
一番優秀なSales-101試験復習と更新するSales-101受験
準備

ちなみに、ShikenPASS Sales-101の一部をクラウドストレージからダウンロードできま
す：https://drive.google.com/open?id=1Pfg9ojtN47SNvtl0UbwJOUv-XflYov6V

学習への関心を高めるには学習者に学習のための良い鍵を与えることが必要であり、これは学習者の内部要因
の積極的な発達を促進することです。 Sales-101質問トレントの最大の機能は、お客様が優れた学習習慣を身に
付け、学習への関心を高め、簡単に試験に合格し、Sales-101認定を取得できるようにすることです。候補者の
ために高品質の製品を生産するために、当社のすべての労働者が協力しています。私たちのSales-101試験トレ
ントはあなたの将来にとって非常に役立つと信じています。

Salesforce Sales-101 認定試験の出題範囲：

トピック 出題範囲

トピック 1
Planning: This section of the exam measures skills of Account Executives and covers territory planning,
engaging key accounts, and calculating sales quota attainability. It also emphasizes developing strong
business relationships and partnerships with key roles and personas to drive long-term success.

トピック 2

Deal Management: This section of the exam measures skills of Account Executives and includes qualifying
prospects, understanding customer strategies and challenges, and defining solution scope. It emphasizes
presenting value propositions, addressing challenges to close deals, and securing customer commitment for
formal contracts.

トピック 3

Customer Engagement:This section of the exam measures skills of Sales Representatives and focuses on
building credibility through thought leadership, using multiple touchpoints to generate interest, and aligning
solutions with customer needs. It also highlights the importance of nurturing relationships and driving
product adoption for maximum value.

>> Sales-101試験復習  <<

Salesforce 試験は、イメージをつかめばスッキリわかります！Sales-101
問題集

学習資料が時代に遅れないようにしながら、Sales-101学習の質問をより専門的にするために多数の専門家を選
択しました。もちろん、必要な情報を取得するためにすべてを行っており、より迅速に進めることができま
す。また、Sales-101試験トレーニングプロフェッショナルからいつでもサポートを受けることができます。私
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たちは、Sales-101テストガイドの専門家の助けを借りて、確実に非常に良い経験を得ることを確信できます。
優れた材料と方法は、より少ない労力でより多くの成果を上げるのに役立ちます。 Sales-101テストガイドを選
択して、成功に近づけましょう！

Salesforce Certified Sales Foundations 認定 Sales-101 試験問題 (Q20-Q25):
質問  # 20 
Universal Containers (UC) is starting its third fiscal quarter and wants to ensure its sales representatives' territory plans will be
successful.
Which activity should UC and its sales reps review mid-year to ensure success?

A. Survey the sales team and get recommendations.
B. Change plans to provide a fresh view on each account.
C. Assess prospect and account quality to prioritize leads.

正解：C

解説：
Assessing prospect and account quality to prioritize leads is an activity that can help ensure sales success mid- year by focusing on
the most promising opportunities and allocating resources accordingly. Assessing prospect and account quality involves evaluating
factors such as fit, interest, urgency, and authority, and ranking leads based on their likelihood and readiness to
buy.References:https://www.salesforce.com/resources
/articles/lead-generation/#lead-generation-strategies

質問  # 21 
A company is struggling to acquire new customers. After careful analysis, it realizes its value proposition is not resonating with
potential customers, so it develops a new value proposition.
Which metric should the company use to track the effectiveness of the new value proposition?

A. Lead conversion rate
B. Lead quality score
C. Customer satisfaction score

正解：A

解説：
Lead conversion rate is a metric that the company should use to track the effectiveness of the new value proposition. A value
proposition is a statement that summarizes how the product can solve the customer's problems, fulfill their needs, and provide them
with benefits that outweigh the costs. Lead conversion rate is a measure ofhow many leads (prospects who have shown interest in
the product) become customers (prospects who have bought the product). Lead conversion rate helps to evaluate how well the
value proposition resonates with potential customers and influences their purchase decisions.References:https://www.salesforce.
com/resources/articles/value-proposition/#value-proposition-metrics

質問  # 22 
How can the sales rep work with marketing to improve the health of their pipeline?

