
Salesforce Sales-101独学書籍、Sales-101資格取得講座

P.S.JpexamがGoogle Driveで共有している無料の2026 Salesforce Sales-101ダンプ：https://drive.google.com/open?
id=1F2zJq_QCp9i6t3JYm5An_PIFej-OhIPM

Sales-101練習問題のソフトテストエンジンに興味がある場合は、以下の情報をよく知っておく必要がありま
す。 ソフトテストエンジンは、最初にオンラインでパーソナルコンピューターにダウンロードしてからインス
トールする必要があります。 割賦後、オフラインでSales-101練習問題を使用できます。 電話、iPadなどの他の
電子製品にコピーすることもできます。 一方、Salesforce Certified Sales Foundations試験問題は200台以上のパソコ
ンで使用できます。 あなたの会社のSales-101練習問題のソフトテストエンジンを購入すると、非常に便利で
す。

Salesforce Sales-101 認定試験の出題範囲：

トピック 出題範囲

トピック 1
Forecasting: This section of the exam measures skills of Account Executives and assesses forecasting
accuracy, evaluating risks and opportunities, and understanding the inputs that drive forecasting. It ensures
consistency in opportunity management and reliable business predictions.

トピック 2
Customer Success: This section of the exam measures skills of Sales Representatives and explains post-
sales actions, order booking, and fulfillment. It also reviews the customer journey after the sale and
evaluates the realized versus expected value to ensure satisfaction and retention.

トピック 3

Deal Management: This section of the exam measures skills of Account Executives and includes qualifying
prospects, understanding customer strategies and challenges, and defining solution scope. It emphasizes
presenting value propositions, addressing challenges to close deals, and securing customer commitment for
formal contracts.

>> Salesforce Sales-101独学書籍  <<

試験の準備方法-効率的なSales-101独学書籍試験-素晴らしいSales-101資
格取得講座

このほど、卒業生であれば、社会人であれば、ずっと「就職難」問題が存在し、毎年、「就職氷河期」といっ
た言葉が聞こえてくる。ブームになるIT技術業界でも、多くの人はこういう悩みがあるんですから、Salesforce
のSales-101の能力を把握できるのは欠かさせないない技能であると考えられます。もし我々社のJpexamのSales-
101問題集を手に入れて、速くこの能力をゲットできます。それで、「就職難」の場合には、他の人々と比べ
て、あなたはずっと優位に立つことができます。

https://drive.google.com/open?id=1F2zJq_QCp9i6t3JYm5An_PIFej-OhIPM
https://www.xhs1991.com/Sales-101.html
https://www.jpexam.com/Sales-101_exam.html
https://www.japancert.com/Sales-101.html


Salesforce Certified Sales Foundations 認定 Sales-101 試験問題 (Q90-Q95):
質問  # 90 
A sales representative has a customer who is indecisive about the proposed solution and hesitant to close the contract.
How should the sales rep convince the customer to find the solution invaluable and close the contract?

A. Offer promotional discounts.
B. Bundle additional products.
C. Extend a free trial.

正解：C

解説：
Offering promotional discounts is a way to convince an indecisive customer to find the solution invaluableand close the contract by
creating a sense of urgency, exclusivity, and reciprocity. Promotional discounts can motivate the customer to act quickly before they
miss out on a good deal, as well as make them feel special and appreciated for choosing your
solution.References:https://www.salesforce.com/resources/articles/sales- promotion/#sales-promotion-examples Extending a free
trial is a good way toconvince an indecisive customer to close the contract, as it allows them to experience the value of the solution
firsthand and overcome any doubts or objections. A free trial also creates a sense of urgency and scarcity, as the customer knows
that they have a limited time to take advantage of the offer. By extending a free trial, the sales rep can demonstrate confidence in the
solution and show the customer that they are willing to accommodate their needs and preferences. References:
* Turn Undecided Customers into Successful Sales - Upnify, section "Offer guarantees and flexible policies".
* How to Handle Indecisive Customers? - Bitrix24, section "Offer a free trial or a money-back guarantee".

質問  # 91 
What is the primary benefit of team selling at a key account?

