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Wir EchteFrage bieten Ihnen verschiede Unterlagensversionen, die Ihre Nutzung erleichtern konnen. Die PDF-Versionen kénnen
das Lesen erleichtern und Thnen die aktuellen Salesforce AP-205 Priifingsfragen zeigen, Die Software- Versionen sind die
Simulationssoftwaren, die Ihre Vorbereitungssituation auf jeden Fall testen. Wenn Sie wissen wollen, ob Sie sich fir Salesforce AP-
205 Priifing gut bereit sind, konnen Sie helfen, Thre Stérke und Schwiche ganz schnell finden, um Ihren néichsten Lernplan zu
erstellen.

Sie konnen im Internet teilweise die Fragen und Antworten ar Salesforce AP-205 Zertifizierungspriifing von EchteFrage kostenlos
als Probe herunterladen. Dann wirden Sie finden, dass die Ubungen von EchteFrage ist die umfassendesten und ganau was, was Sie
wollen.

>> AP-205 Priifungs materialien <<

AP-205 Pass Dumps & PassGuide AP-205 Priifung & AP-205 Guide

Vielleicht sorgen Sie darum, dassSie mit groBem Fleil3 die Salesforce AP-205 noch nicht bestehen, oder dass Sie kauft die
Software, die eigentlich nicht fiir Sie geeignet ist. Die Salesforce AP-205 Priifngssoftware von unserer Pass4 test konnen Thre
Sorgen 1osen. Die erste Garantie ist die hohe Bestehensquote. Die zweite Garantie ist, wenn unsere Software fiir Sie wirklich nicht
geeignet ist und Sie die Salesforce AP-205 Priifung nicht bestehen, geben wir Thnen die vollstéindigen Gebiihren zuriick. Deshalb
machen Sie keine Sorge! Sie kénnen sich nur unbesorgt auf die Salesforce AP-205 Priifing vorbereiten. Wir EchteFrage sorgen fiir
alle andere Sachen!

Salesforce Consumer Goods Cloud: Trade Promotion Management
Accredited Professional AP-205 Priifungsfragen mit Losungen (Q18-Q23):

18. Frage

Cloud Kicks wants to optimize the allocation of promotion spend for its key account managers (KAMs) on a customer account
basis.

Which business stakeholders should a consultant prioritize speaking with when taking a top down approach to begin their discovery
process to gather these requirements?

e A. Sales managers and KAMs
e B. KAMs and demand planners
e (. Sales managers and finance managers

Antwort: C

Begriindung;

The key phrase in this requirement is "top down approach'8. This implies starting with the strategic decision- makers who determine
the overall budget and its distribution, rather than the execution level.

* Finance Managers:They are the custodians of the overall trade budget. They define the financial guardrails, profit targets, and total
available finds for the fiscal year.
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* Sales Managers:They receive the budget from Finance and are responsible for allocating it to their respective territories and
KAMs. They decide that "Region A gets $1M" and "Region B gets $2M." Speaking withK AMs(Option A/B) represents abotton+
upapproach, as they are the recipients and users of the funds, not the allocators. Therefore, to understand the "allocation
optimization" from the top, the consultant must prioritizeSales Managers and Finance Managers9.

19. Frage

Northern Trail Outfitters needs to complete analysis on promotion metrics to ensure the success of the promotions currently being
run.

‘What should a consultant do to get an accurate, immediate view of promotions?

¢ A Create real-time reporting (RTR) and add dimensions.
¢ B. Export promotion data directly from the Promotion object.
e C. Utilize a third-party AppExchange tool to run analysis.

Antwort: A

Begrindung;

In the context of Salesforce TPM, Real-Time Reporting (RTR) is a specialized capability designed specifically to address the need
for immediate, in-context visibility into promotion performance.

Trade Promotion data is complex; it involves time-phased grids (weekly/daily), different metrics (Volume, Spend, Revenue), and
dynamic calculations (Writeback). Standard Salesforce reports sometimes struggle to present this multi-dimensional "P&L" view
effectively or instantaneously during the planning and execution flow. Exporting data (Option C) is a manual, static process that
becomes obsolete the moment it is done, failing the "mmediate view" requirement.