A. Focus on behaviors and attributes that define a quality lead.
B. Broaden the scope of the prospect profile.
C. Expand the number of channels to reach more prospects.

正解：A

解説：
Focusing on behaviors and attributes that define a quality lead is a way that the sales rep can work with marketing to improve the
health of their pipeline. A quality lead is a prospect who has shown interest in the product, has a need or problem that the product
can solve, has the authority and budget to make a purchase decision, and is ready to buy within a reasonable time frame. Focusing
on quality leads helps to increase conversion rates, reduce salescycles, and optimize
resources.References:https://www.salesforce.com/resources
/articles/lead-generation/#lead-generation-strategies
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質問  # 23 
Which factor can the sales representative focus on to win the customer first and support their sales quota long term?

A. Maximizing opportunities
B. Customer experience
C. Product evangelism

正解：B

解説：
Customer experience is the factor that the sales representative can focus on to win the customer first and support their sales quota
long term, because it is the sum of all the interactions and emotions that the customer has with the sales representative and the
company throughout the sales cycle and beyond. A positive customer experience can lead to customer satisfaction, loyalty, retention,
and advocacy, which can result in repeat purchases, referrals, and testimonials. Product evangelism and maximizing opportunities are
not the best answers, because they are more focused on the sales representative's own goals and interests, rather than the
customer's. Product evangelism is about promoting the product's features and benefits, but it may not address the customer's specific
needs or challenges. Maximizing opportunities is about increasing the contract value or volume, but it may not align with the
customer's budget or expectations. References: Certification - Sales Representative - Trailhead, [Sales Rep Training: Prepare Your
Team to Sell Successfully - Trailhead]

質問  # 24 
A sales representative wants to transition to a recommendation in a way that demonstrates their ability to provide a competitive
solution.
What should they use?

A. Summary statement
B. Success story
C. Solution unit

正解：B

解説：
A success story is what the sales representative should use to transition to a recommendation in a way that demonstrates their ability
to provide a competitive solution, because it shows the customer how the sales rep's solution has helped other customers with similar
needs and challenges, and what results and benefits they have achieved. A success story can also help to build trust and credibility
with the customer, and inspire them to take action. A summary statement or a solution unit are not the best answers, because they
are not as effective as a success story in demonstrating the sales rep's competitive advantage. A summary statement is a brief recap
of the customer's situation, needs, and desired outcomes, but it does not show how the sales rep's solution can meet them. A
solution unit is a specific feature or benefit of the sales rep's solution, but it does not show how it has worked for other customers or
what outcomes it can deliver. References: Certification - Sales Representative - Trailhead, Sales Rep Training: Customer
Engagement - Trailhead

質問  # 25
......

弊社ShikenPASSのSales-101試験準備では、学習習慣を身に付けるのに役立ちます。 Sales-101学習教材を購入し
て使用すると、学習の良い習慣を身に付けることができます。さらに重要なことは、良い習慣は科学的な小道
具の学習方法を見つけ、学習効率を高めるのに役立ちます。そして、短時間でSales-101試験に合格するのに役
立ちます。弊社からSales-101テストガイドを急いで購入すると、多くのメリットが得られます。