A. Reduces the workload for individual sales representatives
B. Leverages collective expertise to meet customer expectations
C. Provides the customer with multiple points of contact

正解：B

解説：
Team selling is a strategy of using a group of salespeople with different skills and expertise to sell toand serve major accounts. The
primary benefit of team selling at a key account is that it leverages the collective expertise of the team members to meet the
customer's expectations and needs. Team selling can help create value for the customer by providingcustomized solutions,
addressing complex problems, and delivering superior service. Team selling can also help build trust and loyalty with the customer by
demonstrating commitment, collaboration, and professionalism. References:
* Cert Prep: Salesforce Certified Sales Representative, unit "Build and Maintain Relationships with Key Accounts"
* Team Selling: The Secret Weapon in Major Accounts

質問  # 92 
A sales representative proposes an engagement solution that works seamlessly across all media to a customer.
Which strategy supports the solution?

A. Social networks
B. Multi-channel
C. Two-way dialogue

正解：B

解説：
Multi-channel is the strategy that supports an engagement solution that works seamlessly across all media.
Multi-channel means using different communication channels (such as email, phone, social media, web chat, etc.) to reach and
interact with customers and prospects. Multi-channel helps to increase customersatisfaction, loyalty, and retention by providing them
with convenience, choice, and consistency.References:https://www.
salesforce.com/resources/articles/multichannel-marketing/#multichannel-marketing-definition



質問  # 93 
A sales representative has a low conversion rate during theproposal phase of the pipeline. They notice there are a few sentences
about the prospect objectives, two pages on the specifications and deliverables, and then a small portion on the investment.
Which adjustment will help the sales rep win more work by being more customer-centric?

A. Move the investment to the top to get the objection out of the way.
B. Focus more on anticipated outcomes than deliverables.
C. Remove the objectives since the prospect already knows them.

正解：B

解説：
A customer-centric proposalis one that emphasizes the value and benefits that the solution will provide to the customer, rather than
the features and specifications of the product or service. By focusing more on the anticipated outcomes, the sales rep can show how
the solution aligns with the customer's objectives and needs, and how it will help them achieve their desired results. This will also help
the sales rep differentiate themselves from the competition and build trust and credibility with the customer. References:
* Cert Prep: Salesforce Certified Sales Representative, Unit 4: Value Selling
* [Sales Rep Training], Unit 2: Sell with Value
* Salesforce Certified Sales Representative Exam Guide, Section 4: Value Selling

質問  # 94 
A sales representative is having a difficult time identifying the root cause of their customer's issue. Thesales rep knows they need to
first acknowledge the customer's experience and perspective.
What is the recommended action the sales rep should take next?

A. Provide a product demo.
B. Show empathy.
C. Make recommendations.

正解：B

解説：
When faced with a customer issue and after acknowledging the customer's experience, the recommended next step for a sales
representative is to show empathy. Empathy involves understanding and sharing the feelings of another, which in this context means
recognizing the impactof the issue on the customer and conveying genuine concern. This approach helps build a rapport and trust
with the customer, demonstrating that thesales rep is not just focused on a transaction but cares about the customer's overall
experience and success.
Salesforce emphasizes the importance of empathy in customer interactions as a way to strengthen relationships and foster loyalty.
Reference:Salesforce Blog - Empathy in Sales

質問  # 95
......

我々のSales-101問題集はPDF版、ソフト版とオンライン版を含めて、認証試験のすべての問題を全面的に含めて
います。このSales-101問題集の正確率は100％になっています。Sales-101試験を準備しているあなたは無料のサ
ンプルをダウンロードして利用して、あなたはこのふさわしいSales-101問題集を発見することができます。

Sales-101資格取得講座 : https://www.jpexam.com/Sales-101_exam.html

Sales-101資格参考書 � Sales-101復習過去問 � Sales-101合格記 ☃ � www.jpexam.com �から簡単に「
Sales-101 」を無料でダウンロードできますSales-101模擬試験問題集
Sales-101テストサンプル問題 � Sales-101資格参考書 � Sales-101合格資料 � （ www.goshiken.com ）で
【 Sales-101 】を検索して、無料で簡単にダウンロードできますSales-101テスト対策書
試験の準備方法-信頼的なSales-101独学書籍試験-一番優秀なSales-101資格取得講座 � 今すぐ「
www.xhs1991.com 」を開き、� Sales-101 �を検索して無料でダウンロードしてくださいSales-101合格資料
Salesforce Sales-101独学書籍: Salesforce Certified Sales Foundations - GoShiken 最高のプロバイダー 資格取得講座
� ▶ www.goshiken.com ◀サイトにて最新� Sales-101 �問題集をダウンロードSales-101テスト対策書
Sales-101試験の準備方法｜完璧なSales-101独学書籍試験｜一番優秀なSalesforce Certified Sales Foundations資

https://www.xhs1991.com/Sales-101.html
https://www.jpexam.com/Sales-101_exam.html
https://www.jpexam.com/Sales-101_exam.html
https://www.pdc.edu/?URL=https%253a%252f%252fwww.jpexam.com%252fSales-101_exam.html
https://www.xhs1991.com/Sales-101.html
https://www.northwestu.edu/?URL=https%253a%252f%252fwww.jpexam.com%252fSales-101_exam.html