RTR allows users (like Key Account Managers) to view aggregated Key Performance Indicators (KPIs) directly within the
application mterface without waiting for overnight batch processing or data warehousing synchronization. By configuring RTR and
adding the necessary dimensions (e.g., Product, Time, Tactic), the consultant empowers the user to see exactly how the promotion is
tracking against its targetsright now. This immediate feedback loop is crucial for "in-flight" adjustiments to ensure promotion
success4444.

20. Frage

A client wants to have an extra column to enter a fixed amount in a promotion. The column needs to be added next to the Planned
Fixed Spend calculation. A consultant already created the new key performance indicator (KPI) definition and adjusted the proper
KPT set.

‘Which additional configuration does the consultant need to do to make the column available on the promotion?

e A. Assign the tactic subset to the new KPI definition.
e B. Assign the VPC subset to the new KPI definition.
e C. Assign the SPC subset to the new KPI definition.

Antwort: C

Begriindung;

In the TPM User Interface, the Promotion P&L is divided into distinct sections known as "Cards" to organize the massive amount of
data. The two primary cards are the Volume Planning Card (VPC) and the Spend Planning Card (SPC).

* VPC (Volume Planning Card):Contains metrics related to quantities, such as Baseline Volume, Uplift Volume, and Total Volume.
* SPC (Spend Planning Card):Contains financial metrics, such as Fixed Fees, Variable Spend, ROI, and Margins.

The requirement is to add a column for a "fixed amount" next to "Planned Fixed Spend." Since "Fixed Spend" is a financial/monetary
metric, it resides within theSpend Planning Card. Creating the KPI definition is only the first step. To make that KPI visible on the
UL it must be assigned to the correctKPI Subset. The KPI Subset effectively acts as a filter or a view controller. If you create a
financial KPI but do not assign it to the SPC Subset(Option B), it will exist in the system but will remain invisible to the KAM on the
promotion screen. Option A is incorrect because the VPC is for volume, not spend. Option C is incorrect because "tactic subset"
generally refers to the configuration of the tactic list itself, not the financial grid columns.

21. Frage

The key account managers (KAMs) at Universal Containers use, in their promotion planning process, the promotion scenario
planning to achieve the best setup for the promotion.

How should a consultant configure the Adjustment key performance indicators (KPIs) that the KAMs want to use? 3



e A Assign Adjustment KPI 1, Adjustment KPI 2, and Adjustment KPI 3 as Adjustment KPIs on the Details page of the
promotion template.

¢ B. Add Adjustment KPI 1, Adjustment KPI 2, and Adjustment KPI 3 as Adjustment subset to the KPI set, which is
assigned to the promotion template.

¢ (. Add Adjustment KPI 1, Adjustment KPI 2, and Adjustment KPI 3 as PromotionScenarios subset to the KPI set, which is
assigned to the promotion template. 4

Antwort: C

Begrindung;

Scenario Planning in TPM allows Key Account Managers to create "What-If" versions of a promotion (e.g,,

"What if T increase the discount to 15%?") without affecting the live plan. To facilitate this, the user nterface needs to know
specifically which KPIs are relevant for these experimental adjustments.

In the TPM configuration, KPI Subsetsare used to group KPIs for specific UI contexts (e.g., the Volume Card, the Spend Card).
For Scenario Planning, there is a specialized subset purpose, often referenced as the PromotionScenariossubset (or similarly named
configuration hook depending on the specific release version, but conceptually the "Scenario” subset).

By adding the "Adjustment KPIs" (the specific metrics where users input their simulation data, likeSimulated Lift %) to this specific
subset in theKPI Set, the consultant ensures that when a KAM enters "Scenario Mode," these specific fields appear and are
editable. This segregates the scenario inputs from the standard operational data, allowing the calculation engine to compute the
"Scenario Result" separately from the

"Active Plan Result" for comparison.

22. Frage

A consumer goods manufacturer wants to track spending against trade promotion tactics, but does not want to manage the creation
of fnd records or the financial transactions between funds.

‘What should a consultant advise?

e A. The Funds module is optional in TPM so does not need to be implemented. Actual spend can still be compared to that
defined in the Spend Planning card (SPC), but not against the mitial or subsequent transactions used to define the available
value of funds. The system will not be able to prevent overspending,

¢ B. The Funds module is optional in TPM so does not need to be implemented.

Create a single fund per sales org with an initial value representing the total amount in the fund at sales org level to act as a
dummy fund record so that Spend Tracking can be used.