Sales-101受験準備 : https://www.shikenpass.com/Sales-101-shiken.html

信頼的なSales-101試験復習一回合格-効率的なSales-101受験準備 � Open Webサイト� www.goshiken.com �
検索� Sales-101 �無料ダウンロードSales-101模擬問題
Sales-101日本語受験教科書 � Sales-101ブロンズ教材 � Sales-101日本語受験教科書 � ☀
www.goshiken.com �☀�に移動し、� Sales-101 �を検索して、無料でダウンロード可能な試験資料を探しま
すSales-101模擬問題
真実的なSales-101試験復習試験-試験の準備方法-高品質なSales-101受験準備 � ➠ www.passtest.jp �の無
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料ダウンロード✔ Sales-101 �✔�ページが開きますSales-101関連日本語版問題集
信頼的なSales-101試験復習一回合格-効率的なSales-101受験準備 � 最新[ Sales-101 ]問題集ファイルは☀
www.goshiken.com �☀�にて検索Sales-101再テスト
更新するSales-101試験復習 - 合格スムーズSales-101受験準備 | 効率的なSales-101対応受験 � 【
jp.fast2test.com 】から「 Sales-101 」を検索して、試験資料を無料でダウンロードしてくださいSales-101
PDF
Sales-101資格関連題 � Sales-101試験復習赤本 � Sales-101資格試験 � ➥ www.goshiken.com �で「
Sales-101 」を検索して、無料で簡単にダウンロードできますSales-101最新問題
100％合格率のSalesforce Sales-101試験復習 - 合格スムーズSales-101受験準備 | 実際的なSales-101対応受験 �
� ▷ www.xhs1991.com ◁で使える無料オンライン版「 Sales-101 」 の試験問題Sales-101勉強方法
信頼的なSales-101試験復習一回合格-効率的なSales-101受験準備 � 【 Sales-101 】を無料でダウンロード
「 www.goshiken.com 」で検索するだけSales-101勉強時間
Sales-101再テスト � Sales-101技術問題 � Sales-101技術問題 � � www.xhs1991.com �を開き、▷ Sales-
101 ◁を入力して、無料でダウンロードしてくださいSales-101資格取得
Sales-101日本語受験教科書 � Sales-101技術問題 � Sales-101テスト内容 � 【 www.goshiken.com 】サイ
トにて� Sales-101 �問題集を無料で使おうSales-101再テスト
Sales-101試験の準備方法｜効果的なSales-101試験復習試験｜高品質なSalesforce Certified Sales Foundations受
験準備 ☁ URL 「 www.it-passports.com 」をコピーして開き、☀ Sales-101 �☀�を検索して無料でダウン
ロードしてくださいSales-101模擬試験問題集
www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, ole.anima.rs,
www.stes.tyc.edu.tw, learn.anantlibrary.in, priceactioninstitution.com, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw,
www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, Disposable vapes

さらに、ShikenPASS Sales-101ダンプの一部が現在無料で提供されています：https://drive.google.com/open?
id=1Pfg9ojtN47SNvtl0UbwJOUv-XflYov6V