格取得講座 � ウェブサイト➡ jp.fast2test.com ���から� Sales-101 �を開いて検索し、無料でダウンロー
ドしてくださいSales-101テストサンプル問題
Sales-101テスト対策書 Ⓜ Sales-101参考書 � Sales-101試験参考書 � ウェブサイト➠ www.goshiken.com �
�から▶ Sales-101 ◀を開いて検索し、無料でダウンロードしてくださいSales-101参考書
Sales-101模擬試験問題集 � Sales-101問題数 � Sales-101模擬試験問題集 ◀ 検索するだけで➽
www.passtest.jp �から{ Sales-101 }を無料でダウンロードSales-101問題数
Sales-101日本語版対応参考書 � Sales-101模擬試験問題集 � Sales-101リンクグローバル � （
www.goshiken.com ）に移動し、� Sales-101 �を検索して無料でダウンロードしてくださいSales-101問題数
Sales-101資格取得講座 � Sales-101試験参考書 � Sales-101出題範囲 � ➡ Sales-101 ���の試験問題は�
www.passtest.jp �で無料配信中Sales-101合格資料
GoShiken SalesforceのSales-101問題集 � ▶ www.goshiken.com ◀で使える無料オンライン版➠ Sales-101 � の
試験問題Sales-101日本語復習赤本
Sales-101問題数 ☑ Sales-101復習範囲 � Sales-101合格記 � 今すぐ➡ www.jpshiken.com ���で✔ Sales-
101 �✔�を検索し、無料でダウンロードしてくださいSales-101復習過去問
study.stcs.edu.np, www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
www.stes.tyc.edu.tw, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, hashnode.com,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, www.stes.tyc.edu.tw, www.stes.tyc.edu.tw, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt,
myportal.utt.edu.tt, myportal.utt.edu.tt, myportal.utt.edu.tt, Disposable vapes

BONUS！！！ Jpexam Sales-101ダンプの一部を無料でダウンロード：https://drive.google.com/open?
id=1F2zJq_QCp9i6t3JYm5An_PIFej-OhIPM

