf3184430d79
https://myportal.utt.edu.tt/ICS/icsfs/a93e481a-f84e-4316-a549-3639884abc0a.pdf?target=c8165570-8827-48cf-a38a-27e79167e159
https://myportal.utt.edu.tt/ICS/icsfs/b6193ef6-eba3-468d-bf32-41a5e440bf67.pdf?target=da36a9f1-1159-475d-bd33-717bcff4ce86
https://myportal.utt.edu.tt/ICS/icsfs/b7fc5e3b-3653-4755-ac71-ab1e4d5b11e2.pdf?target=ea4ec3a0-c3cd-40aa-9cc6-6fb1f74166db
https://myportal.utt.edu.tt/ICS/icsfs/d27fac8e-2a80-49b2-9576-b3c7e6c0d16d.pdf?target=f3d79bb8-580e-4355-b66e-d5ad5eee7e8e
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3854175
https://akdmx.momentum.com.ro/profile/rickgre874
https://frvape.com
https://drive.google.com/open?id=1Yo_PYzGsc1Gq9Mn8SpVEWoHQBnXdgIDt