The system can prevent overspending but only in relation to the initial loaded values as subsequent transactions will not be
held within the system.

e C. Tracking spend requires implementation of the Fund Management module. Initial fimd values can be loaded as mnitial
transactions by dataloading into the appropriate fund records. Subsequent transactions do not need to be managed in the
system. The system can prevent overspending but only in relation to the mitial loaded values as subsequent transactions will
not be held within the system.

Antwort: B

Begriindung;

In Salesforce Consumer Goods Cloud, the Funds Management module is indeed technically optional, but it is deeply integrated into
the Tactic Spend calculation logic. The system's calculation engine typically requires a

"Source" to attribute spend against, even if the user does not want to do complex checkbook management (deposits, withdrawals,
transfers).

Option A describes the standard workaround for this "Lightweight Funds" requirement.

* The Dummy Fund:By creating a single, high-level find for the Sales Org, you provide the necessary technical anchor for the
systemto record "Spend." This satisfies the data model requirement that every tactic spend must be associated with a finding
source.

* Spend TrackingThis setup allows the manufacturer to see "Total Planned Spend" accumulating against this dummy bucket.

* Limitations:Since the client refuses to manage transactions (adding money to the find), the system can only check overspending
against theinitialloaded value. It cannot support dynamic accruals or complex validations, but it fulfills the core requirement of
"tracking spend" without the operational overhead of full fund managementl.



Eine geeignete Ausbilung zu wihlen stellt eine Garantie flir den Erfolg dar. Aber die Wahl ist von grof3er Bedeutung. EchteFrage hat
einen guten Ruf und breite Beliebtheit. Man hat keine Griinde, den EchteFrage einfach zu weigern. Dennoch ist es nicht wirksam,
wenn die vollstindigen Schulungsunterlagen zur Salesforce AP-205 Priifing Thnen nicht passen. So kénnen Sie vor dem Kauf die
Deno als Probe herunterladen. Auf diese Weise kénnen Sie sich gut auf die Priifung vorbereiten und die Salesforce AP-205 Priifung
ohne Schwierigkeit bestehen. Das ist ein wichtiger Grund dafiir, warum viele Kandidaten uns wéhlen. Wir bieten die besten,
kostengiinstigsten und vollsténdigsten Schulungsunterlagen, um den Kandidaten beim Bestehen der Salesforce AP-205 Priifung
helfen.

AP-205 Praxispriifung: https’//www.echtefrage.top/AP-205-deutsch-pruefungen. html

Kaufen Sie unsere AP-205 Priifing Dumps, dann kénnen Sie fast irgendwo mit Threm Handy studieren, Salesforce AP-205
Priifungsmaterialien Mochten Sie mehr Anerkennung und Berufschancen bekommen, Die Zertifizierungspriifung fiir Salesforce AP-
205 verlangt jedoch umfangreiche Fachkenntnisse, AuBerdem ist EchteFrage Thnen eine gute Wahl, die AP-205-Priifing erfolgreich
abzulegen, In den letzten Jahren nehmen immer mehr Menschen an der Salesforce AP-205 Zertifizierungspriifung teil.

Herr von Tucher war ein Mann, der unerschiitterlich AP-205 an seine Grundsétze glaubte, Wir wurden in zwei Lager geteilt: hilben
die Bemannung des Sandal mit Abrahim und einigen seiner Diener, die er mitgenommen AP-205 Priifungs-Guide hatte, und driiben
die Leute von der Dahabie mit Senitza, Isla und mir nebst Halefund dem Barbier.

bestehen Sie AP-205 Thre Priifung mit unserem Prep AP-205 Ausbildung
Material & kostenloser Dowload Torrent

Kaufen Sie unsere AP-205 Priifing Dumps, dann kénnen Sie fast irgendwo mit Threm Handy studieren, Mochten Sie mehr
Anerkennung und Berufschancen bekommen, Die Zertifizierungspriifung fiir Salesforce AP-205 verlangt jedoch umfangreiche
Fachkenntnisse.

AuBerdem st EchteFrage Ihnen eine gute Wahl, die AP-205-Priifing erfolgreich abzulegen, In den letzten Jahren nehmen immer
mehr Menschen an der Salesforce AP-205 Zertifizierungspriifing teil.
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