https://jp.fast2test.com/Sales-101-premium-file.html
https://bbs.pku.edu.cn/v2/jump-to.php?url=https%253a%252f%252fwww.jpexam.com%252fSales-101_exam.html
https://www.passtest.jp/Sales-101-mondaishuu.html
https://arisecoin.com/?s=Sales-101%25e6%2597%25a5%25e6%259c%25ac%25e8%25aa%259e%25e7%2589%2588%25e5%25af%25be%25e5%25bf%259c%25e5%258f%2582%25e8%2580%2583%25e6%259b%25b8+%25f0%259f%259b%25b7+Sales-101%25e6%25a8%25a1%25e6%2593%25ac%25e8%25a9%25a6%25e9%25a8%2593%25e5%2595%258f%25e9%25a1%258c%25e9%259b%2586+%25f0%259f%2598%25b4+Sales-101%25e3%2583%25aa%25e3%2583%25b3%25e3%2582%25af%25e3%2582%25b0%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2590%25e3%2583%25ab+%25f0%259f%2594%2581+%25ef%25bc%2588+www.goshiken.com+%25ef%25bc%2589%25e3%2581%25ab%25e7%25a7%25bb%25e5%258b%2595%25e3%2581%2597%25e3%2580%2581%25e2%25ae%2586+Sales-101+%25e2%25ae%2584%25e3%2582%2592%25e6%25a4%259c%25e7%25b4%25a2%25e3%2581%2597%25e3%2581%25a6%25e7%2584%25a1%25e6%2596%2599%25e3%2581%25a7%25e3%2583%2580%25e3%2582%25a6%25e3%2583%25b3%25e3%2583%25ad%25e3%2583%25bc%25e3%2583%2589%25e3%2581%2597%25e3%2581%25a6%25e3%2581%258f%25e3%2581%25a0%25e3%2581%2595%25e3%2581%2584Sales-101%25e5%2595%258f%25e9%25a1%258c%25e6%2595%25b0
https://www.passtest.jp/Sales-101-mondaishuu.html
https://industrielinqs.nl/?s=GoShiken+Salesforce%25e3%2581%25aeSales-101%25e5%2595%258f%25e9%25a1%258c%25e9%259b%2586+%25f0%259f%258e%2592+%25e2%2596%25b6+www.goshiken.com+%25e2%2597%2580%25e3%2581%25a7%25e4%25bd%25bf%25e3%2581%2588%25e3%2582%258b%25e7%2584%25a1%25e6%2596%2599%25e3%2582%25aa%25e3%2583%25b3%25e3%2583%25a9%25e3%2582%25a4%25e3%2583%25b3%25e7%2589%2588%25e2%259e%25a0+Sales-101+%25f0%259f%25a0%25b0+%25e3%2581%25ae%25e8%25a9%25a6%25e9%25a8%2593%25e5%2595%258f%25e9%25a1%258cSales-101%25e6%2597%25a5%25e6%259c%25ac%25e8%25aa%259e%25e5%25be%25a9%25e7%25bf%2592%25e8%25b5%25a4%25e6%259c%25ac
https://www.jpshiken.com/Sales-101_shiken.html
https://study.stcs.edu.np/profile/maxford811
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3853756
https://myportal.utt.edu.tt/ICS/icsfs/031af39b-e7f3-4c7f-80da-2ce2fa15d890.pdf?target=2a1197ea-87bb-4037-9073-2c697b1bea8b
https://myportal.utt.edu.tt/ICS/icsfs/280543c4-66b1-4ebb-95c0-2dd1f662a68c.pdf?target=06617b06-c60d-4822-9023-b001df470f1f
https://myportal.utt.edu.tt/ICS/icsfs/4f588614-96c9-405a-8e33-cc04905d8221.pdf?target=fb408f42-92c2-4ffa-bc29-48ce4f116d44
https://myportal.utt.edu.tt/ICS/icsfs/6748ee02-0a04-4164-a904-4cc234f6854c.pdf?target=54002c60-77c7-4ca8-8db4-c9401e25f5ed
https://myportal.utt.edu.tt/ICS/icsfs/83c7ebf4-64e8-4732-b4dd-d2e9faa806ed.pdf?target=b2eae5db-530e-49fe-b90a-b7e1eb61cfb9
https://myportal.utt.edu.tt/ICS/icsfs/8d1be3dc-7511-4009-a423-426f7d821b22.pdf?target=a83158e6-ca96-41fb-ade0-05998d0c4d5e
https://myportal.utt.edu.tt/ICS/icsfs/ae431d5a-ddc5-4a1a-b010-0ee35e6d7f63.pdf?target=66db1ded-01bd-4090-acfd-f785991abc8d
https://myportal.utt.edu.tt/ICS/icsfs/ba98bed8-a731-422b-9df3-18c31de52855.pdf?target=379aabd5-a8b2-4478-917c-04ece8186ad8
https://myportal.utt.edu.tt/ICS/icsfs/c7592e2c-5f6f-4565-89f2-02868fd9ab3e.pdf?target=2005e307-0d28-44a9-897c-69c077d7f012
https://myportal.utt.edu.tt/ICS/icsfs/e23f95d6-7b42-499e-9ff2-41c737ca3944.pdf?target=8b1e909c-1389-4e29-9e80-971a873882d0
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3853693