https://www.northwestu.edu/?URL=https%253a%252f%252fwww.shikenpass.com%252fSales-101-shiken.html
https://jp.fast2test.com/Sales-101-premium-file.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.shikenpass.com%252fSales-101-shiken.html
https://www.xhs1991.com/Sales-101.html
https://www.terracruda.it/?s=%25e4%25bf%25a1%25e9%25a0%25bc%25e7%259a%2584%25e3%2581%25aaSales-101%25e8%25a9%25a6%25e9%25a8%2593%25e5%25be%25a9%25e7%25bf%2592%25e4%25b8%2580%25e5%259b%259e%25e5%2590%2588%25e6%25a0%25bc-%25e5%258a%25b9%25e7%258e%2587%25e7%259a%2584%25e3%2581%25aaSales-101%25e5%258f%2597%25e9%25a8%2593%25e6%25ba%2596%25e5%2582%2599%20%25f0%259f%2593%25bc%20%25e3%2580%2590%20Sales-101%20%25e3%2580%2591%25e3%2582%2592%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e3%2580%258c%20www.goshiken.com%20%25e3%2580%258d%25e3%2581%25a7%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2599%25e3%2582%258b%25e3%2581%25a0%25e3%2581%2591Sales-101%25e5%258b%2589%25e5%25bc%25b7%25e6%2599%2582%25e9%2596%2593
https://www.xhs1991.com/Sales-101.html
http://coda-dach.de/?s=Sales-101%25e6%2597%25a5%25e6%259c%25ac%25e8%25aa%259e%25e5%258f%2597%25e9%25a8%2593%25e6%2595%2599%25e7%25a7%2591%25e6%259b%25b8%20%25f0%259f%2590%2597%20Sales-101%25e6%258a%2580%25e8%25a1%2593%25e5%2595%258f%25e9%25a1%258c%20%25f0%259f%2595%2595%20Sales-101%25e3%2583%2586%25e3%2582%25b9%25e3%2583%2588%25e5%2586%2585%25e5%25ae%25b9%20%25f0%259f%258e%25b3%20%25e3%2580%2590%20www.goshiken.com%20%25e3%2580%2591%25e3%2582%25b5%25e3%2582%25a4%25e3%2583%2588%25e3%2581%25ab%25e3%2581%25a6%25e2%25ae%2586%20Sales-101%20%25e2%25ae%2584%25e5%2595%258f%25e9%25a1%258c%25e9%259b%2586%25e3%2582%2592%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e4%25bd%25bf%25e3%2581%258a%25e3%2581%2586Sales-101%25e5%2586%258d%25e3%2583%2586%25e3%2582%25b9%25e3%2583%2588
https://www.it-passports.com/Sales-101.html
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3897280
https://myportal.utt.edu.tt/ICS/icsfs/0a87cbc8-556d-409c-8ee2-39e698af3efd.pdf?target=3e41abe9-81a3-40a4-9ead-2cd0b9fb220b
https://myportal.utt.edu.tt/ICS/icsfs/1185d23e-d34c-4697-8217-c64f8c685153.pdf?target=add5ab17-6f74-4b60-9f66-6ed37a3d9d36
https://myportal.utt.edu.tt/ICS/icsfs/2c8278d7-cf68-4157-806c-49b051081c99.pdf?target=bbfd3e65-69b0-4261-9f1a-f2c84ecaec40
https://myportal.utt.edu.tt/ICS/icsfs/35889a7d-4111-432c-a4d4-dc8ddb441553.pdf?target=335ddb79-81ba-4ec3-803c-24e84a87153b
https://myportal.utt.edu.tt/ICS/icsfs/3dd798ce-8f90-445e-a725-a039d94bdefc.pdf?target=b4cb9986-052a-44e3-abb2-a33bb40fad59
https://myportal.utt.edu.tt/ICS/icsfs/42abbb51-71e3-4934-962c-1fe123ce86aa.pdf?target=8192e97d-c27a-42d3-ad9a-fce06ae46c5e
https://myportal.utt.edu.tt/ICS/icsfs/82018b32-e7b5-456e-b7f2-c43eac987db9.pdf?target=f81967de-bc2d-4aa4-8a08-ec3433002251
https://myportal.utt.edu.tt/ICS/icsfs/8effd348-1ed4-4f9f-a530-7964c874b8d4.pdf?target=5a93b13e-c752-43b9-92c5-5448306e770f
https://myportal.utt.edu.tt/ICS/icsfs/a742cbf1-649b-4a9b-b9dc-bb610265e3fc.pdf?target=29caf521-ee8e-495f-b61b-664bd1fbce25
https://myportal.utt.edu.tt/ICS/icsfs/ec670a04-12b0-462f-9920-6a4cdd80201e.pdf?target=fb7bbbf6-7930-45ad-aa80-5569697dd6e0
https://ole.anima.rs/profile/louwest602
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3897687
https://learn.anantlibrary.in/profile/louwest642
https://priceactioninstitution.com/profile/grantre769
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3897299
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3897175
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3897504
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3897512
https://frvape.com
https://drive.google.com/open?id=1Pfg9ojtN47SNvtl0UbwJOUv-XflYov6V