https://myportal.utt.edu.tt/ICS/icsfs/0baab416-895f-4a9a-b8f6-8a7f50b30647.pdf?target=765f0d8b-e357-43da-b699-ed4be1b8ddc6
https://myportal.utt.edu.tt/ICS/icsfs/10615d0b-4b30-4d3a-a061-15471a19def1.pdf?target=6f9931e6-b1c8-451c-9221-c1f8639829f7
https://myportal.utt.edu.tt/ICS/icsfs/14fc7bbb-7ee4-439d-8d51-8a4d9b98b662.pdf?target=207a6a89-8084-48b7-acbd-f4b49f3b284d
https://myportal.utt.edu.tt/ICS/icsfs/403dc3c5-732a-480f-a16d-dd2238fadb69.pdf?target=81e3c8bd-2220-41a8-845d-892d127af7f4
https://myportal.utt.edu.tt/ICS/icsfs/658fb8dc-15bc-4673-83d2-c2b6ee775925.pdf?target=9fb9bc6a-8e32-483d-a03d-6f98f4ba7508
https://myportal.utt.edu.tt/ICS/icsfs/9b9f45d3-a520-4634-bfd1-e7e313562405.pdf?target=78407484-69e9-48d6-be72-85ee164b2435
https://myportal.utt.edu.tt/ICS/icsfs/a3dcba6b-1513-4abe-aa9a-132f43a54188.pdf?target=28ef04b3-0e00-4a78-918c-9837ad02af59
https://myportal.utt.edu.tt/ICS/icsfs/c6550f38-85a2-4b96-9ab7-045abf854b4f.pdf?target=43c673ce-342a-4f5e-ad62-f118fe30d589
https://myportal.utt.edu.tt/ICS/icsfs/dc9fd83c-1a50-4c6c-a85d-f16173b56219.pdf?target=b241b987-057a-41bb-8a5b-8a6ddaa0ae23
https://myportal.utt.edu.tt/ICS/icsfs/ee75ebbd-867c-43b7-933b-7b49d7dad417.pdf?target=421a2538-ef1d-4c9f-8e32-4a41bb0eb199
https://hashnode.com/post/cmk1036ep000402iccd0qgl7z
https://myportal.utt.edu.tt/ICS/icsfs/5680e194-ee2b-47d4-ad6b-363dc1d05b56.pdf?target=27913ec6-0f05-4819-b98d-6c89c4391c2e
https://myportal.utt.edu.tt/ICS/icsfs/58a9a532-17dc-4ca9-b24f-777a20aae028.pdf?target=a331b306-63ec-4514-bfe2-4654bcdbc0bf
https://myportal.utt.edu.tt/ICS/icsfs/756369bc-dae3-4dc3-9fb7-cdbab716c2b1.pdf?target=18909074-a30a-45bf-8023-bc796c5f81df
https://myportal.utt.edu.tt/ICS/icsfs/9b821ef4-bfbe-4bcb-a2d5-aa073b334a5c.pdf?target=ba30c8c8-261f-4456-817a-c5d5fdaf1b76
https://myportal.utt.edu.tt/ICS/icsfs/b00d73cf-44dc-4217-9762-8bfa3c96ce1e.pdf?target=abd94384-6558-4215-8da3-1430d15502e0
https://myportal.utt.edu.tt/ICS/icsfs/c49fb53c-089f-4917-a50d-4632e501c89a.pdf?target=c5626ba1-09d1-466f-8e4e-6798e642a29e
https://myportal.utt.edu.tt/ICS/icsfs/c634dbca-8b67-4507-80e8-bb18e3305ff9.pdf?target=9a5edf1e-e7e7-4d20-bc85-d686071ec80d
https://myportal.utt.edu.tt/ICS/icsfs/d1d48c36-51c5-49f9-8643-b897a15dde60.pdf?target=9ec02fdb-4c8d-4378-a245-05d43eba05f1
https://myportal.utt.edu.tt/ICS/icsfs/fc4b648f-17a0-4e9e-9cd5-8218f0c2ecfa.pdf?target=63ee28f9-86b1-48c2-89d7-ab4ef56c77a1
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3853638
http://www.stes.tyc.edu.tw/xoops/modules/profile/userinfo.php?uid=3854374
https://myportal.utt.edu.tt/ICS/icsfs/1581af4c-acaf-43e2-82a3-03e231c9d306.pdf?target=1e63ff71-be03-4a37-a85d-1c5edab5a6ae
https://myportal.utt.edu.tt/ICS/icsfs/171e0fc5-f984-4343-9089-80f89710f202.pdf?target=61e534b8-e62b-477a-80eb-5b3fc4c9687f
https://myportal.utt.edu.tt/ICS/icsfs/37467f99-0759-4f27-aed5-cdc39eeb5010.pdf?target=1ebfc5f7-8118-4561-852a-6535de7c7ef8
https://myportal.utt.edu.tt/ICS/icsfs/530b7066-88f6-4c5d-b30a-5a92e3cf62cf.pdf?target=c8e09018-79b4-4a98-9339-a834b740223f
https://myportal.utt.edu.tt/ICS/icsfs/5b9a14a7-f6d8-49f5-85d3-0b42ba42900b.pdf?target=bac774d8-cf25-42c0-84e6-6ebfe589a3ef
https://myportal.utt.edu.tt/ICS/icsfs/602f22b7-bc0f-4f57-a48b-c082090a33d5.pdf?target=8c78ff76-0f40-4797-bae1-20527095ba62
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